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BUTTOLPH IS PRESIDENT 
ACTUARIES MEET IN CHICAGO 





American Institute Holds Its Second 
Annual Convention and Listens to 
Valuable Papers 





The American Institute of Actuaries 
closed its two days’ meeting in Chicago 
Wednesday by electing the following 
officers: 

President—H. W. Buttolph, consult- 
ing actuary, Indianapolis. 

Vice-President—O. J. Arnold, Illinois 
Life, Chicago. 

Secretary—J. C. Seitz, Security Life, 
Chicago. 

Treasurer—D. F. Campbell, Commer- 
cial Life, Chicago. 


Librarian—E. R. Carter, National 


AETNA INSURANCE COMPANY 


HARTFORD, CONN. 
Statement as of December 31, 1909: 


eR i os es toa onandabakaediansbeneneoratesiancewesenl $ 4,000,000.00 
SEER ELE CE TILE DE OOO 6,719,976.70 
mapas i rn idan casnenenenchinadieseertedsueee nays phabees sen neceesees 600,621.94 
dp thdbhdhakhbadibaiehataprcanmrihen etcnienbeseh yh Runbiiasiabateatoeniel 678,807.35 

Net ‘Surgies Tt ei eee BORER Reh NeaR I GaeENoNE ak hoihhaethenawdibin 6,062, 704.34 
PN ia) 010 hepa niniihdenhedeatamantbnnbaekeahoianebonioenieene $18,062,110.33 

I Gr Rian cansiccccbenniccecsinccosssrnnsdinnessanaesavessareceeyees 10,062,704.34 


Th de net includ 000.00 of capital 
=f ao being hy tees tee the steckholdere. 


I oon. cx candiceteducscackieesinskcad $119,451,567.10 


WM. B. CLARK, President 
THOS. E. GALLAGHER, General Agent 
L. OHTZ t General 
Western Branch, 159 La Salle St., Chicago, Ill. jt 9. OWT, Aesiinat Genera Agent 
Northwestern Branch, Omaha, Neb. .. .. ../ WP RARFORD’ Auslstant General Agent 








Life, U. S. A. 

Members of the board of governors— 
D. R. Nueske, Missouri State Life; 
H. L. Reitz, professor University of 
Illinois; R. M. Webb, Kansas City Life. 

All members were in favor of a fall 
meeting, but the final decision as to 
such was left to the members of the 
board of governors. 

Will Not Give Doplomas 

The first session was occupied chiefly 
with routine matters, such as the read- 
ing of reports, etc. A number of minor 
matters were brought up and referred 
to the board of governors. The only 
question that aroused discussion was 
that regarding the granting of diplomas 
or certificates of membership. Some 
of the members were strongly opposed 
to the idea, although the Actuarial So- 
ciety of America grants such certifi- 
cates. The suggestion was voted down, 
chiefly, it seems, because the printing 
would involve considerable expense, 
and considering the youth of the or- 
ganization it was felt that the money 
could be better spent in building up the 
library. It was the understanding that 
the matter will be taken up again when 
the institute is in better financial con- 
dition. 

Visitor from Denmark 

Thirty-five members were present. L. 
Iverson, assistant actuary of the gov- 
ernment life insurance institution of 
Copenhagen, Denmark, was invited by 
O. J. Arnold of the Illinois Life to at- 
tend the sessions and by resolution he 
was given the freedom of the floor. 
The members present were: 


Fellows: L. A. Anderson, Wisconsin 
insurance department; T. W. Appleby, 
Central Life of Illinois; O. J. Arnold, Illi- 
nois Life; C. H. Beckett, Lafayette Life; 
H. W. Buttolph, | actuary, of 
Indianapolis; D. F. Campbell, Armour In- 
stitute of Technology; Cc. B. Carr, Ameri- 
can Central Life; Ps R. Carter, National 
Life, U. S. A.; H. orr., of Chicago; 
F. A Draper, Rockford Life; E. Higdon, 
State Life, Ind.; E. W. Hyde, Columbia 
Life; Lucius McAdam, United States An- 
nuity & Life; Malcolm McNeill, Lake For- 
est College, Lake Forest, Ill.; H. L. 
Rietz, University of Illinois; J. CG. Seitz, 
Security Life of America; ed Stookey, 
Illinois Life; C. M. Vail ‘and H. S. Vail, 
consulting actuaries, Chicago; R. M. Webb, 
ee City Life; W. S. Wynn, State Life, 
nd. 


Associates: J. M. Ashby, Indiana in- 
surance department; G. W. Bishop, Bank- 
ers’ Reserve, Neb.;, W. E. Brimstin, Fed- 
eral Life; W. W. Dark, American Central 
Life; Nels Nelson, Scandia; G. L. Stay- 
man, Reserve Loan; R. S. Vail, consult- 
ing actuary, Chicago. 


The report of the secretary showed 
that there are forty-two fellows, twenty 


tree} 
German American 
Iusurancee 
New Pork 
ORGANIZED IN 1872 
STATEMENT, JANUARY 1, 1910 
CAPITAL 


$1,500,000 
RESERVE FOR ALL OTHER LIABILITIES 
8,222,018 


NET SURPLUS 


G,440,2 11 


ASSETS 


16,162,229 


WESTERN DEPARTMENT 
AMERICAN TRUST BUILDING 
CHICAGO 
WALTER H. SAGE, MANAGER 
JOHN C. INGRAM, « Ass'T MaNnaGee 
WILLIAM L. LERCH, 2b Ase’T MANAGES 
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D. W. C, SKILTON, President 
EDW. MILLIGAN, Vice-President 
THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $5,066,837.38 Total Loses paid, $65,696,377.03 


Cash Capital, Two Million Dollars 


JOHN B. KNOX, Secretary 


Reinsurance Reserve, - = $4,293.241.71 
Reserve for Outstanding Losses, 499,345.14 
Reserve for all other Claims - 82 000. 00 
NET SURPLUS, - - - 3, 066, 837.38 


Total Assets, $9,941,424.23 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers. Agencies in all cities and towns 





MISSOURI MEN’S MEETING 


TALKED OF FIRE PREVENTION 








State Association Holds Its Summer 
Convention at Excelsior Springs 
—Excellent Papers Read 





(Prom a Staff Correspondent) 

Excelsior Springs, Mo., June 8.—At 
noon today the Missouri State Fire 
Prevention Association closed one of 
the best meetings ever held. The at- 
tendance was about the same as it 
previous summer meetings. The papers 
read this morning are regarded as the 
best with which any session has been 
favored. The New Elms hotel is an 
ideal place for such a gathering, except 
that it has no convention hall. One 
was improvised today, which served ad- 
mirably, however. 

These meetings are largely social af- 
fairs, many members being accom- 
panied by their wives or daughters, 
making up a party of handsome, well- 
dressed women, whose presence gave 
tone to what otherwise would have 
been a partly business gathering. The 
dance last night in the large dining 
room was quite a brilliant affair. Un- 
fortunately, rain fell during most of the 
two days and kept people indoors. 

Association Is Finding Itself 

The association is finding itself. It 
has drifted to some extent trying one 
line of work and another to learn where 
its services could be most effective. 
From this experimenting, a definite 
program is being worked out. The 
plan to assign one town to one mem- 
ber for inspection with another mem- 
ber to help him is expected to result 
in the development of rivalry in se- 
curing improvements and be more ef- 
fective than the district committee sys- 
tem. 

President Heffernan and Secretary A. 
H. Grupe and the executive committee 
are entitled to much credit for a most 
excellent program this morning. It is 
seldom four short papers contain so 
much of value. 

Paper by George Dodd 

The first paper was by George Dodd, 
Liverpool & London & Globe, on “Two 
Years in Missouri.” The speaker pre- 
sented some valuable statistical infor- 
mation on fire losses and discussed 
some of the chief defects to be found 
in Missouri. 

H. G. Kiesler, American Central, dis- 
cussed “Construction in the Lowlands 
of Southeastern Missouri.” In thirty 
years’ travel in the state he has learned 
much about it. In southeastern Mis- 
souri frame houses, as a rule, are with- 
out foundations, standing on piles or 
piers, not lathed and plastered, but 
sheathed with boards, with chimneys 
built on brackets. Too little lime is 
used in mortar, chimneys often are de- 
fective, especially at the roof line, be- 
cause of the usually moderate weather, 
stoves and stove pipes are carelessly in- 
stalled, brick buildings are full of wood 
partitions, mechanics are generally in- 
competent and careless. What appears 
to be parapets, are some times only 
low walls built on top of roofs, not 
extensions of main walls at all. Mr. 
Kiesler’s paper is to be bulletined com- 
plete to members. In discussing the 
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INDIANA TURNS ON GUNS 


—_———_ 


FIRE COMPANIES ATTACKED 





Attorney General Is Trying to Show 
That Trust Exists and That 
Law Is Violated 





Indianapolis, Ind., June 8.—(Special) 
—The third day in the antitrust fire in- 
surance cases was taken up with getting 
before the court the constitution and 
rules of the Indianapolis Local Agents’ 
Association, accompanied by testimony 
of its secretary, James H. Drew, to 
show the regulation of rates, fines for 
rebating, connection with state board, 
etc. The only other witness was Frank 
Fassold, of the Milwaukee Fire. The 
purpose of his examination by the state 
was not apparent. 

“Where do you live?” “Indianapo- 
lis.” “What is your business?” “Fire 
insurance.” “Are you a member of the 
Indiana League?” “Yes.” “Any other 
board?” “Yes, Michigan.” “What do 
you do?” “What do I do?” “Yes, what 
do you do?” “Nothing.” “That is all, 
Mr. Fassold.” And his examination 
ended. 

Depositions Read from Richmond 

The afternoon was taken with read- 
ing the depositions of Secretary J. W. 
Wilson, of the Richmond local board, 
and of E. E. Roney, a local agent, also 
introducing the constitution and rules 
of this local board, minutes, corre- 
spondence, etc. The purpose was to 
show an attempt to regulate and en- 
force uniform rates, fines, for rebating, 
correspondence with W. W. Dudley, 
etc. Parts of Roney’s testimony caused 
much amusement. “Are you a member 
of the local board, Mr. Roney?” “I 
don’t know. I have been put out so 
often and taken back in again, that I 
don’t know just now whether I’m in or 
out.” Asked why he paid his fines and 
got back in, he answered that he was 
practically told by the representatives 
of all his companies that they would be 
taken away from him. The court let 
this part of the deposition be stricken 
out because Roney could not mention 

(CONTINUED ON PAGE 15) 





Hines & Duncan of Bowling Green, Ky., 
have been succeeded by Hines & Hines. 





New York City should have a quiet 
Fourth, as Justice Erlanger in the su- 
preme court has denied ene application 
for mandamus, compelling Fire Commis- 
sioner Waldo to issue permits .or sale of 
a at retail between June 10 and 
July 10. 





Features of the Week 

















GENERAL 
eee err ere rere re 16 
IS POD a in acl Wik W008. 68 o'eer de 16 
Talk on national supervision.......... 16 

FIRE 
Missouri fire prevention men meet.... 1 
Indiana antitrust suit on............. 2 
Organize Western Insurance Bureau... 3 
Losses on phonograph stocks......... 7 
Cleveland correspondence ............ 7 
DOrslere Gt ABTOR, O..cccccesccccerve 7 
Michigan Blue Goose meets..........- 9 
"SOE EPORROECOE SR” WSCERP. cccccccccsece 9 
Galesburg agents protest ............. 10 
RE Pr eee 6 
oe te a eer 6 
Iowa local agents meeting............ 11 
Nebraska wants rate law............. 11 
Liability of Nebraska enutuals........ 11 
Operation of Kansas rate law......... 13 
HAM BE SOWR POMCV sce. cecccvccicees 12 
LIFE 

Life Underwriters Supplement..... 1- — 
American Bankers organized.......... 

Western actuaries hold meeting....... < 
Medical insurance journalism......... 17 
National Life, U. S. A., vindicated..... 17 
Chicago delegates named.......... om ae 
Detroit Life being promoted oo 
Low rates for fraternals.............. 18 

CASUALTY 
Chicago automobile rates............. 22 
Recent accident decisions............. 23 
Columbus Casualty impatred.......... 23 
Change in Ocean’s control............. 24 
Knotty questions in new policy.. 24 
Industrial bill in Wisconsin...... aS 
Stone on surety conditions............ 2 
Boiler explosion at Canton, O......... 26 
Chicago burglary agreement.......... 27 





Speculation as to the Committee 

New York, June 8—(Special)—Un- 
derwriters are wondering whether it is 
the intention of the speaker of the 
house and Lieutenant-Governor White 
to wait until the special session of the 
legislature convenes before appointing 
members of legislative committees on 
corrupt practices, which include an in- 
surance investigation and one of indus- 
trial life insurance. It was stated today 
that counsel had been selected and 
other assistants for the committee and 
yet the committee has not been ap- 
pointed. 





Hold Another Secret Meeting 

New York, June 8—(Special)—A 
prolonged session of the conference 
committee of fifteen, whichis casting 
about some plan for ‘reducing expenses 
among fire insurance companies, was 
held today in the rooms occupied by 
the Eastern Union. Great secrecy is 
being used to prevent any plans being 
made public before the committee 
comes to a general agreement. In the 
meantime company managers are rather 
sceptical of any tangible results. 





Ruling As to Stock Selling 

A ruling made by the Alabama de- 
partment is that no insurance company 
may sell stock in that state without 
first being licensed to write insurance 
and cannot do business in Alabama un- 
less licensed as an insurance company 
in its home state. 





Sague Dropped as Director 

Public Service Commissioner Sague, 
the only director of the Dutchess Fire 
of Poughkeepsie who sided with Super- 
intendent Hotchkiss against President 
Vail in the recent dispute with the in- 
surance department, was dropped from 
the directors at a meeting this week, 
being succeeded by Vice-President 
Frank B. Lown, who was instrumental 
in reorganizing the company after the 
San Francisco fire. President Vail was 
re-elected. 





Quotes Chicago Fire Chief 

New York, June 8—(Special)—Fire 
Chief Croker is quoted in the daily 
press as saying that the fire chief of 
Chicago told him on a recent trip that 
he believed a fire chief should be al- 
lowed to go out on the street and call 
husky men for the fire department and 
name them if he saw them, in spite of 
civil regulations. Fire Commissioner 
Waldo dissented from Croker’s views 
about the fire department being full of 
weaklings. If such is true of New 
York department, underwriters are 
wondering what may be conditions in 
other big cities. 





Louisiana Legislation 


Baton Rouge, La., June 8—(Special) 
—The house of representatives has 
passed, by a vote of 68 to 17, the Moise 
bill to levy a tax of 1 percent on the 
premiums of foreign insurance com- 
panies in this state for the aid of the 
fire departments where $1,000 or more 
has been expended in fire apparatus. 
There will be strong opposition to the 
bill when it comes up in the senate next 
week. The New Orleans board of trade 
and larger concerns are with the insur- 
ance companies arrayed against it. 
There will be no fight on the Byrnes 
bill, creating the state rating commis- 
sion and abolishing the Louisiana fire 
prevention bureau, which comes up be- 
fore the house committe on Monday 
next. 





The South Carolina Insurance Company 
organized and to be operated by Edwin G. 
Seibels of Columbia, S. c., completed its 
organization on Tuesday. 





Commissioner McMaster has issued a 
letter to the South Carolina weekly press 
encouraging the organization of country 
mutuals under the law which limits their 
operations. He points 10 the record of 
several companies of a similar kind, which 
have been in successful operation for 
years and makes a number of suggestions 
as to how they should be operated. 





The Western Reserve Insurance Company 


Of Cleweland, Ohio 


Mars E. Wacar, President. 


Rosert E, Goocn, Secretary 





STATEMENT OF JANUARY 1, 1910 


IN Recast i ace nd arene ee cages mek isle iii embod wire $483,156.40 
SEE TPO TET ECE FORTE TERE TET TERETE . 131,811.56 
eee dis Ws Khana a eesen eda teak epee baw aanas 25,034.07 
I a ie Ba Sigs ag aS 3,750.00 
EL tn cused eadastiesansoe wari icdereoe tha aiheansle soa 250,000.00 


Net Surplus. . 


eee eee ee eee eee eee eee eee eee 


veceeceoee 42,540.77 














TECUMSEN 
CHIEF OF THE SHAWNEES 





KEEP GOOD COMPAN} 
WE WILL FURNISH THE GOOD COMPANY 
IF YOU WILL FURNISH THE GOOD AGENT 


The Shawnee Fire Insurance Co. 


TOPEKA, KANSAS 


A record of success for over a quarter of a century 
Losses paid, over $4,500,000.00 
Assets, over . . 


1,500,000.00 


FIRE, LIGHTNING AND TORNADO INSURANCE 











Fidelity - Phenix 
FIRE INSURANCE COMPANY 


CF REW YORK 


Capital - - - - = $2,500,000 
Liabilities (except capital) 9,058,858 
Assets - - - - - = 13,757,970 


Policyholders’ surplus - 4,699,112 


THE FIDELITY-PHENIX combines 
financial strength anda strongly establish- 
ed agency plant with straightforward and 
safe underwriting methods. 


POLICYHOLDERS 
CAN DEPEND UPON ITS PROTECTION 


AGENTS 
CAN DEPEND UPON ITS LOYALTY 


FIDELITY-PHENIX FIRE INSURANCE 
COMPANY, oF New york 


Principal Office Western Re 
46 Cedar Street 205 La Salle Street 
NEW YORE CHICAGO 











Fidelity (Fire) 
Underwriters 


SEPARATE INSURANCE BY TWO 
COMPANIES IN ONE POLICY 





FIDELITY UNDERWITERS 
policies are issued by the Continental 
Fire Insurance Company and the 
Fidelity-Phenix Fire Insurance 
Company of New York. 

Each assumes half 
the Liability. 


Total Assets - - - $36,090,757 


Total Liabilities - - 20,846,766 
Policyholders’ Surplus 18,743,990 


FIDELITY UNDERWRITERS 


Peeipel Office Western 4 ~ 
46 Cedar Street 280 La Salle Street 
NEW YORE CHICAGO 











MARSHALL S. DRIGGS, President 


F. H. WAY, Sec’y 


F. H. DOUGLASS, Gen. Agt. 


——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 





RE cavtcarintspudacacesses 
Liabilities, except Capital ...... 
Policyholders’ Surplus .... 
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F, M. GUND, Manager Western Department 
FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago 














Stands First Among American Companies for Length of Service 
and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid to ‘fan. 1, 1910, $144,081,033-85 


Western Department, 125 Monroe St., Chicago 


W.N. JOHNSON, Gen’! Agt. 





B. L. WEST, Ass’t Gen’! Agt. 
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WESTERN BUREAUS PLAN 


THIRTY-ONE COMPANIES JOIN 


Conservative Nonunion Fire Com- 
panies Doing a General Business 
Form a New Cooperative 
Organization 


Thirty-one nonunion companies met 
in Chicago last week and organized 
the Western Insurance Bureau. The 
main agreement is on commissions, the 
scale being 15, 20 and 25 percent but 
with a more liberal classification than 
is granted by the Western Union. On 
special hazards 15 percent will be 
paid, the official list of such being the 
one promulgated by the insurance de- 
partment of Kansas. This will throw 
into the 20 percent class a number of 
risks not authorized by the Union. On 
mercantile stocks and frame mercantile 
buildings 20 percent will be paid. The 
25 percent class comprises all preferred 
risks and brick mercantile buildings. 
Tornado commissions are placed at 25 
percent. Sprinklered risks are classed 
as ordinary for commission purposes. 
Farm business is excluded from the 
bureau’s jurisdiction. 

This graded scale of commissions and 
the classification thereunder is a 
maximum limit. Some of the companies 
adhere quite closely to the Western 
Union scale and are inclined to make 


no change. Some of the companies in 
conference urged the adoption of the 
union commissions. Others felt it 


would involve too serious changes and 
some of the smaller companies con- 
tended for a differential. Some of the 
companies have been preparing for the 
change during the last month, antici- 
pating the agreement. 
Companies in the Bureau 
The companies in the bureau are: 


Agricultural State, Illinois 
American of Newark Milw. Mechanics 
American National Farm's & Merchants’ 


Boston Jefferson 

Mich. Commercial State of Penna. 

Old Colony Union of Phila. 
Camden Western, Pittsburg 
Concordia Ger.-Am., Baltimore 
Connecticut Northwestern Natl. 
Delaware National Union 
Reliance Prussian National 
Rochester German Security, New Haven 
Dubuque Spring Garden 


Firemen’s, Newark 
German of Peoria 
Germania 
Officers That Were Elected 
Officers were elected as follows: 
Chairman—E. G. Halle, Germania. 
Vice-Chairman—Neal Bassett, Fire- 
mens. 
Secretary—G. H. Batchelder, O. C. 
Kemp General Agency. 


Williamsburg City 
Milwaukee Fire 


Treasurer—H. W. Letton, Prussian 
National. 
Executive, Relief and Grievance 


Committee—C. E. Sheldon, American; 
J. J. McDonald, Connecticut; W. M. 
Patton, Northwestern National; F. M. 
Gund, Williamsburg City; M. L. C. 
Funkhouser, Montgomery & Funk- 
houser General Agency. 

Other companies no doubt will join 
the bureau in the near future. It was 
deemed wise and expedient to organ- 
ize with a smaller number in order to 
expedite matters. Other companies in 
sympathy with reduced expenses will 
unite in the movement. 

Masterful Generalship Seen 

That a body of men unaccustomed to 
cooperative endeavor along general 
lines of company policy, schooled for 
years in an independent atmosphere, 
should come together in an amicable 
community and exhibit so fair a spirit 
of compromise, which in some in- 
stances will entail no inconsiderable 
sacrifice, speaks well for these under- 
writers and also proves that some 
skillful generalship was back of the 
procedure. Messrs. Sheldon, McDon- 
ald and Halle, all men of strong parts, 
with marked individualities, acute and 
farseeing in business sagacity, who in- 
spire confidence, doubtless were the 
main factors in the cementing process. 
They went to Milwaukee and did some 





remarkable missionary effort. The 
mere fact that the Northwestern Na- 
tional consented to walk in the proces- 
sion is victory enough in itself. 
Preliminary Meetings Hela 

Prior to the meeting last week there 
were some two or three previous con- 
ferences. At the first, eleven com- 
panies were represented. It then took 
cn some definite form because those re- 
sponsible for the departure were able 
to agree on a program among them- 
selves. Last week’s session was devoid 
of bitterness or friction. It was an as- 
sembly of successful, broadgauged un- 
derwriters who see new conditions that 
call for organization. Changes brizg 
different requirements. While up to a 
year or so ago the nonunion companies 
believed they could best serve their 
ends by being outside a legislative or- 
ganization, yet the time arrived when 
the situation demanded a larger meas- 
ure of cooperation. The excess com- 
mission evil has been developed with 
the immigration and expansion of 
newer and smaller companies into a 
larger territory. With no real demand 
for increased capacity, with most local 
offices filled to the brim, these com- 
panies bought their business at a price. 
Those older in point of territorial habi- 
tation, acting without concert, found 
themselves forced to meet demands 
they knew were unreasonable but were 
helpless. 

In addition there was competition 
engendered in credit extensions, ad- 
justment expenses and other perquisites 
that were granted more and more 
freely. Legislation could not be prop- 
erly coped with nor the general prob- 
lems that can be most effectively met 
by cooperation. In a word the some- 
what negative position occupied by the 
outside companies had outlived its use- 
fulness. The time for a constructive 
period arrived and the leaders were on 
hand with a program. 

Attitude Toward the Union 

When the Continental joined 
Western Union, many outside com- 
panies felt the best interests of all 
could best be served by uniting with 
that body. The condition was in many 
ways ripe. However, there were 
strong men of undoubtedly sagacious 
judgment who believed that it was not 
a judicious plan. Considerable pressure 
was brought to bear at that time and 
a word of favor from a few of the 
strongholds would have resulted in a 
union landslide. 

When it became decisively known 
that there would be no further union 
recruits, Manager Sheldon of the 
American began to stimulate sentiment 
for a lineup of nonunion companies. 
Mr. Sheldon is a man with rare pow- 
ers of executive ability, one who is de- 
liberative, calm and convincing, clean 
cut and definite in his expression, and 
possessing a potent influence over his 
fellows. His company is one of the 
best in this country and is an acknowl- 
edged factor in the west. His word and 
counsel carried weight. He was able to 
enlist others who saw the drift of the 
times. 


the 


Men Behind the Guns 

In the final roundup at last week’s 
meeting there came President Stevens 
of the Agricultural, well balanced and 
rich in a seasoned experience; Presi- 
dent Porter of the Spring Garden, a 
man of momentum; O. C. Kemp, a 
shrewd and money-making underwriter, 
farseeing and conciliatory, and his 
very able lieutenant, George H. Batch- 
elder; Managers Halle and McDonald, 
popular, picturesque, progressive and 
persuasive; Gustave Wollager, the new 
president of the Concordia, whose work 
bears many earmarks of the force of 
his well known father; Vice-president 
James of the Northwestern National, 
more tolerant and broader-minded than 
his distinguished sire, yet having his 
mental attributes in other lines; the 
dignified, refined yet discerning Patton 
of the same company; Gund of the Wil- 
liamsburg City, a young man of fine 
executive mold, and a business pro- 





ducer; President Jones of the Milwau- 





kee Mechanics, an independent in 
thought and business policy but a 
man who feels the pulse of his time; 
Bassett of the Firemens, a young man 
of sanity, southern born and bred, in- 
defatigable in his labor, who has stuck 
to his task like a soldier and won; 
Baker of the Michigan Commercial, 
who during the last few years has de- 
veloped a remarkable producing ma- 
chine and has been able to attract men 
of means to his enterprises; Letton of 
the Prussian National, on whom the 
mantle of his well-beloved father has 
fallen and is losing none of its fiber; 
Vore of the American National, well 
grounded in the field, who is making 
good in his executive position; Wiley 
of the State of Illinois, a gentleman 
of fine instincts and character, whose 
company is well nurtured; Funkhouser 
of military bearing, big-hearted, out- 
spoken, who two years ago at an 
Illinois Field Club meeting suggested 


a managerial nonunion organization; 
Crawford of the Security of New 
Haven, modest, amiable, likable and 


industrious. 
Worthy Sons of Worthy Sires 

In the new society there are four 
distinguished names perpetuated in a 
creditable way by sons of men who 
served their time and generation as 
company builders—James, Gund, Let- 
ton and Wollaeger. 

It is certain that the Western Union 
could not have induced so many com- 
panies to join its work. There are still 
deep-seated prejudices that will take 
time to efface. The new organization 
is based on a broader foundation and 
should profit by the mistakes of the 
older body, 

Taking an impartial view of the sub- 
ject, there are men in the business who 
see that owing to the attitude of the 
public mind two organizations can 
best serve the needs of the day. 

A glance at the personnel of the 
membership at the very start shows a 
symposium of earnest, able men, pos- 
sessed of brains and honesty. Any or- 
ganization to succeed must possess the 
utmost good faith of its members. The 
bureau at least starts with a large 
measure of mutual confidence. Its 
membership includes those who are 
sincere in their desire to build an or- 
ganization on business ethics and be 
guided by enlightened judgment, 
sound principles and the best experi- 
ence obtainable. 

What Is to Be Done 

Aside from the commission agree- 
ment the bureau will eliminate super- 
fluous agency expense and reduce that 
item to postage and exchange. Adjust- 
ment of small losses by agents, that 
has been carried to the extreme will 
be regulated, and likewise credit on 
agency balances. Bureau members will 
confine their reinsurance as far as pos- 
sible to their associates. 

While no separation rule has been 
adopted, it is predicted that it will be 
a natural sequence in the scheme of 
defense. The bureau has established a 
standard of commissions and _prac- 
tices. It simply says to other outside 
companies: “We believe these are just 
and right. We cannot approve ot a 
wide open policy.” It is hardly con- 
ceivable that excess commission com- 
panies will find a friendly anchorage in 
a bureau office. 

Later on it is thought a conference 
committee will be appointed to deal 
with the Western Union on subjects 
of mutual concern. This will bring 
greater harmony, more protection to 
agents and better practices. 

Believes in Publicity 

One plank in the bureau’s platform 
is in comport with modern sentiment, 
it being the one dealing with publicity. 
After the meeting last week Chairman 
Halle prepared a statement for the 
press covering the salient features of 
the deliberations. The bureau intends 
to employ educational methods to im- 
part information of value to agents and 
the public. 

Halle in 


Chairman concluding his 





statement says: 


“The question of rates was not dis- 
cussed, and it is not the intention of 
the association to deal with that sub- 
ject, which is now being handled by 
the independent rating bureaus of the 
different states. It is hoped, however, 
that through a modification of state 
laws taxing the fire insurance business 
and by a general curtailment of the 
expenses of the companies, as also by 
encouraging improved building con- 
struction and inspection of risks, there 
may be ultimately secured a lower cost 
of insurance. 
Will Extend the Agreement 
At the first the bureau will confine 
its jurisdiction to Illinois, but will 
gradually extend it to all Western 
Union territory. All commission ar- 
rangements in Illinois must be _ read- 
justed by July 1. Special agents have 
been given instructions and are now at 
work lining up local offices. 
What the Figures Show 

The importance of the position held 
by these thirty-one companies which 
constitute the membership of the new 
bureau is readily seen by reference to 
the business done last year in Western 
Union territory. A recent compilation 
by the Argus shows that 124 nonunion 


companies wrote in the western field 
last year $37,815,640 premiums. Five 
of these companies—Atlas of Des 
Moines, Consolidated F. & M., Conti- 
nental, Fidelity and Washington— 
have since joined the union. Their 
premiums in the west last year were 


$4,140,496, leaving the premiums of 119 





nonunion companies $33,675,144. Of 
this amount the thirty-one companies in 
the bureau wrote $19,553,873 The 
eighty-eight nonaffiliated companies 
wrote in union territory $14,121,274, 
out of $102,126,099 written by all com- 
panies, 

The business written by the bureau 
companies in union territory last year 
was as follows: 

Agricultural ...... $ 281,652 
American ........ 2,20! 1,151,909 
Amer. NMat..cccces 70,727 
ae 84,706 
Pl. ctvnecewes 145,873 
Comcordia .cccccce 297,538 
Connecticut ...... 960,006 
Delaware ........ 267,319 
TD scastocss 159,020 
Farm. & Mer...... 127,908 
PUPOMON'S .ccccces Ht 093 
German, fil... ccses 117.814 
Germania ........ 583,530 
Ger.-Amer., Md.... 7,273 
Pee GE Biivsccoce ‘ 349,274 
Bene GF PB. ccccec 217,070 136,906 
DEE Sicanscene 248,474 193,169 
ol ee 474,044 292,812 
Milwaukee ....... 225,689 91,373 
i: in waa ed eee 977,811 412,068 
Natl. Union....... 885,999 400,237 
eae 1,267,883 510,367 
ee GOO cavccens 181,469 118,228 
Pruse. Natl... 421,712 191,866 
Reliance ......00. 904,410 231,575 
|e aaa 650,632 285,920 
weeettey, Cb. cewccae 769,199 372,966 
Spring Garden.... 912,804 497,145 
Union, Phila...... 262,064 153,021 
Western, Pa...... 187,191 91,876 
Winsby. City. 790,349 381,593 


Premiums of Nonaffiliated 





Of the _ eighty-eight nonaffiliated 
companies only one—the Ohio Farm- 
ers—wrote over a million dollars. It 


operates only in Ohio and Indiana and 
does mostly farm and village business. 

Two companies wrote between $750,- 
000 and $1,000,000—the Glens Falls and 
the Columbia of Omaha, the latter do- 
ing largely farm business in a few 
states west of the Mississippi. 

Twelve companies did between $250,- 
000 and $500,000, as follows: Alle- 
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mannia, Buffalo German, Des Moines, 
Farmers of Cedar Rapids, German of 
Indiana, German of Pittsburg, Girard, 
Globe & Rutgers, Hawkeye, National 
of Pittsburg, North River, Peoples Na- 
tional. Three of these get the bulk of 
their premiums in Iowa. ‘ 

There are fourteen stock companies 
which wrote from $150,000 to $250,000 
and, of these, four do nearly all their 
business in Iowa; one does all its 
business in Illinois, and one is a grain 
insurance company exclusively. Of all 
the nonaffiliated companies there are 
practically twenty which do a general 
business over a large western field and 
which wrote over $150,000 in that terri- 
tory last year. 





Committee’s Secrets are Guarded 

New York, June 8—(Special)—AIll in- 
formation relative to the conference of 
the committee of fifteen on Thursday 
of last week which is seeking to find a 
way by which the companies in and 
cut of the Eastern Union may reduce 
expenses and come together on some 
common plan, is being  sedulously 
guarded and nothing authorative has 
been given out for publication. 

It is reliably stated, however, that 
any agreement which may be made 
possible will probably be determined 
on within sixty days if the delibera- 
tions of the committee amount to any- 
thing. The dissolution of the Eastern 
Union is not considered to have any 
bearing on the committee of fifteen in 
any way as the veteran organization is 
now conceded to be due to die a nat- 
ural death June 25. 

It is thought that there is some 
chance of a graded commission ar- 
rangement being presented in the 
committee report and if that is the 
case undoubtedly the report of the 
committee will find favor in certain 
quarters. 





Ohio Measures Become Law 
All the insurance measures passed by 
the Ohio general assembly at its re- 
cent session except the Mooney employ- 
ers’ liability bill, have become laws, 
either by the governor’s signature or 
by expiration of the statutory time 

limit. The Mooney bill was vetoed. 





Ole Roe the Issue 


Rumors that an effort will be made 
at the coming legislature to make a 
separate insurance department in Iowa 
with Ole O. Roe in charge has stirred 
up the insurance men once more. A 
fight similar to that of two years ago is 
giving evidences of coming to the sur- 
face. Insurance men are divided more 
on the question of whether they want 
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SPEHCIAL AGENT 


in"Indiana, Chio, Kentucky, Missouri, Arkansas or 
Gilahome Pres — for ages Fire Com: ° 
ave a’ and eight ency exper 
ence. t of A gy 3 bea cubeten . 
com: . No Farmers Mutuals need answer, 

dress 47-V., care of The Western Underwriter, 








Ole Roe in charge of the insurance de- 
partment in Iowa than they are on the 
question of a separate insurance de- 
partment. 





Goes with National Association 


Robert S. Sturtevant of New York, 
for the past twenty-five years employed 
in the shipping department of Hutchin- 
son, Pierce & Co., a large shirt manu- 
facturing company and distributing con- 
cern, will enter the service of the Na- 
tional Association of Local Fire Insur- 
ance Agents Aug. 15, as assistant to the 
secretary. Mr. Sturtevant will have 
charge of the office work, relieving the 
secretary of many details and thus en- 
abling him to give attention to other 
matters of importance to the associa- 
tion and the Bulletin. 


Effect of Slow Pay 


Insurance is based upon the law of 
average and it is in accordance with 
this law that policyholders who pay 
premiums promptly are equally prompt 
in other matters; they protect their 
property, keep it in good repair and 
seldom suffer loss by fire. 

It is the “slow pay” people who are 
careless, who have no time to repair 
defective flues, who are too lazy to re- 
move rubbish from basements, attics, 
back yards or barns, and who, when a 
fire occurs, stand around with their 
hands in their pockets and ascribe the 
disaster to Providence. And it is the 
careless collector who takes promises 
to pay in place of cash for premiums 
that gets these slow pay risks and with 
them an excessive loss ratio for his 
company.—Fireman’s Fund Record. 








Agent is the Conduit 

The agent is the conduit through 
which the business flows from the cus- 
tomer to the company and through 
which the benefits of fire insurance pass 
from the company to the policyholder. 
He is the clearing house coming and 
going.—Hartford Agent. 





The New York Association of Local 
Fire Insurance Agents will hold its an- 
nual meeting at Utica June 10. Insur- 
ance Superintendent Hotchkiss will be the 
main speaker. W. A. Eldridge of Detroit 
was obliged to decline an invitation to ad- 
dress the meeting, illness in his family 
requiring his presence at home. 


WANTED 


An Experienced Special Agent 


for Wisconsin 





By an old and established Fire 
Insurance Company. Address 
46-U, care THE WESTERN 
UNDERWRITER. 





Established 1906 


TOTAL RESOURCES OVER $4,000,000 


THE REISCH INDEMNITY COMPANY 


(A PARTNERSHIP) 


DRAM SHOP INDEMNITY 





Home Office: 
The Reisch Indemnity Building 
SPRINGFIELD, ILL. 


on0 Ce ar Office: 
mm Exchange Bank Buildi 
206 La Lalle Street _ 

















INSURANCE STOCKS 





ESTABLISHED 1864 


E. S. BAILEY 


INVESTMENT SECURITIES 





66 Broadway 








Life Insurance Stocks quoted upon reque-t 


NEW YORK CITY 

















Capital Paid in, $200,000 Surplus Paid in, $200,000 


JAMES B. HOBBS, President HENRY P. MAGILL, General Manager 
FRANK M. RICE, Secretary 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
184 La Salle Street, Chicago 


First Class Agents wanted in Ohio, Indiana, Illinois, Michigan, Wisconsin, Minnesota. 
the Dakotas, Iowa, Nebraska, Missouri and Kansas. 
FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 


AGE eius PROGRESSIVENESS 


In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 


OF PHILADELPHIA 


Began business in 1853. It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 
poll holders’ surplus. 


et losses paid in San Francisco, $735,786.18. Total losses paid to Decem! 
31, 1909, $8,948,081.27. — on 


_ Itis extending its western plant and any agent who desires a well seasoned, well 
tried company, should address 


W. E. ROLLO & SON, Western Managers 
159 La Salle Street CHICAGO, ILL. 


CALIFORNIA INSURANCE COMPANY 


OF SAN FRANCISCO 


CHARTERED 1861 

















W. E. DEAN, President GEO. W. BROOKS, Secretary 
Capital Stock - - - - $400,000 
Assets - - - - = $1,144,803.31 
Surplus to Policyholders $593,925.22 


Losses Paid in San Francisco Fire $2,550,000 without discount 


HENRY J. WOESSNER 
MANAGER WESTERN DEPARTMENT 
1S9 La Sallie Street, Chicago 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin 
Minnesota, Missouri and Ohio. 








CONFLAGRATION PROOF 
Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES 


ONE HUNDRED AND FIFTEEN MILLION DOLLARS 


LOSSES PAID IN SAN FRANCiSCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,885,802.88 
UNITED STATES NET SURPLUS, 5,119,180.30 














New York Office, 45 William St. Northwestern Department 
J. M. DE CAMP, General Agent. 205 La Salle Street, CHICAGO 
Ohio, Indisna, Kentucky, Tennessee, GEOL MOORE” yom M — 
Mae Vienlale at Channa HUGH R. LOUDON; Deputy Asst. Mer. 
D. H. DUNHAM, Pres. CHARLES COLYER Vice-Pres. A. H. HASSINGER, Sec’y 


INSURANCE 
COMPANY OF 


FIREMEN'S Scsc-ney"Se NEWARK, N. 


Capital, $1,000,000.00 Net Surplus, $2,739,781.73 
Surplus to Policyholders, : : $3,739,781.73 


Western Department, : : 205 La Salle Street, Chicago 
NEAL BASSETT, Manager 


Ar Colorado, [lino 
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AS VIEWED FROM CHICAGO 


NORTHWEST LIFE MEMBERS 


Secretary Briggs has sent out life 
memberships to all in the Fire Under- 
writers’ Association of the Northwest 
who have paid their dues for twenty- 
five years or more and who are not de- 
linquent. The list is: 


Cc. E. Affeld, Chicago, Hamburg Bre- 
men; H. C. Alverson, Des Moines, local 
agent; H. F. Atwood, Rochester, N. Y., 
Rochester German; C. H. Barry, Chicago, 
Pennsylvania Fire; L. J. Bonar, Mans- 
field, Ohio, North America; M. z= Burns, 
Denver, compact manager; J. H. Caswell, 
New York, Germania; I. S. Blackwelder, 
Chicago, Western Union; H. Clarkson, 
Pa Cc. §. Cowles, Minneapolis, 

; J. L. Cunningham, Glens Falls, 

"Glens gi T. R. Daniels, Minne- 
—* N. * » Re J. M. De Camp, Cin- 
ry G.; Holger de Roode, 
Chicago, ional ye 5 - H. C. Eddy, Chi- 
cago, Commercial Union; J. S. Gadsen, 
Chicago, Aetna; H. H. Glidden, Chicago, 
local board; H. P. Gray, San Francisco; 
BE. G. Halle Chicago, Sermnate, A. J. 
Harding, Chicago, Springfield; P. Har- 
ford, Omaha, Aetna; W. F. b RR 
Detroit, Commercial Union; Geo. W. 
Hayes, Sr., Milwaukee; H. H. Heaford, 
Chicago, Phoenix, Ct.; H. C. Hill, adjuster 
at Boston; C. §S. Hollinshead, Philadel- 
phia; J. C. Johnston, San Francisco, Al- 
liance; N. B. Jones, Detroit, Spring Gar- 
den; 6. c. Kemp, Chicago; Oo. C. Kemp, 
general agency; C. W. Knowles, Albany, 
North America; H. T. Lamey, Denver, 
Western and British America; W. J. Lit- 
tlejohn, Chicago, N. B. & M.; Geo. M. 
Lovejoy, Cincinnati, ie yy ou; & 
Low, New Orleans, L. & L & Gs: & & 
MacMillan, Chicago, adjuster; G. 4 
Moore, Chicago, L. & & G.; J. M. 
Neuburger, Chicago, i G. E. Redfield, 
Sr., Chicago; Chas. Richardson, Chicago, 
National, Ct.; J. W. Robertson, Chicago, 
Fire Association; Walter Scott, St. 
Louis, Home; T. H. Smith, Chicago, ad- 
juster; T. F. Spear, Cincinnati, Phoenix, 
: @ €& Bua, 
Tiffany, 


Des Moines; H. 
Chicago, publisher; 


Wm. Trem- 
bor, Freeport, Ill; J. T. Trezevant, Dal- 


las, general agent; S. E. Waggoner, St. 
Louis, local agent; D. S. Wagner, Chi- 
adjuster; H. H. Walker, Chicago, 
Home; J. M. Wallace, Ds Dayton, Ohio, Na- 


— hington, Chicago, 
Hamburg-Bremen; J. L. Whitlock, Chi- 
cago, Glens Falls; S. G. Williams, Den- 
attorney; Conrad Witkowsky, a 
Hamburg .-F b> Geo. G. Wil- 
Milwaukee, L. & L. & G.; H. N. 
Wood, Omaha, N. B. & M. 
* 7 * 
WILL DO A GENERAL BUSINESS 
An error was made last week in stat- 
ing that the Commercial National Fire 
of Chicago being organized by R. H. 
Hunter and A. C. Olds will confine its 
writings to property of its stockholders 
and thus become strictly a class com- 
pany. On the other hand, it will do a 
general business. The main people be- 
hind the company are some of the 
packers. The management of the com- 
pany will render them a special serv- 
ice in inspection work and insurance 
advice. The company will operate on 
the agency plan in the regular way. 
x + - 





PUTNAM ON A WESTERN TRIP 

Secretary Putnam of the National As- 
sociation of Local Fire Insurance 
Agents will attend the annual meeting 
of the New York state association at 
Utica, June 10, and the Iowa associa- 
tion meeting at Des Moines, June 16. 
While in the west he will confer with 
President Guenther at Detroit in re- 
gard to arrangements for the national 
convention and will also be in Chicago 
to confer with the local committee on 
the same subject. Secretary Putnam 
states that it is a matter of regret that 
he has been obliged to decline invita- 
tions to attend the meetings of other 
state associations, but the increasing 
work of the national association and 
the Bulletin keep him closely confined 
to office work. 

+ 7 7 
INTEREST IN ORGANIZATION 

The officers of the National Local 
Agents’ Association are gratified to 
note that the state meetings thus far 
held indicate a decided increase in in- 
terest in the organized movement. This 
is especially gratifying in view of the 
claims made by many that the work of 
the national association was not being 
fully appreciated. The fact of the mat- 
ter is, however, that agents generally 
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ROYAL 


The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


“Settled in full promptly on adjustment without cash discount. 
Gross Joss was about Six Million Seven Hundred Thousand Dollars. 


Its loss was heavy, and the company is highly commended. 
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more the value of the organization and 
to utilize it as a means of promoting 
good practices and toning up the gen- 
eral character of the business. 

+ * » 
WORE ON BROKERAGE PROBLEM 


The joint conference committee of 
the National Local Agents’ Association 
has pretty thoroughly canvassed the 
situation in respect to trust lines and 
brokers, and the agents on the com- 
mittee will probably soon confer in re- 
gard to the matter with a view to con- 
sidering the situation. Later on there 
will be a conference with the company 
members of the committee so that a 
report can be framed up and presented 
to the national convention in Chicago 
in September. 
. * 7 
EXPENSE COMMITTEE TO MEET 


The joint committee on a reduction 
of expenses in the large cities will meet 
in Chicago June 14, by which time it is 
expected that the letter setting forth to 
the companies the -situation will be 
completed. It is being drafted by G. 
H. Lermit of the Northern and Charles 
E. Sheldon of the American of Newark. 

> 7 : 
NEW COMMITTEE MEMBERS 

P. D. McGregor, western manager 
of the Queen, who leaves Saturday of 
next week on a trip abroad, returning 
in October, has resigned from the gov- 
erning committee of the Western 
Union, in view of his long absence. 
A. G. Dugan of the Hartford succeeds 
him. W. H. Johnson of the North 
America succeeds J. F. Downing of 
the Philadelphia Underwriters, on the 
committee, the latter having resigned. 

+ * * 
SOME LOCAL EVENTS 

Some propertyowners make a practice of 
securing policies and carrying them as 
long as possible without payment, and 
then returning them and working the 
same game on some other agent or com- 
pany. The Chicago clearing house is pre- 
paring to neep a list of such schemers, 
and will notify agents when it becomes 
apparent that the game is being worked 
deliberately to get insurance for nothing. 

To add to the gayety of nations in 
Chicago, the Chicago Examiner has started 
a daily insurance news department. Here 
is the procession now: Record-Herald, 
Tribune, Examiner, Commercial Times 
and Commercial Journal. 

Geo. M. Harvey and Jas. H. Shields 


-_ now located in Marsh & McLennan’s 
office. 

Brummell Bros. became Cook County 
managers of the Columbian National Life 
for accident, health and life business. A 
more extended notice can be found in the 
life news. 





May Fire Loss 
The fire loss of the United States and 
Canada for the month of May as com- 
piled from the records of the Journal 
of Commerce and Commercial Bulletin 
shows a total of $18,823,200. 
The following table gives a compari- 
son of the losses with those of 1908 
and 1909: 


1908. 1909. 1910. 
Jan. ..$ 29,582,000 $22,735,000 $15,175,400 
Feb. .. 18,489,700 16,131,000 15,489,350 
March . 16,723,300 HY 795,400 18,465,550 
April .. 26,000,000 19,345,300 18,091,800 
May 15,181,150 17,360,400 18,823,200 





Tot. .$105,985,150 $89,367,100 $86,045,300 


The May, 1910, losses aggregated about 
$1,500,000 more than the sum, chargea- 





are learning to appreciate more and 


ble against the same month in °1909, and 


WILLIS S. HERRICE 


Herrick & 


German Fire 


189 LA SALLE STREET 


BENJAMIN AUERBACH 


Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurance Co., of Philadelphia 


INCORPORATED 1873 


Insurance Co., of Wheeling 


INCORPORATED 1867 


GOOD ACENTS WANTED 
CHAS. E. MANN, EXECWTIVE SPECIAL 


CHICACO, ILL. 





FIREMAN'S FUND INSURANCE CO. 
of San Francisco, Cal. 


MANNHEIM INSURANCE CO. 
of Mannheim, Germany 


Ocean cargoes—Export and 


Transportation floaters on Merc 


Motor boat insurance. 


Marine and Transportation Insurance 


COLUMBIA INSURANCE CO. 
of Jersey City, N. J. @ 


THE UNION MARINE INSURANCE CO.., Led 


of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Import. 

Automobiles under transportation forms. 

Tourist floaters, Traveling Salesmen’s floaters, 


Guantetr cn Gandiinte adie adicad eume. 


ORR & WALL, General Agents, 2 € 4 Sherman St., Chicago, iff. 


Agents wanted in desirable localities 








EASTERN FIRE 


Total Assets, $498,913.88 


Illinois and Missouri 


4515 Washington Bivd., St. Louis 





A PROGRESSIVE COMPANY, FOR PROGRESSIVE ACENTS 


ATLANTIC CITY, N. J. 


Surplus to Policyholders, $222,517.50 
W. MALCOLM LOWRY, Special Agent 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, III. 


INSURANCE CO. 


Capital, $200,000 


C. R. BARBER, Special Agent 
Illinois, Michigan, Ohio, Wisconsin 
153 La Salle Street, Chicago 











the losses of this year so far are now 
only about $3,000,000 less than for the 
same period in 1909. The fire underwrit- 
ers are quite discouraged at the present 
time owing to the combination of a pros- 
pective commission war in the East and 
a fall in the price of security values. 





Origin of the “Stag” 

The Hartford Fire thus explains the 
origin of its well known trade mark, 
the “Stag”: 

“Legend and tradition attribute the 
name Hartford to the place where in 
the early times a buck deer or ‘hart’ 
forded the Connecticut river. As time 
went by, the place and occurrence be- 
came closely associated and the name 








of the city was the outcome. It was 
only natural then that the founders of 
this company named the concern for 
its home city, they should work into 
their trade-mark the picture symbolical 
of the name. 

“The complete Hartford trade-mark 
is the hart fording the stream with the 
coat of arms of the United States on 
the right and of the state of Connecti- 
cut on the left; the whole being con- 
nected with a streamer bearing the 
company’s business motto: ‘Flammis 
qvz correpta rvvnt renovare conamvr,” 
a liberal translation of which is, “We 
endeavor to restore the ruin wrought by 
the flames.’” 
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News About Companies 





Traders 


The final dividend of the Traders will 
probably be paid within sixty days. 
There have been so many delays that 
the State Bank of Chicago, the re- 
ceiver, cannot say definitely when af- 
fairs will be cleared up, but unless new 
troubles arise the final payment will 
not be delayed more than two months. 





United Firemens 
The directors of the United Fire- 
mens will hold a meeting about -the 
middle of this month to take up the 
proposition to increase the capital 
stock. 





Roger Williams 

The Roger Williams Fire, which was 
organized under a_ special charter 
granted by the Rhode Island general 
assembly in 1907, has been reorgan- 
ized. The officers are to be chosen at 
a meeting to be called for next week, 
when a full board of directors is to be 
announced. Subsequently other officers 
will be elected. Arthur O’Leary, who 
has been connected with insurance mat- 
ters in Providence for some years, has 
accepted the office of secretary of the 
reorganized company. It has also been 
decided to increase the capital stock 
from $100,000 to $200,000. 





Woodmen Fire 


D. H. Heartwell, jr., former special 
agent for the National Union of Pitts- 
burg and before that an inspector for 
the Nebraska Inspection Bureau, has 
accepted the charge of the underwriting 
department of the new Woodmen Fire 
Lincoln, Neb. 








Changes in the Field 








Will E. Landers. 

Will E. Landers has been appointed 
special agent for Michigan of the.Ger- 
man Fire of Indianapolis, to take ef- 
fect July 1. He is a product of the 
home office and some time ago was 
sent to Detroit to represent the Ger- 
man locally. 





Leo R. R. Conwell 
Leo R. R. Conwell, with the Brown 
& Mann Agency at Kansas City, has 
been appointed special agent by Charles 
W. Fort, state agent of the Home of 
New York, and will travel in Kansas. 





Charles Caldwell 
Charles Caldwell, state agent for the 
O. C. Kemp general agency in Nebras- 
ka, resigns to become Nebraska and 
South Dakota state agent of the Liver- 
pool & London & Globe, with head- 


quarters at Lincoln, Neb. M. C. Rath- 
burn continues as assistant. 





Arthur W. O’Hearn 

Arthur W. O’Hearn, a local agent at 
Hibbing, Minn., has been appointed 
state agent for the North British in 
North and South Dakota. He will have 
his headquarters at Fargo. For two 
years he has been with the Fisher 
rating bureau. 





Prank Wright 
Frank Wright, who has been in charge 
of the insurance department of the Indi- 
ana Trust Company at Indianapolis, be- 
comes special agent of the German Amer- 
ican and German Alliance in Indiana, to 
assist State Agent Gilmore. 





PROTECTIVE LAWS OF BELGIUM 





Some Features That Do Much to 
Minimize the Fire Waste in 
That Country 





The laws of insurance in Belgium 
have some features of special interest 
well worth careful study, which Con- 
sul-General Henry W. Diederich, of 
Antwerp, epitomizes; showing how 
neighbors are protected and incendiar- 
ism prevented. 


The law of 1874 wisely provides for 
covering neighbors’ risks by which all per- 
sons occupying a house or an apartment 
are not only personally liable for all dam- 
age caused to property of which they are 
tenants, but also for property of neighbors 
damaged by fire originating on their prem- 
ises. Furthermore, the adjustment of 
risks and payment of premiums is so con- 
trolled by courts and experts that no ad- 
vantage can be gained by committing in- 
cendiarism. The insurance laws protect 
not only the policyholder but also the in- 
surance companies, so that, by virtue of 
the mere existence of these laws, the peo- 
ple have been trained to exercise the 
greatest care whenever any danger of fire 
arises. This extends not only to house- 
holders and other tenants, but to builders 
and contractors and all trades connected 
with building and fitting, thus reducing 
fire risks to a very low minimum, as will 
be seen by the statistics for 1908, pub- 
lished by the Antwerp fire department, 
which is equipped with the latest engines 
and appliances for combating all fires, 
large and small, and for saving human 
lives. It is manned by efficient officers 
and gallant and experienced men, mostly 
drawn from those who have served in 
the regular army. 

The city, excluding the suburbs, has a 
population of about 324,000, and is served 
by seven fire stations, only four of which 
are equipped with steam engines, as the 
city is amply provided with hydraulic 
power. The other three stations are sup- 
plied with all other up-to-date means of 
coping even with the greatest conflagra- 
tion. Besides these seven stations, there 
are nine steam fire tugs, with powerful 
pumps, for service in the region of the 
docks and the river. The force employed 
includes four officers and 131 men. For 
1908 the total cost of the fire department 
per inhabitant was $0.48, and the total 
loss of property per capita $0.49, of which 
the value of uninsured property amounted 
to $9.12 per head. The total number of 
fires requiring the service of the depart- 
ment was 431, of which 102 were small 
affairs, leaving a total number of 329 
serious fires, less than one per day. 





R. B. Esler, special agent of the Prus- 
sian National, is seriously ill at a sani- 
tarium in New Orleans. 








NEW YORK FIRE INSURANCE STOCKS 


(Quotations Furnished by E. 8. Baile 
















y, Broker, p~ Broadway, New York) 


pprox. Bid Asked 

Annual When Price Price 

Company. Capital. Div. Payable. P. C. Pr. ©. 
Rt Mr Os Me 65606066060 6000000-000060866 $ 500,000 10 Q 195 $205 
COIIVOREOM cc cceccecerceerescsaseece 500,000 10 J&I 315 eee 
Continental 2,000,000 70 s 925 970 
Empire City 200,000 8 2 125 140 
PAMEEPEMOMEE cccccccccerceeeccveseses 2,500,000 Vv Vv 290 300 
OTE DRONIGD: 6.6 0000s ce0sesecsnones - _ 400,000 15 J&I 275 300 
SD DEROUEOE ciccececeececesvureees 1,500,000 30 ” 570 575 
Germania ($50).... . 1,000,000 15 - 285 295 
Glens Falls ($10).... 200,000 30 pia 1,500 8 
Cee rete 400,000 40 Q 470 aan 
EE 6 « 6do-6ncessrewartededekenta 1,000,000 10 J&JI 190 205 
0 ere . 3,000,000 30 "7 695 705 
Nassau ($50)........ «+ 200,000 10 ps 165 175 
Niagara ($50) . 1,000,000 20 56 305 315 
Sy UPN CUOOD o.0:0.6065:0.0020500080666060 350,000 10 A&O 155 165 
SHER 6 £164 44604 00a0eseed eestaeeee 200,000 6 J&I 135 145 
Peter Cooper ($20).... 150,000 6 - 90 105 
DES 5 6. 0'0.0.00.0s0000% 400,000 10 - 155 160 
SE POO CUEOD cccosccccesesseeesese 250,000 Vv 60 70 
OS Sears 400,000 35 F&A 455 eee 
WV SEEIROETS COY (GEO). cc cccccccccccces 250,000 20 J&I 380 400 


V—No information. 


Q—Quarterly. 





Is TO 


OUR AI 


by 


SATISFY BOTH OUR AGENTS 


AND OUR POLICYHOLDERS 


them fair and liberal treatment, realizing that honest dealing 
those upon whom we depend for our business is the way to suc- 
ceed. Our aim is to win success by fair and honest treatment of our 
patrons and the public. If you don’t already represent us, write 


GINCINNATI MUTUAL FIRE INSURANCE CO. 
LOUIS H. SCHWEER, Secretary 





DIRECTORS 


J.H. Brock B.C. Coleman 


Albert O. Glock I.R. Waters James W. Meek C.C. Benbow 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


Agents 
wanted 





Incorporated 1837 


WM. M. HOSTETTER, Sec’y and Treas. 


Columbiana County Mutual Fire Insurance Co. 


LISBON, OHIO 


Charter Perpetual 
Business Confined to Ohio. 





TEUTONIA 


Fire Insurance Company 
of Dayton, Ohio 
INCORPORATED 1865. 


Cash Assets - © + + + $722,728.60 
Net Surplus over capital and all liabilities 525,654.22 


Edw. Pape, Pres. J. Linxweiler, Jr., Sec. 
L. F. Creamer, Special Agent. 





THE CINCINNATI 
UNDERWRITERS 


CoMPOSED OF 
The Eureka F. & M. Insurance Co. 
The Security Insurance Company 
OF CINCINNATI, OHIO 


Statement Jan. 1, 1909 





FP. A. ROTHIER, Prest. ADAM BENUS. §e"* 





The Gentral Manufacturers’ 


VAN WERT, OHIO. 


Mutual Insurance Company 


Organized 1876. 





Cash Assets - - - $500,117.00 


Cash Surplus - - - $318,278.00 





H. V. OLNEY, President. 


C. A. L. PURMORT, Secretary. 





Dayton Mutual Fire 
Insurance Co., “ono” 


Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Shows Our Con- 
dition. 


AGENTS WANTED 
Address Home Office. 





INCORPORATED 1850 


RICHLAND 


MUTUAL INSURANCE COMPANY 
MANSFIELD, OHIO 


DIRECTORS: 
H. R. Smith T. R. Barnes Lewis Brucker 
A.C. Cummins E. B. Caldwell i A. Rigby 
N.S. Reed J. W. Jenner . A. Jennings 


Assets, $2,227,853.88 
M. R, SMITH, Pres. R. SMITH, Sec’y 








of WeatartoundN.B: 
W. H. STEVENS, President 


GUS 


Capital - - - 

Assets (to protect policyholders) - 
Net Surplus to policyholders - - 
Net Surplus to stockholders - - - 


. WISE, Special Agent, Indiana and Kentucky, Indiana 


57th ANNUAL STATEMENT 


$ 500,000.00 
- 3,470,509.30 
1,549,672.06 
1,049,672.0€ 


JOHN Q. ADAMS, Secretary 





STUART MORGAN, State Agent, Michigan, Detroit. 
N. T. JULIAN, State Agent, Ohio and 


est Virginia, Columbus, 
polis. 


P. P. WIPPELL, State Agent, Illinois and Wisconsin, 159 La Salle Street Chicago. 
RAYNOLDS BARNUM, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 





FIRE INSURANCE 


Lohmeyer & Goshorn 
General Agents for West Virginia 
Charleston-on-Kanawha, W. Va. 


AGENTS WANTED IN UNOCCUPIED TERRITORY 


BROKERAGE COMMISSION 


Allowed on Cincinnati Business Placed with 
us by Outside Agents 


t 
EARLS & JOHANSING 
First National Bank Building, Cincinnati 


Representing Aetna and Connecticut; General Agents 
Southern Ohio Empire State Surety Co. for Bonding 





and Burglary. Agents wanted. 








HUDSON UNDERWRITERS 
Lumber Insurance Gempany of New York and Adirondack Fire Insurance Company 


COMBINED ASSETS OVER $900,000 
S4 William Street 


NEW YORK 







































pie died eee 
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THE WESTERN UNDERWRITER. 











OHIO AND WEST VIRGINIA 


LOSS ON PHONOGRAPH STOCK 








Manufacturers Still Take Unreasonable 
and Arbitrary Stand on Values— 
Committee Makes Report 





A special committee of the Ohio 
Field Club, consisting of B. T. Duffey, 
of the Royal, C. T. Deatrick of the 
Home, and C. B. Corry of the L. & L. 
& G., have reported on their investi- 
gation of the phonograph record loss 
problem. They have consulted with 
some of the phonograph people but 
have been unable to get any satisfac- 
tion. 

The contract between the manufac- 
turer and dealer provides that the lat- 
ter shall not, under any consideration, 
sell records at less than the regular 
price. When records are damaged by 
fire, dealers demand, therefore, the full 
price. 

The committe says there are only two 
alternatives open to the companies, 
either to demand an appraisal, or re- 
fuse to write this class. 

The manufacturers have taken an un- 
reasonable and arbitrary stand in re- 
fusing to recondition or replace these 
records. 

H. G. Buswell, Chicago manager of 
the Home, who places the Columbia 
Phonograph Company line inserts the 
following clause in the form: 

“Tt is further agreed that in case of 
loss, no phonograph or graphophone 
is to be valued at more than $50, no 
record at more than $2, no kinetoscope 
at more than $75, and no graphoscope 
at more than $50, and that factory 
cost p.us transportation shall be ac- 
cepted as the actual value of the prop- 
erty. 





SPRINKLERS AT AKRON, OHIO 





Even Small Plants Put in Equipment 
and Many Go to Mutuals— 
Agents Suffer 





Most of the large rubber and cereal 
plants at Akron, Ohio, have been 
equipped with sprinkler systems within 
the past seven or eight years. Many 
other large plants have also been 
sprinklered in the same time and now 
some of the smaller ones are installing 
them. One risk in particular is notable 
because of its small size—the Davis 
Laundry. It probably amounts to no 
more than $25,000, but is installing a 
one-source system. 

As in all other places, the agents 
have suffered severely from the use of 
this equipment, as the rates have prob- 
ably been reduced from an average of 
$1.50 to 25 cents. On account of the 
size of the risks and the fact that some 
of them have gone to mutuals and in- 
terinsurance concerns, the losses can 
hardly be made up by the natural 
growth of the city. 

The Firestone Tire & Rubber Com- 
pany has awarded the contract for a 
new plant that will cost about $500,000. 
This will be equipped with sprinklers 
and the insurance will perhaps be placed 
the same as it has been. 





Marvel of Exactness 

The “richest woman in America” cer- 
tainly has a rival as to exactness in 
money matters—a lady of some years, 
living in a city of about 15,000 popula- 
tion in eastern Ohio. 
Some time ago a loss occurred on one 
of her numerous buildings and adjusters 
and she failing to agree as to the mea- 
sure of damages the matter was finally 
left to arbitration. In the apportion- 
ment of award the share of one of the 
companies interested was $131.13%. A 
sight draft of $131.13 was promptty for- 
warded by the company, but was con- 
temptuously rejected by the lady, who 
refused acceptance or signing receipt 


Sixtieth Anniwersary Year 





THE NATIONAL INSURANCE COMPANY 


OF CINCINNATI 


has been continuously in business since 1851 
and has paid OVER TWO MILLIONS in losses 





G. W. POHLMAN, Jr., President 


AGENTS WANTED IN 


OHIO 


E. A. WINTER, Secretary 





the odd half-cent and not the company. 
The courteous agent, not wishing to 
return the draft, gallantly withdrew 
from his pocket a bright Lincoln penny 
which was gladly received, draft ac- 
cepted, receipt signed and the “finan- 
cier” walked away thoroughly satisfied 
and contented. 





CLEVELAND CORRESPONDENCE 


Business Men Take Enlightened View— 
Neale Cannot Act on State Com- 
mittee—Northern Complication 








Cleveland, Ohio, June 4—(Special 
Correspondence)—Many of the agents 
who are accustomed to seeing their 
business increase from year to year are 
wondering what has happened that their 
books are not making the usual show- 
ing now. One of the largest agencies 











OHIO FARMERS INSURANCE COMPARY 
LEROY, OHIO 


TORNADO INDEMNITY 
STATEMENT JANUARY 1, 1910 


Reserve for Reinsurance - $1,644,603.84 
Reserve for Losses - - - 42,600.00 
Reserve for Contingencies - 125,000.00 
Reserve for all other Liabilities - 25,490.89 

. Net Cash Surplus - - 666,233.87 
Total Assets, - -  $2,403,828.60 


Losses Paid More Than $15,000,000.00 


AS. C. JOHNSON, President 
WE. HAINES, Secretary 


Organized in 1848 











in the city reports that it will have all 
it can do to keep even unless some- 
thing occurs to bring about bett2r con- 
ditions than have existed so far. Manu- 
facturers, it seems, are enjoying a good 
business, but all finished merchandise 
is shipped at once to fill orders placed 
earlier in the year. They are conserva- 
tive in the purchase of materials and, 
therefore, little stock, either raw or 
finished, is carried on hand. Retail 
merchants have not increased their 
stocks much above what was carried a 
year ago, although most stocks have 
remained on hand longer than usual, 
because of weather conditions. About 
the only avenue left for increase has 
been in the new construction work. Of 
this there has been quite a little, but 
the natural growth will hardly enable 
many of the offices to pull out even, if 
the old business does not become nor- 
mal before long. 


Neale Cannot Serve—A. W. Neale has 
decided that he will not be able to serve 
as chairman of the executive committee 
of the Ohio Association of Local Fire 
Insurance Agents, to which he was 
chosen at the annual meeting recently, 
and has so notified the officers. Mr. 
Neale is the chairman of the conference 
committee of the national association 
and this requires so much correspond- 
ence and traveling that he could not 
find time to take care of the chairman- 
ship of the committee of the state as- 
sociation as he felt that it should be. 
Under the circumstances he decided to 
ask that someone else be named for 
the place. 


No Action Yet—The situation re- 
specting the recent move of the North- 
ern is in statu quo, although it is un- 
derstood that attention has been given 
it by those interested. The belief that 
the matter will adjust itself in some 
way satisfactory to all seems to pre- 
dominate, but just what result is ex- 
pected is not clear at present. 

Cleveland business men seem to have 
gotten a much better understanding of 
the actual purpose of fire protection and 
prevention than those at other points, 
for some reason. They are willing to 
stand the expense of improvements in 
the high-pressure system through the 





for loss, claiming she was entitled to 


expenditure of public funds not alone 








The North River Ins. Co. 


of New York 





CAPITAL $350,000 


NET SURPLUS $512,320 


AGENTS WANTED IN OHIO 





Commercial Tribune Bldg. 


F. F. MURRAY, Special Agent 


Cincinnati, Ohio 





KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 


Underwritten by the following Companies: 


JASPER E, WILHELM 
Special Agent 
Alliance, Ohio 


| 


GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE COMPANY 
All of Pittsburgh, Pa. 


GN oe ec aiekwansenes 
i iknicstawketeaenenes 


900,000.00 
2,602,337.82 
1,461,135.45 


HENRY WACHTER, Manager 


218 Fourth Avenue, Pittsburgh 
Reliable Agents Wanted in Illinois and Ohio 











: In sixty -six 
Business con- years of busi- 
fined to the ness this Com- 
State of Ohio. pany has 

never contest- 
a loss. 
Dayton, O. 
because of a saving in premiums, but | spection bureau in saying that a proper 


for the additional safety that will be 
furnished to the city in a general way. 
In other words, they seem to be in 
favor of conserving the wealth and in- 
stitutions of the city, instead of allow- 
ing them to remain at the mercy of a 
conflagration at any time. It is be- 
lieved that a majority of the business 








men understand the position of the in- 





reduction in raves has already been 
made and that they will urge the com- 
pletion of the service system and the 
installation of a pumping station for 
the general good they will be in the 
prevention of extensive losses. 


New Solicitor Rule—The Cleveland 
Fire Insurance Exchange has modified 
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the clause in its constitution relating 
to solicitors in such a way that all new 
men entering the business in class 2 
hereafter must devote their exclusive 
attention to it and not use it as a side 
line to another business. Real estate 
men alone are made an_ exception. 
Those who are already engaged in 
some other line in connection with in- 
surance will not be disturbed unless 
they allow their membership to lapse, 
when they will be in the same position 
and subject to the same rule as men 
just entering. Any change in their 
business will also subject them to the 
rule. As long as they continue their 
present occupations and lines and keep 
themselves in good standing they will 
be allowed to continue as they have 
been. This will eventually result ‘in a 
reduction of the number of solicitors, 
it is believed. 





West Virginia Agency Appointments 
Hanover—Mrs. I. T. Hayes, Morgan- 
town; -W. D. Paden, Parkersburg; J. A. 
Luttrell, Parkersburg; . A. Taylor, 
Wheeling; M. L. Thomas, Wheeling. 
Hartford—w. P. Neekamp, Logan; T. 
J. Davis, Harrisville; H. H. White, Terra 
Alta; G. T. Williamson, Wallace; T. M. 
Fry, Princeton. 
Home—S. H. Goodloe, Jr., Williamson. 
North Amer.—N. C. Burwell, Parkers- 
burg; A. W. Werninger, Huntington; Ww. 


L. Burras, Ansted 

Gaanicat SD. McRay and L. §&. 
Keim, Elkins. 

Milw. Mech.—J. F. Ellis and W. H. 
Lemley, Huntington. 

Niagara—W. E. Heskitt, Piedmont; 
Alex Bishop, Williamson; H. G. Williams, 
Williamson. 

Norfolk—P. W. Boggess and Grimmett 
& Ferrell, Hinton; R. E. Maxwell and O. 
D. Cutright, Huntington. 

N. B. & M., Eng.—W. R. Dayton, New 
Martinsville; S. W. Lawrence, Sisters- 
ville; Jesse Shimp, Mannington; Hinton 
Insurance Agency, Hinton. 

Phila. Und.—Wesley Wilkes and R. D. 
Watts, Beckley; H. H. Rose, Littleton. 

Peoples Nat.—S. M. Smith, Bluefield; 
H. A. Robson and D. E. Good, Charles- 
Reed, Clarksburg; S. . G. Moyer, 
on Phoenix, Eng.—H. D. Karnes, Prince- 

Royal—L. D. Lowther, Salem; C. A. G. 
Randolph, Salem. 

Shaw and C, F. W. 
Kunst, Barboursville. 

Sun—C 

Westchester—L. S. Spaulding, William- 
son. 

Cc. BE. Lang, Wheeling. 
Wmsburgh City—E. F. Holbert, Fair- 


Roch. Gor, T. Dyer, Montgomery. 
Springfield—D. B. 
W. Steele and H. G. Wyckoff, 
Grafton. 
Western, Ont—D. G. Morgan, Jr., and 
mont; James T. Doyle, Keyser. 





Ohio Agency , Appointments 

American, N. J.—J 5arigee. Julius 
Klein, Susanna LePelley, P. H. Repp, H. 8. 
Seaman, C. T. Smith, F. 8S. Warner and 
a, Levi, Cleveland; F. M. Boor, Fre- 
mont. 

Aetna—The Brock Company, Loveland; 
E. E. Moriarity, New Vienna; ae 
French, Ernest Keich, J. H. McCrikey and 
W. A. ‘Nungesser, Cleveland; A. J. Clark, 
Wm. H. Rud and R. A. McClain, Youngs- 
town; McGaharan & Weaver, Cecil; Miss 
M. BE. Lutz, Canton; T. J. Shannon & Son, 
Newcomerstown. 

Agricultural—H. R. Fullerton and F. L. 
Thurber, Cleveland, 

Aachen & M.—J. W. Jones, Springfield; 
Cc. A. Dougherty & Co., Canton. 

Atlas, Eng.—Lloyd & Tomen, Fremont; 
P. BE. Immel, Chicago Junction; W. A. 
Hart, Oberlin. 

Ben Franklin—C. S. Huling, Cleveland. 

Boston—Lew Waddell, Greenfield. 

Capital, N. H.—Roy Swisher, Mansfield. 

Connecticut—Wm. H. Dial, Washington 
Cc. H.; H. B. Hutson, Bethel. 

Concordia—P. E. Holben, Ashland; A. L. 
Pritchard, Nelsonville; Ww. Laugh lin, 
Barnesville; . H. Towson, Lancaster; J. 
R. Scott, Mingo Junction; G. W. Ewing, 
North Baltimore. 

Coml. Union, Eng.—A. W. Salisbury, 
Cardington. 

hs aaaatemattad W. Wager & Co., Colum- 


“Cent. Natl.—B. C. Coleman, Day 
Commonwealth—Wm. O, will lett. Te 
Fire Assn.—J. L. Walls, Batavia. 
Ga. Home—H. W. R. Stover, Cleveland; 





The Southern Live Wire! 


THE 1iSURANCE HERALD 














Atlanta and New Orleans 





WATCH US GROW! 


George & Dunn, Elyria; C. F. Buckohr, 
New Philadelphia. 

German, Ind.—E. J. ~ ge Canton.. 
Germania—Louis Liebman Gerstle, 


Youngstown. 

German, Pa.—A. C. MacBane; Wells- 
ville; H. D. Weaver, Fredericktown; Jos. 
T. Schwartz, Fremont; P. A. Kahle, Lima; 
M. R. Lewis, Bucyrus; J. T. Holter, Col- 
umbus; Miss Mary G. Swasey, Cincinnati; 
John Robbins, Jackson; K. C. Rowland, 
Toledo; D. W. Conger, East Toledo; G. O. 
Bruce, Youngstown; W. S. Clark’s Insur- 
ance Agency, Chillicothe; B. F. Cockayne, 

n. 
Home—Vance & Shively, West Union; 
W. M. Daly, Middletown; E. C. Manning, 
Bethel; F. J. Neale, Cleveland; Geo. L. 
= ‘Lancaster; Cc. C. Sammons, Dent; 

Allan, Litchfield; Allen Alspach, 

Thornvilies KE. P. Kapitzky, Strasburg. 
Humboldt—c. L. Paul, Cleveland. 
Hartford—J. . Thompson, Bremen; 
= W. Barber, Kent; W. R. Bowen, Man- 
ua. 
Hudson Und.—C. H. Towson, Lancas- 
ter; H. T. Soy. J Marion. 
Lumbermens—J. Schwartz, Fremont. 
Mechanics—J. T. y to Fremont. 
Natl. Union—A. R. Trouvelle, Wauseon; 
Cc. A. Schuster, Miamisburg. 
og Hampshire—J. P. Rigney, Chilli- 
cothe. 

Northern, N. Y.—H. J. Call, Bluffton; 
J. H. Spitler, Bradford. 

N. W. NatlL—Knapp & Foster, Geneva. 

Northern, Eng.—Jos. Napoletano, Ash- 
tabula; Lloyd & Inman, Fremont. 

Norw. Union—Jas. Reed, Ashtabula; E. 
Wild, Arcanum; W. A. Hart, Oberlin. 
Orient—Breese & Smiley, Mt. Gilead. 
People’s Natl.—Brant & Savage, Blan- 
chester. 

Pittsburg—D. T. Palmer, Cleveland. 
Prov. Wash.—R. R. Johnson, Salem. 
Peunsylvania—Wallace & Co., eee. 
field; P. H. — Wellington; Lloyd & 
Inman, Fremon 

act ) cre Eng.” Brien & Doyle, Spring- 


hode Island—W. S. Pollock, Delaware. 
am Exch.—Jos. P. Rigney, Chilli- 
cothe. 

Royal—Geo. G. Kimberley and Mrs. H. 
H. Smith, Cleveland; Wall & Plendinen, 
Gallipolis; A. Klipec, Cleveland. 


Shawnee—Bailey-Myers Agency, Alli- 
ance; Wm. H. Whitacre, Morrow. 

Security, Ct—L. W. Miller, Youngs- 
town; S. N. Rucker, Peebles. 


Sun, Eng.—John Shelton, Aberdeen. 

Washington—G. . Miller and J. 
Sprangle, Lancaster. 

Milwaukee—Abe Cochenour, Tiffin. 

Pa Ger.—G. A. Katzenberger, Green- 
ville. 

National, Pa.—Davis & Farley and H. 
A. Tidd, Cleveland; J. W. Pontius, D. D. 
Dun and Albery & Co., Columbus; Miss 
Clara Kleinfelter, Cincinnati; Harris 
Bros., Akron; Powelson & Heplinger, New 
Philadelphia. 

, gl Hampshire—D. N. Goodman, Cleve- 
and. 

e B. & M., N. Y.—T. F. Doyle, Spring- 
eld. 

N. B. & M., Eng.—A. W. Bradley, Plain 


ity. 

North Amer.—A. C. Sheets, Van Wert. 

Palatine—H. H. French, Napoleon. 

Potomac, D. C.—C. V. Beckman, Ashta- 
bula; D. N. Holloway, Akron; Miss Jo- 
hanna Boehm, Martins Ferry. 


OHIO NOTES 

Losses at Cleveland this spring have 
been unusually heavy. 

B. T. Clemons of’ Cincinnati has _ re- 
turned from a six weeks’ trip to Cali- 
fornia and the Pacific coast. 

Cc. A. Dougherty & Co. have succeeded 
the Stark Realty company as the Canton, 
O., agents of the Aachen & Munich. 

Charles Liston was convicted of arson, 
last week, in the Franklin county court, 
at Columbus, Ohio. He was a boarder at 
the home of Edward Ginder. He and 
Ginder had trouble and Liston was ejected. 
In revenge, he set fire to the house. The 
damage was small. 


WANTED“, Pests by s young 


as assistant or 
special agent in Ohio for some good Fire 
Company. Have ability and 14 years 
local agency experience. Can furnish 
reference. Address, 28-C, 


Care The Western Underwriter. 











OOPE 


Fire Insurance Co. 
of Dayton, O. 











DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 





SAM.L. LA ROSE 
Secretary 


PITTSBURGH INSURANCE COMPANY “737° 


1808-11 Commonwealth — Pittsburgh, Pa. 


Slee te Policy p eccccccccccs : Pat) 80.46 


Licensed to do businces to Pennsylvania, Mlincis, Michigan, Olbio and Wisconsin 


R. J. WILSON, President D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas. 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 


WARREN M. KIMBALL & CO. 
100 William Street, New York City 
Surplus Lines 


Strong European and American Stock Companies and London Lloyds 
Liberal Commissions Prompt Service 


enor GERMAN FIRE 
W E S T E R N Insurance Company 


of Wheeling, West Va. 
INSURANCE COMPANY ORGANIZED IN 1867 
of Pittsburgh 


Cas Capital $200,000.00 Net Surplus $242,433.72 
FIRE AND TORNADO 








WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E. LATIMER 
WILLIAMSON BLDG, CLEVELAND. OHIO 


Special Agent for Ohio and Indiana 


CAPITAL °- 2 - © $ 300,000.00 
SURPLUS 70 ese as 406,162.75 
ASSETS - «© 881,944.34 
LOSSES PAID TO DATE - «©  4,453,215.00 


The Pittsburgh Casualty Company 


Ag@nounces its admission to Ohio, and desires to secure ogpenctite Agents in every City and Town in the 
State at once. rites 


Accident, Health and Plate Glass Insurance Exclusively 


Apply te JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 


Pittsburg Underwriters 


IRVAN NECKERMAN, Manager. Commonwealth Bidg., PITTSBURG, PA. 











ERWRITTTEN BY COMBINED STATEMENT 
i Fire Ins. Co.. of Pittsburg, Pa. Cepital, - = @ $1,300,000,00 
Humboldt Fire Ins. Co.. of “aah 4% Net Surplus, = ° - - 1,724,.264.00 
on pe = Co.. ¢! y tn Pp ioe, « o Pm o = 6,159,198.00 
“at. 2 letheny. = “Pa. || Surplusto Policyholders, = = — 3,024,264.00 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio 


The value of attractive, useful and durable novelties as advertis- 
UP-TO-DATE NOVELTIES ingmediama has bees” Sug esti0NS and Business Getters for you 


Lead Pencils, Card Cases, Aluminum or Leather Goods, Wood-turned Specialties, Metal Specialties, Desk 
Clocks, Celluloid Cards, Mirrors, Diaries, Memo Books, Identification-Card Cases, Emblematic Goods, etc. 


Write for the latest novelty, or tell us what you want, and we witl make it. 


LMC NOVELTIES 62 J, M GOODELL, J, Ine, su. : co, 








INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 
J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, 1st Vice-Pres. E. R. DANNELS, Sec’y 


M. F. GRIM, General Agent, Sitio, Kentucky and Southern Michigan, $8 North High 
MONTGOMERY & FUNKHOUSER, Gen. Agts, Misaesote"ssd Upper tuchiean, 180 LaSal 





INCORPORATED 1804 CHARTER PERPETUAL 


tHE UNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 


J. HENRY SCATTERWOOD, Pres. M. JOS NOWLAN, ist Vice-Pres. E.R. DANNELS, Sec’y 
Ohio, and thern 3 N 
M. F. GRIM, General Agent, Sic, Fantucky snd Southern Michigan, 8 North High 


,) 
Illinois, Iowa, Missouri, intiom. Wiscon- 
sin, Minnesota and Upper Michigan, 159 
La Salle Street, Chicago. 


MONTGOMERY & FUNKHOUSER,-Gen. Agts. 





STRICTLY FIREPROOF 
HOTEL FIRE INSURANCE COMPANY 
Chicago, Illinois NEW YORK. 
ORGANIZED 1859. 
MOST MODERN EQUIPMENT | on. Capital - - 
pital, - - $1,000,000.00 
UNEXCELLED RESTAURANT Assets, - - - - $6,562,329.14 
On Madi Street, near La Salle aa a i ~ $2,008,419.02 
urplus for Policy 
One minute from the Insurance District Holders, - - $3,008,419,02 
The Patronage of Insurance Men HEAD OFFICE: 








Is Solicited. Cor. William and Cedar Streets, 
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MICHIGAN AND INDIANA 


HELD THEIR SUMMER SOZZLE 











Michigan Ganders Get Together at De- 
troit and Introduce Goslings 
to Water 





The Michigan Pond of the Blue 
Goose held its summer sozzle at Gold- 
ens Hall, Detroit, Monday evening. 
About sixty ganders were present and 
the following visitors: Curtis of New 
York Pond; Foster, Goddard and Wol- 
tersdorf of the Illinois Pond. 

The pinfeathers were successfully 
separated from goslings D. R. Sim- 
mons, Firemens; L. L. Sanders, Provi- 
dence Washington; A. E. Henry, 
Northwestern National: all of whom 
declared that the water was fine. 

A telegram of greetings was re- 
ceived from Most Loyal Grand Gander 
Charles H. Pescay of New Orleans. 

Past Most Loyal Gander D. W. An- 
drews was presented with a Blue Goose 
emblem by Grand Custodian of the 
Goslings Wm. T. Benallack, on behalf 
of the pond. 

It was unanimously decided to send 
a degree team to take part in the initi- 
atory work at Chicago at the grand 
nest meeting, in charge of “Coach” 
Senallack. 

The committee on revision of the 
constitution to conform to the amend- 
ments made by the grand nest at its 
last meeting presented its report which 
was adopted. 

There is some talk of trying to get 
the ganders together for a noonday 
luncheon the first Monday of 
month. 





Special Hazard Reports 


The Michigan Inspection Bureau has 
issued special hazard reports upon the 
following risks: Western Board & 
Paper Co., Kalamazoo; Michigan Wash- 
ing Machine Co., Muskegon Heights; 
Cummer-Diggins Co., Cadillac; Mus- 
kegon Valley Furniture Co., Muskegon; 
John Widdicomb Co. (Kent Works), 


each ! 





Grand Rapids; John Widdicomb Co., ! 


Grand Rapids; Welch Mfg. Co., 
Universal Button Fastening & Button 
Co. and Detroit Trust Co., 
Auto Body Co., Lansing; 
Paper Co., Ypsilanti; Holland Furni- 
ture Co., Holland; Ottawa Furniture 
Co., Holland. 





Blossom Makes a Change 

W. L. Blossom will resign July 1 as 
manager of the insurance department 
of the First National Bank Insurance 
agency at Negaunee, Mich., and will lo- 
cate at Traverse City as district agent 
of the Northwestern Mutual Life, un- 
der Newell & Blossom, of Grand Rap- 
ids, general agents. Mr. Blossom will 
have eight counties. They are in the 
iruit section and very prosperous. Mr. 
Blossom has acted as sub-agent of the 


Sparta; ! 


Detroit; | 
Peninsular ; 


Northwestern at Negaunee. Ira Blos- 
som, who up to five years ago was a 
member of the firm of Teeple & Blos- 
som, general agents at Marquette, is a 
brother. He will assist W. L. Blossom 
in organizing his field. 





Fitchburg Mutual Enters Indiana 

The Fitchburg Mutual Fire of Massa- 
chusetts has entered Indiana and has 
appointed John R. Cress, of Indianapo- 
lis, as general agent for the west. It 
may do an agency business. It writés 
at board rates and has been paying 
dividends of 20 percent. Its cash as- 
sets are $238,714; unearned premiums, 
$159,224, and cash surplus, $68,450. 


OLD DETROITER’S COMMENT 





Suggests it Would Pay Companies to 
Have Quarterly Inspections Made 
of Detroit Business Blocks 





Detroit, Mich., June 6—(Special Cor- 
respondence)—A few years ago the spe- 
cial agents arranged to make an in- 
spection of all buildings in the con- 
gested district of Detroit. They were 
astonished at the apparent indifference 
some firms paid to cleanliness. They 
also reported many finds. For instance, 
in one building they found forty stoves. 
In many basements they found rubbish 
enough to burn the whole district. After 
their visit there was a general clean-up. 
Many merchants were surprised to find 
their buildings in such a state and 
promised to give attention to this haz- 
ard and for a time things were kept in 
good _ shape. However, we forget 
easily and today I am satisfied a gen- 
eral inspection would show some pretty 
bad looking basements. I know one 
building on Woodward avenue where 
the special, in looking over the risk, 
happened to go down in the basement 
and found conditions so bad that he in- 
structed his agent to get off quick. The 
matter was reported to the proprietor 
who made things hot for the porters. 
They took four big wagon loads of 
rubbish out. He says this will not oc- 
cur again and I guess it won’t. I think 


| the companies could not do better than 


arrange for an inspection by the Michi- 
gan Inspection Bureau, say three times 
a year. I am satisfied that what they 
would unearth would more than pay the 


cost. Many fires are caused by rubbish 
piles and they should be removed 
quick. Again, an inspection by a com- 


petent man would show some pretty 
careless electric wiring. These things 
cause fires and in many cases, interested 
parties are not aware of the true con- 
ditions and nothing is done to remedy 
them. Any way, frequent inspections 
are not costly but mighty good things 
to have done. 


Needs Some Coaching—Among the 
stockholders of a large manufacturing 
plart in Detroit are a lot of good insur- 
ance men. They appointed a gentleman 
of good business training as cashier and 





Michigan Fire and Marine 


Insurance Company 


OF DETROIT, MICH. 
ORGANIZED 1880 
STATEMENT, JANUARY Ist, 1910 


Assets - - . 

Capital - . 

Losses Paid - - 
ASSETS 


Cash on hand and in the - $ 67,723.11 
7 , County and Municipal 


e e $1,302,620.31 
- 400,000.00 
- - - 5,880,000.00 
LIABILITIES 
Cent NEE 6 < 6-500 00.00: $400,000.00 


paymaster. Before this appointment 
was made one of the stockholders held 
the job. A certain insurance agent had 
written a liability policy, which when 
the change was made, had not been paid 
for. The agent called up the new man 
asking him to make good. He said he 
had the bill O. K.’d but did not see 
why the bill should be paid as up to 
this time they had made no claim under 
the policy. The agent thought the 
cashier was joking but found out, after 
some talk, that he was really in earnest. 


claim under the policy the premium was 
not due. This gentleman is smart in 
some ways but it is evident he needs a 
little coaching on insurance, yet he has 
full charge of this department. 

Too Busy to Pay Debts—The collec- 
tion of monthly balances is sometimes 
difficult. I was talking to a special 
agent a few days ago and he gave me 
an illustration of how the game works. 
An agent behind five months, after re- 
peated requests for settlement, sent the 
balance for January, saying business is 
good. “In fact, so good that I am too 
busy to make up statements or write 
checks.” The special agent asked him 
to take a day off and make up his state- 
ments and send balances. He got mad 
and threatened to give up the agency 
and the special had to pacify the gentle- 
man by saying he was only joking. 


Pontchartrain is Fireproof — The 
Pontchartrain hotel has had another 
small loss amounting to $350. This is 
the second fire the hotel company has 





His contention was that not having a | 


| as much 
| ting business. 


had in the same rooms. These rooms 
were used for the storage of surplus 
furniture. It is thought some cigarette 
fiend got smoking in these rooms and 
set them on fire. The company has 
changed the locks and now when a man 
is moving furniture, he is known and 
will be cautioned. It has been demon- 
strated, however, that the building is 
about as near fireproof as can be con- 
structed. Both fires were put out with- 
out a call on the fire department. 


Collections—Collecting premiums is 
a science these days as get- 
The other day I made 
an attempt to get a quick settlement 
from a good friend of mine and he 
asked why such haste, so I put the 
matter up to him this way: “We pay 
our companies on the 10th of each 
month to protect you, so the account 


stands between you and ourselves. We 
should not be obliged to loan our 
money to you for over thirty days 


without interest.” 

“Now, hold up,” my good friend said, 
“what do you want to pay your com- 
panies on the 10th of each month for, 
when other agents take ninety and one 
hundred and twenty days. I know 
what I am talking about. I have other 
friends in the business and they are 
tickled to death when the check comes 
inside of ninety days.” 

So that matter of extended credit is 
charged up to the companies. The 
rule used to be, settle up at the end of 
each month. It is a good one and the 
companies should insist upon its being 
done. If it was done, lots of the fel- 














Total Assets - - 
Surplus to Policy Holders 


F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 





FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 





A. D. Baker, Secretary 


$1,308,756.81 
460,081.90 


Robert Henkel, Vice President 
Ralph Rawlings, Asst Secretary 


























Capital, $200,000 
This old substantial Compa 


Nassau Fire Insurance Company of Brooklyn, NY. 


Incorporated 1862 


ONONGAHELA Insurance Co. 


Mio PITTSBURGH, PA. 


has entered Indiana and desires agents in all towns and cities. 


Geo. M. Cobb & Co. 


Incorporated 1854 
Address 


INDIANAPOLIS, INDIANA 
—__—_——General Ageats— a 


Surplus, $219,298 


any has decided to do a General Business, and will be 
thoroughly planted in Wisconsin and Michigan. 





Capital, $200,000 


ress applications for agencies to 


Incorporated 1850 


This Company is being admitted to Wisconsin and Michigan. Both the NASSAU ané 
the EMPIRE CITY belong to the famous fleet of companies eogtrolled by Crum & 
Forster of New York. They have no liability in Wisconsin or Michigan, and as they 
— . eneral class of business they will be very valuable to agents. 


Empire City Insurance Company of New York 


Surplus, $203,523 


BIERCE & SAGE General Agents, Whitney Office Building, DETROIT, MICH. 





OF 


Capital Stock, $200,000.00 





eee 555,612.00 sure all outstanding 
——— ges on Real Estate.. 486,196.08 ERE PAT lee 501,723.44 

| SPR 77,953.35 — ae and not 
Interest due and Accrued . 0 La Ae rae 46,500.65 
Du> from Agents and others 103, 692.79 Net Seephas ines ieee 354,396.22 
$1,302,620.31 $1,302,620.31 

M.W.OPRIEN’ E. Jj. BOOTH 4H.£E. EVERETT’ E. P. WEBB 

President Vice-President Secretary Ass’t Secretary 





THE OHIO INSURANCE COMPANY 


NEW ALBANY, 
Chartered 1849 
Surplus to Policyholders, $91,128,67 
AGENTS’ EXCESS LINES CONSIDERED 

INDIANA FIRE INSURANCE AGENCY, Ceneral Agents, 


INDIANA 


NEW ALBANY, INDIANA 





10 


THE WESTERN 





UNDERWRITER. 


June 9, 1910. 








lows in the business would have to 
find something else to do, and the 
agent who is in the business to stay 
would have his premiums in his own 
bank and not in the other fellow’s. 





Used Bloodhounds to Hunt Firebugs 


George Morris’ house, a mile from 
Mitchell, Ind., was burned early Fri- 
day morning. Bloodhounds from Bed- 
ford, Ind., led the searchers for fire- 
bugs to the home of Ollie Walker and 
wife, who were placed under arrest 
and $2,000 bond to appear in court 
June 9, for a preliminary hearing. The 
Walkers formerly owned the land on 
which the dwelling stood and it is said 
there had been trouble over the paying 
of back taxes when the real estate 
changed hands. 


Indiana Agency Appointments 
Buston—A,. L. Houck, Jamestown. 
California—J. L. Schulthies, Mt. 
non; BE. H. Graham, Washington. 

Cent. Natl.—B. F. Fowler, Muncie. 

Continental—S. P. Hancock, Monte- 
zuma; T. H. Hallis, Worthington. 

Detroit—Sloane & Eschbach, Warsaw. 

Fid.-Phenix—J. W. Jones, Lebanon; 
Stafford & Salisbury, Orland; S. P. Han- 
cock, Montezuma; McConnell & McCon- 
nell, Morocco. 

German, Pa.—M. W. Barber, Laporte. 
-German, W. Va.—J. F. Bingham, Mish- 
awaka. 

Ham.-Brem.—Sloane & Eschbach, War- 


saw. 

Humboldt—H. A. Axtell, Bloomington. 

Lon, & Lan.—V. L. Gamble, Princeton. 

Mich. Coml.—G. A. Hart, Tennyson. 

Northern, N. Y.—I. H. Storey, Ft. 
Wayne. 

Orient—Luse & Hardie, Anderson. 

Pelican—E. E. Tolley, Marion. 

Pruss. Natl.—Citizens Loan, Trust & 
Savings Company, South Bend. 

Royal—I. L. Storm, Clarkshill. 

Springfield—Peoples Insurance & Loan 
Company, Rockport. 

Sun, Eng.—Durbin & Myers, Anderson. 

Wmsbureh City-——Mrs. Robert Emerson. 
South Whitley; O. C. Butt, Syracuse; A. 
DeHaven, Covington. 


Ver- 


Michigan Agency Appointments 

Amer. Natl.—Earl Osborn and Harry 
Mudgett, Belding; A. C. Harris, Ham- 
tramck; H. H. Whitely, Millersburg; M. B. 
Stadtmiller, Ypsilanti. 

Cent. Natl.—J. S. Wittliff, Port Huron. 

Dubuque—W. A. Loveday, East Jordan. 

Farm. & Merch.—Wm. B. Willson, 
Gaines. 

German, W. Va.—J. B. Glasgow, Jack- 
son; W. J. Burdick, Kalamazoo. 

Girard—F. M. Lansing, Howell; C. A. 
Dolph, Northville; C. B. Dye, Traverse 
City; W. J. Spears, Vassar; W. T. Webb, 
Williamston. 

Hartford—A. H. Hunt, Grand Rapids; 
August Larson, Maple Ridge; G. J. Mur- 
ray, Michigamme; Oscar Nyquist, Prince- 
ton; J. R. Peebles and A. J. Hocking, Re- 
public; P. C. Pardee, Richville. 

Scott. Union—J. C. Johnson, Stephenson. 








L. & L. & G., Eng.—E. A. Ruegsegger, 
Boyne City. 

Lon. & Lan.—H. C. Davis, Marquette. 

N. W. NatlL.—G. W. Fewlass, Howard 
City; Levi Buck, Pontiac. 

Nor. Union—August Larson, Maple 
Ridge; Oscar Nyquist, Princeton; J. R. 
Peebles, A. J. Hocking, Republic. 

Orient—W. L. Caple, Clare; H. C. Davis, 
Marquette. 

Pennsylvania—J. R. Heenan, Detroit. 

F aaa Eng.—McPhail & Cole, Scott- 
ville. 

Royal—W. P. Hicks, Holly; C. M. Case, 
Hermansville; R. D. Carl, New Haven; 
Bricker & Foster, Peck. 

St. Paul—P. H. Gunsaullus, Ronson 
Schneller, Lawrence & Malnar, Calumet; 
H. C. Davis, Marquette; G. J. Murray, 
Michigamme; August Larson, Maple 
Ridge; A. J. Hocking and J. R. Peebles, 
Republic; Oscar Nyquist, Princeton; E. R. 
Chapin, Rose City. 

Security, Ct.—Frank Sackett, Gobelville; 
H. A. Wendel, Onekama; L. K. Cleveland, 
Traverse City. 

Svea—H. C. Davis, Marquette. 

Washington—C. M. Born, Allegan; Wm. 
F. Soule, Ionia; E. J. Schoolcraft, Port 
Huron; Mrs. L. M. Martin, Saginaw. 

Aachen & M.—H. C. Davis, Marquette. 


Amer. Cent.—C. M. Chase, Hermans- 
ville; H. C. Davis, Marquette. 

Atlas, Eng.—K. Wurzburg, Grand 
Rapids. 

Camden—W. M. Watson, Albion; J. D. 
Powers, Charlotte. 

Caledonian.—K. F. Wurzburg, Grand 
Rapids. 


City of N. Y.—J. B. Glasgow, Jackson. 

Concordia—H. E. Nusbaum, Owosso; G. 
R. Curtiss, South Haven. 

Cooper—B. O. Wallace, Corunna; R. 
W. Codling, Tecumseh. 

Federal Union—E. J. Marsh, Big Rap- 
ids; E. E. Slye, Ionia; Springett & Brais- 
ted, Lowell; W. S. Jenison, Morley. 

Girard—Edw. C. Curtiss, Pontiac. 

L. & L. & G., Eng.—cC. M. Case, Her- 
mansville; Albert Steinbaugh, Holly. 

Lon. & Lan.—J. B. Tubergen, Jr., Grand 
Rapids. 

North River—G. W. Phillips, Romeo. 

Nw. Natl.—H. E. Worthington, Mendon. 

Orient—C. A. Cameron, Flushing; C. 
R. Bishop, Hastings. 

Pelican—Gillespie, Van Wagoner & Co., 
Pontiac; E. 8S. Kelly, St. Joseph. 

Pruss. Natl.—Beardslee & Co., Battle 
Creek; C. H. Legge, Bellevue. 

Royal—K. F. Wurzburg, Grand Rapids; 
McPhail & Cole, Scottville. 

St. Louis—W. B. Willson, Flint. 





INDIANA NOTES 
Winslow, Ind., has been rerated. 


An investigation by the police and 
prosecuting attorney of Lafayette, Ind., 
shows that the fire that destroyed the 
grocery and house of Guy Ostering was 
incendiary, and that robbery was com- 
mitted before the fire. 

E. E. Seiler, superintendent of the Fort 
Wayne district of the Indiana Inspection 
Bureau, has resigned to become secretary 
of the Geyer Oil Tank Company and has 
been succeeded by J. F. Zeider. Mr. 
Seiler was formerly Ohio special agent of 
the Niagara. 


David E. Peterson has purchased the 
agency formerly conducted by L. G. 
Sweningston at Muskegon, Mich. 





SEHCURITY 


Fire Insurance Gompany of Davenport, Ia. 


Ss. BF. GILMAN, Pres’t 


M. C. HINSCH, Secec’y 





This Company has had 27 pe of successful business experience, and is now doin 


business in Iowa, Illinois, 


isconsin and Texas. 


It is a good company for the | 


agent, because in addition to writing a general business, it accepts practically all classes 


of farm risks. 


hearing from agents desiring to represent us. 


We want agents in the above States, and would appreciate 


Address the Secretary. 


IN ILLINOIS AND WISCONSIN 


GALESBURG AGENTS PROTEST 





Ask Companies That Made Reprisals 
There to Cancel Their Policies 
and Remain Off 





The Galesburg, IIl., local board has 


reprisals on business there made by 
some of the companies after Agent H. 
F. Arnold captured the Abingdon 
Wagon Company line at Abingdon, III. 
The resolutions state that the Ameri- 
can, Glens Falls, Germania, Connecti- 
cut, State of Illinois, and others took 
lines at less than tariff rates on the 
Gross Bros. Manufacturing Company, 
Wenzleman Manufacturing Company, 
Gus Wenzleman and other risks. The 
resolutions state the board is unalter- 
ably opposed to rate cutting and over- 
head writing. The companies are 
called on to cancel these policies and 
remain off the risks for a year. It is 
said the agent of the State of Illinois 
requested cancellation by his company 
and this was done. 


Charge Against Rockford Agents 

Some complaint has been made that 
the agents at Rockford, IIll., have not 
gotten the correct rate on the Nelson 
Knitting Company risk. It is charged 
that while the proper document went 
through the stamping office, no en- 
dorsement has been made on the poli- 
cies, and the assured has not been 
called on to pay the difference in rate. 


Sued at East St. Louis 

The Teutonia of La. Milwaukee 
Mechanics and Security of Connecti- 
cut have been sued at East St. Louis 
by the Berwick Jewelry Company. The 
assured was located at 211 Collinsville 
avenue. There was a defunct jewelry 
concern located at 223 Collinsville ave- 
nue. The agent states the assured 
called up, stating he had bought the 
defunct jeweler’s stock, and asked to 
have more insurance placed. The 
agent supposed the stock was to be 
taken to the old location and had the 
policies cover there. A few days later 
the Berwick concern began auctioning 
off the stock at the old location. A 
loss occurred and the policies were 
found to cover at the old location. The 
companies have denied liability. 


Say Rates Are Too High 

The agents in the so-called “Dutch 
Belt” in he old Zent compact territory 
about Belleville, Ill., still complain of 
too high rates. They say that many 
companies are ignoring the tariff. This 
region has been profitable but enjoys 
as low a basis rate as any town of 
Illinois. The Dean schedule has in- 
creased some rates materially as the 
belt has not been rated for years. The 
governing committee of the union 1s 





passed resolutions regarding the recent | 


discussing means to relieve the situ- 
ation. 





Change at Rockford 


The local agency of the State of Illi- 
nois at Rockford, conducted by J. C. 
Brown, has been sold to Jesse Dimond 
& Co. Mr. Brown will go with the 
Dimond firm to look after its insurance 
business. Most of the companies have 
been transferred. 





Long Term for Firebug. 


Charles Blake of Mosinee, Wis., has 
been taken to the state penitentiary at 
Waupun to serve a sentence of seven 
years and six months for setting the 
fire that swept the south side of Main 
street in Mosinee, May 10. The fire 
was investigated by Deputy Fire Mar- 
shal Finnegan and Attorney Florin, 
who put Blake through a hard exam- 
ination which later resulted in his con- 
fession. 


Wisconsin Agency Appointments 

Aachen & M.—H. M. Knudtson and J. J. 
Selmer, Eau Claire. 

Aetna—Theodore Herfurth, Madison. 

Allemania—C. W. Williams, White- 
water. me 

Amer. Cent.—J. A. Nichols, Owen; G. H. 
Bauer, Auburndale; Dill & Anderson, 
Black River Falls. 

Caledonian—Henry Johnson, Edgerton. 

Capital—O. L. Wolters, Sheboygan. 

Cent. Natl.—Culver Bros., Eau Claire. - 

Connecticut—H. A. Zander, Menasha. 


; Des Moines—Joseph Wright, Water- 
own. 
Dixie—Nelson & Lawrence, Sturgeon 
Bay. 


Fire Assn.—F. K. Raniezewski, Pulaski. 

Firemans Fund—oO. W. Williams, Mil- 
waukee. 

Ger. Amer.—F. A. Urwan, Shanagolden. 

Girard—C. H. Stevens, Tomah. 

Hanover—C. R. Goldsworthy, 

C. Wagner, Edgerton. 

Hartford—M. E. Greenberg, Necedah; 
Leslie A. Clark, Lancar; B. E. Everson, 
Argyle; G. R. Davis, Argyle; F. A. Urwan, 
Shanagolden; Julius Howland, Chippewa 
Falls; Dell & Anderson, Black River Falls; 
Elmer Engebretson, Cashton; E. J. Van- 
real, Vanereil. 

Home—S. M. Gore, Viola; Henry Vold, 
Juda; Frank Kobb, Patch Grove; Thomas 
Lingard, Blue Mounds; S. H. Jarvis, 
Ridgeway; E. R. Jeske, William Dittmar, 
Henry Warschauer, Julius Ritter and 
Simon Heller, Milwaukee; ‘ . Chris- 
tiansen, Racine; L. F. Kuhnhenn, Bel- 


mont. 
Humboldt—Theodore Mueller, Milwau- 
kee. 


Vesper; 


ee. 
Imperial—George Heller, Jr., Sheboy- 


gan. 

North America—Edward Porth, Frank 
Meyer and Joseph Fehrer, Jr., Milwaukee. 

Mech. Trad.—Sewell Peterson, Rice 
Lake. 

Mich. Coml.—J. G. Huennelsens, H. W. 
Kauffing and Frank Banholezer, Milwau- 
kee. 

Milw. Mech.—Letta M. Morrow, Oconto; 
BE. F. Zodrow, Milwaukee. 

Milw. Ger.—Stroud & Coapman, Kil- 
bourn City; Culver Bros., Eau Claire; H. 
G. Vogel, Madison. 


FoRSALE 


BEST PAYING General Insurance, Abstract 
Rental, Loans and Real Estate Agency in city of 
8,000, in Central Illinois. Business established in, 
1882. Good reason for selling. No time to waste 
on pikers. If you mean business, address f 
49-K, care The Western Underwriter 
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PHILADELPHIA 
a keke ieee $1,000,000.00 
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U. S. Liloyds—J. S Hymen, Mrs. M. E. 
Shattuck and M. R. Paul, Milwaukee; 
T. A. Taylor, Grand Rapids. 

Western—H. P. Favell, Chippewa Falls. 





Illinois Agency Appointments 
Aetna—J. H. Curtis and L. H. Ger- 
hardt, Chicago. 
Allemannia—Wm. B. Brading & Son, 
Olney. 
American, N. J.—G. Gammon, Alma; E. 
Cc. Green, Atkinson; J. H. Harman, Bra- 


son; Ray Raridon, Buckingham; Edwin 
Banks, Chesterfield; Wm. Sutton, Kemp- 
ton; F. W. Zelle, Lake Fork; O. J. Ness, 


Lisbon; E. M. Breckenridge, Rockford. 
Brit. Amer.—Miss G. M. Dickman, 
Dolton. 
Boston—P. H. Carey, Aaskkum. 
Ben Franklin—Borton & Abram, Chi- 
cago. 
Continental—J. H. Robeson, Rushville; 
H. H. Clevealand, Rock Island. 
Connecticut—W. C. Whittington, Her- 
rick; Harry Typer, Polo; Claud Jones, 
Mattoon; H. S. Smith, Whitehall. 


Cooper—Homer Ellis, Cearro Gordo; C. | 


W. Christy, Pana. 

Calumet—M. M. Huffaker, Virden; Har- 
ry High, Havana; R. W. Watson, Mur- 
physboro. 

Coml. Union, N. Y.—G. B. Mullaney & 
Son, Kankakee. 

Delaware—E. J. Hutchinson & Son, 
Champaign; Christine Anderson, Moline; 
Smith & Stone, Shelbyville. 

Equitable—Long & Berger, Chicago. 

Far. & Merch.—H. B. Stevenson, Ca- 
pron; Wm. E. he Sa Athens. 

Fid. Phenix—J. ‘ Billimack, Bald- 
win; A. H. ag Broadlands; E. L. 
Springer, Edgewater; H. Hausser, 
Park; F. S. Morrell, Ingleside; J. J. 
donald & Co., Logan Square; O. M 
Oblong; Dewhirst & Dewhirst, Olney; 
Bohon & Pinney, Roseville; H. McGuirck, 
Walton; Clarence and Andrew Campbell, 
Hardin; T. A. Conboy, Sterling. 

Firemens—E. H. Ericson, Chicago. 

Fire Assn.—R. Raridon, Buckingham; 
Andrew Erbach, Chicago; J. C. Weber, 
Stewardson; G. H. Coen, Normal. 

Federal Union—O. B. Harrauff, Prince- 
ton; T. R. Anderson, Metropolis. 

Firemans Fund—Tobey & Ryan, Chi- 
cago; H. C. Beach, Christopher; C. L. 
Dexter, Lexington; H. J. Smith, Brighton 
Park; C. L. Tracey, Kankakee; R. J. Tee- 
ter, Wyoming. 


Germania—W. W. Higgerson, West 
Frankfort. 
Ger. Amer., N. Y.—Clara D. Smith, 
Hamilton. 


Ger. All.—C. E. Joyner, Harrisburg. 

Humboldt—G. L. Wiley, Rockford. 

Hanover—G. K. Slough, Abingdon; War- 
ren Breeding, Bath; G. W. Warner, Mack- 
inaw; J. W. Mathemy, Newton; Davis & 
ao” Strasburg; Borton & Abrams, Chi- 


State of Ill.—E. J. Flaherty, Chicago. 

L. & L. & G., Eng.—J. T. Palmer, Ho- 
mer; Albion Daggett, Macon. 

Lon. & Lan.—A. H. Case & Co., Chicago. 

Metropolitan—Stanley Lind & Co., Chi- 


cago. 
Mich. F. & M.—John Brosnahan, Chats- 


worth. 
Milw. Mech.—L. G. Gee, Lawrenceville. 
Natl. Union—G. J. Scheve, Mascoutah; 


H. W. Williams, Rockford; “A P. 
Dundee; W. W. Wright, Toulo 

Norw. Union—A. B. Chittick, Chicago. 

Northern, Eng.—J. H. Curtis, Chicago; 
H. L. Maxon, Morrisonville; J. H. Woods, 
Norwood Park; B. Tu thill, Anna. 

N. B. & M., Eng.—M. Ss. Vance, Oblong; 
F. x Hirsch, "Mokena. 

W. Natl.—Harriet B. Kendall, La 

Molile 

Orient—W. D. Ferguson, La Gra 

Peoples Natl.—J. H. Seifert, Belleville; 
Wm. Champion, Granite City. 

Pruss. Natl.—Wm. W. Hyde, De Kalb. 

Phoenix, Ct.—T. F. Mowers, Atkinson; 
A. L. Hill, Geneva; W. L. Rickman, Lake 
View; Miss Margaret Hindman, Macomb; 
George Mowat, Normal Park; G. R. War- 
ner, Somonauk. 

Phoenix, Eng.—H. A. Downs, Harvard. 

Reliance—R. M. Sample, Aledo; B. H. 
Rich, Chadwick; H. F. Stoner, Henry; I. 
B. Gault, Knoxville: J. x Murphy, Moline. 

Roch. Ger.—B. Rich, Chadwick; G. 
F. Bruce, aac. 

St. uis—P. J. Donahue and E. J. 
Figherty, ape 

un 


Bogue, 


. ie McDole, Aurora; F. A. 
Oakley, Belvidere; Frank McCarthey and 
L. F. Barber, Eigin; L. McCulloch, 
Joliet; J. H. Fellows and J. F. Shields, 
Kankakee; BE. J. Feurer, La Salle; C. A. 
Hunsberger, Ottawa; Ezra Tobias, Peoria; 





H. L. Sammons and A. J. Bruce, Rock- 
ford; H. J. Hillebrand, Streator; C. C. Ed- 
wards and D. A. Weale, Waukegan. 


Western Empire—Brown, Anderson & 
Young, Chicago. ; 
Aachen & M.—Benj. Myers, Lincoin; 


Fred Woltmann, Rock Island. 
Aetna—Cutting Insurance Agency, Jer- 
seyville; L. F. Good, Neoga; B. F. Kagay, 
Jr., Effingham; J. B. Odell, Enfield; B. 58. 
Smith, Oblong; F. C. Wadener, Milmine; G. 
L. Robb, New Canton; J. E. Herbert, 
Cuba; J. W. Staten, Bloomington; R. 
Pendarvis, Media; L ¥. Nulle, Union; R. 
E. Wilson & Co., Hoopeston; T. J. Fink, 
Pana; P. J Cassidy & Son, Arlington; Aus- 
tin Feaman, Ellis Grove; Philip Erb, Le- 
‘and; Russell & Rollins, Neponset; G. 
Sapp, Wyanet; B. Shaffer, Oneida; J. 
E. Wilson, Timewell; B. E. Prater, Cow- 
den; S. M. LaRose, Speer si J. A. Bate- 


man, Louisville; > . MecGovney, Mo- 
kena; L. F. Eiterman and G. O. Martin, 
Chicago. 


Agricultural—Wm. M. Repine, Tiskilna; 
Wm. Loebde, Chicago. 
Amer. Cent.—C. E. Ellis, Grayville; A. 


N. Vance, Paris; Fred Waltman, Rock 
Island; C. W. Vedder, North Chicago; W. 


H. Bicker, Nauvoo. 

Amer. Natl.—Edward Barry, Elkhart; 
E. H. Buffum, Toulson; G. C. Churchman, 
Kampsville. 

American, N. J.—J. F. Stitt, Verona; 
Wm. F. Noll, Anchor; A. A. Schulze, Brus- 
sels; G. H. Miller, Camden; P. M. Painter, 
Chesterville; O. A. Davis, Dieterich; Lars 
Nelson, East Lynn; Koemer & Baumgart- 
ner, Frankfort; J. P. Beckman, Golden; J 
E. Hampson, Grand Ridge; Henry Winter, 
Hanover; O. W. Colbert, Lerna; J. M. 
ge? Lowden; W. E. Bennett, Macedonia; 

W. E. McAfee, Ohlman; F. 'R. Shanner, 
Plainview; M. J. Michels, Rinard; Carr & 
Hoover, Rockford; N. H. McCullough, Rus- 
sellville; R. L. Catlett, Scottville; Chas. 
J. Metzger, Shabonier; John N. Storm, 
Strasburg; J. H. Keith, Bath; Young & 
Jacobs, Bowen; W. S. Erickson, Caledonia; 
Monier & Morrissey, Champaign; Houchen 
& Williams, Edinburg; Frank Carlisle, 
Ferris; John Black, Frederick; P. McGin- 
nis, Jacksonville; Wm. A. Dennis, Ja- 
maica; J. A. Thornton, Lima; Clandon 
Bros., Meadows; W. W. Thompson, Mel- 
vin; Otto Schlicht, Nilwood; E. L. Hart- 
lieb, Pierron; Zeiger & Ludwig, Secor; 
William Crear, Stillwell. 

Atlas, Eng.—Long & Bergen, Chicago; 
F. E. Lane, Momence. 

Boston—Burton Orr, Dwight; J. E. Mc- 
Guire, Kinsman; A. L. Arthens, Cam- 
bridge. 

Den Franklin—Miller Lafleur & Co. and 
Jas. Rea & Co., Chicago; R. J. Allison, 
Arego; G. J. Hibbard, Charleston. 

Central Mfrs. Mut.—G. A. Anderson, 


Aurora. 

Cent. Natl—E. H. Thompson, Wood- 
stock; B. F. Humphrey, Seymour; J. D. 
Faulk, Rantoul; A. G. Dexter, St. Joseph; 
O. B. Harrauff, Princeton. 

Citizens, Mo.—C. W. Bates, Athens. 

Coml. Union, Eng.—Barton & Abrams, 
Hyde Park; Sherman Cartwright, East 
Moline; W. "H. Zimmerman, Carterville. 

Commonwealth—B. A. Dumser, Elgin; 
Cc. C. Dunlap, Galena. 

Concordia—G. A. Woodburn, Greenup. 

Connecticut—Erwin & Maxwell, Louis- 
ville; C. W. Christy, Pana; Barton & 
Abrams, Chicago; Houchen & Williams, 
Edinburg; a Bee Sample, Aledo. 

Continental—D. Fitzgerald, Ottawa; G. 
E. Boddiger, Forreston; G. 8. Rakestraw, 
Wyoming; E. E. Mull, Plano; E. T. Dains 
Son & Co., emmsonth; W. C. Sample, 


ILLINOIS OIS NOTES 

The Westchester has_ transferred at 
Quincy, Ill, from J. H. Bastert & Co. to 
the Southwestern Realty Agency com- 
pany. 

L. S. MacEnaney, the new Illinois state 
agent of the Philadelphia Underwriters, 
has been elected to membership in the 
Illinois State Board. 





WISCONSIN NOTES 


The S. T. Ritchie agency at New Lon- 
don, Wis., one of the oldest in the city, 
has been taken over by A. W. Anderson. 
Mr. Ritchie will now devote his entire 
time to his banking interests. 


In response to an inquiry recently 
made by George E. Beedle, Wisconsin 
commissioner of insurance, the Standard 
Oil Company has advised the commis- 
sioner that it carries nq jnsurance what- 
ever upon its large properties in Wiscon- 
sin or elsewhere. Commissioner Beedle 
has been carrying on an investigation on 
the subject of business done by unau- 
thorized companies. 
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CALUMET INSURANCE COMPANY 
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Seaboard F. & M. Insurance Company 


HOME OFFICE GALVESTON, TEXAS 


B, ADOUVE, Pres. 
TOTAL ASSETS, - 


J. H. LANGBEHRN, Sec’y, 


C. C. BOWEN, Asst. Seo’y. 
$436,386.65 


SURPLUS TO POLICYHOLDERS, $280,701.37 
DRESS HOME OFFICE FOR AGENCY 


Pacific Coast Department: 1 Merchants Exchange, San Francisco, H. W. COLSON, Mer. 


IOWA AND THE NORTHWEST 


IOWA LOCAL AGENTS PROGRAM 








Association’s Annual Convention Will 
Be Held Next Week at Des Moines 
Two Days Work 


The Iowa Local Agents Association 
will hold its annual meeting at the Sa- 
voy hotel, Des Moines, June 15-16. 
The following is the program: 
WEDNESDAY, JUNE 15 
Opening Session, 2 p. m. 
Appointment of committees. 
Committee on location for next meet- 
ing place. 
Committee on resolutions. 
Committee 6n nominations, 
General business. 
Adjournment. 
THURSDAY, JUNE 16 
Morning Session, 9:30 a. m. 
Address, H. W. Binder, president, Coun- 


cil Bluffs. 

“Relationship of Local Agents 
and the Home Office,” H. R. Howell, presi- 
dent, Hawkeye Insurance Co., Des Moines. 

Address, H. H. Putnam, secretary Na- 
tional Association, Boston. 


Address, B. F. Kauffman, ex-president, 
Des Moines. 

Address, “Fire Prevention,” J. W. 
— State Agent, Home of New 
ork. 


Address, “Non-Admitted Insurance Com- 
panies and Their Evils,” H. P. Guiney, 


Sioux City. 
Short Talks—Al, Fitz, Dubuque; W. H. 
Lutz, Coun- 


Harrison, Davenport; John I. 
cil Bluffs; Lew. Benedict, Cedar Rapids; 
W. R. Weir, Davenport. 


2 p. m. 
Reports of committees. 
New business, good of the association. 
Election of officers. 
Adjournment. 


8 p. m. 
Banquet at Savery Hotel. 


AUDITOR TO SEEK RATE LAW 


Nebraska Official Objects to Discrim- 
ination—Maintenance of Rates 
Would Permit 10 Percent 
Reduction 


Lincoln, Neb., June 5—(Special Cor- 
respondence)—The statement issued by 
Auditor Barton some time ago that he 
would cancel the licenses of those fire 
insurance companies that persisted in 
discriminating in rates between towns 
on the same class of risks has forced 
the attention of insurance companies 
to the matter, having as immediate 
results two things, a minimizing, tem- 
porarily at least, of small rate wars 
over the state and the serious consider- 
ation of what kind of legislation the 
state auditor may have up his sleeve 
for the next session of the legislature. 

Judge Bates of Chicago called on the 
auditor in an attempt to find out just 
what his plans were. Judge Bates, it 
was understood, represented in this 
instance practically all of the eastern 
companies. Auditor Barton is said tou 
have given his interviewer little satis- 
faction. Judge Bates admitted that if 
discriminations were done away with 
there could be a general reduction in 
rates of possibly 10 percent. 

Auditor Barton is now debating 
which of two methods he shall pursue 
in getting the legislation along this line 
that he wants. He may draw the bill 
as he wishes and have it introduced, 
forcing the companies to make their 
fight in the legislature, or he may call 
in the heads of companies for a con- 
ference about what sort of bill should 
be framed. The latter method, how- 
ever, promises to involve the possibility 
of no legislation at all, a result which 
would be distinctly distasteful to the 
auditor. 

The remedy for discrimination may 
involve the forced filing of mivimum 
rates on certain classes of risks and a 
classification of towns over the state 
with regard to fire hazards. 


Des Moines School Insurance 
The question of self-insurance for the 
fifty-six school buildings of Des Moines 
has again come up through the objec- 











the school board, to paying $1,240 pre- 
miums on several Des Moines school 
houses. It developed that in many in- 
stances, the board is carrying insurance 
on buildings for more than the build- 
ings were appraised by Fred Weitz, 
who was commissioned by the board 
last fall to appraise the schools so that 
the amount of insurance to be carried 
should be determined. Mr. McKinney 
alleges that the insurance committee 
of the board set aside Mr. Weitz’s esti- 
mates and used their own ideas so that 
they might carry larger insurance than 
that recommended by him. The 
vouchers for $1,240 in premiums are 
now being held up and Mr. McKinney 
is trying to get the board to carry its 
own insurance. 


CANNOT LIMIT THE LIABILTY 


Nebraska Mutuals Clai Claim the Right, but 
Auditor Barbon Objects—Some 
in Bad Shape 

Nebraska mutuals are insisting on 
their right to limit the liability of 
stockholders and to pro rata losses. 
They have run into a snag in the in- 
surance department. The situation is 
a delicate one, as it is believed that 
rigid investigation of some of the com- 
panies would put them out of business 
whereas if they are permitted to go 
ahead they probably will be able to 
handle all losses normally incurred. 
Some of the mutuals appreciate this 
and are a little chary of going ahead 
with their fight on this account. 

In answering letters in which officers 
of mutual companies have insisted upon 
these rights the department has stated 
that the propositions were not fair. 
No mutual talks of pro rating losses 
when it is securing new business. The 
losses are to be paid in full—when the 
policy is being written. If the liabil- 
ity of policyholders is strictly limited 
certain sufferers from fire or accidents 
are certain to lose out, although en- 
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titled, under the plan of the mutuai, 
to whatever returns others receive. 


| mother claims the fall from the ham- 


| 
| 


The department will continue to in- | 


sist on unlimited liability and will 
make trouble for those securing busi- 
ness on promise of limitations to the 
new purchaser. One company official | 


| 
| 
| 
| 


mock has made a firebug out of Walter. 


Osakis Annual Meeting 
The annual meeting of the Minnesota 
and North Dakota State Board will 
take place at Lake Osakis June 21-22. 


recently wrote the department a letter | The members will leave Minneapolis 


in which the department was told | 
where to “get off.” In reply the offi- 
cial received a letter indicating that if 
the mutuals wanted war they could 
have it. The first letter was with- 
drawn instanter. 


KINK IN STANDARD POLICY | 


Suit Raises Question of Validity of | 
Tenant’s Insurance Where Land- 
lord Has Lien 


it: 
| 


E 


A recent lawsuit in Greene county, | 
lowa, involving the rights of tenants to | 


insurance under the Iowa _ standard 
policy has raised a question which has 
been put up to the Iowa department 
by A. D. Howard, an attorney at Jef- 
ferson. Mr. Howard declares that the 
standard policy in Iowa invalidates the 
insurance of a tenant where the land- 
lord is given a lien upon the property. 
He has addressed an open letter urging 
tenants to have their policies specify 
that the goods are covered despite the 
liens that any landlord may hold. Sec- 
tion 4 of the law provides “if the sub- 
ject of insurance or any part thereof 
(as to the part so encumbered) be or 
hecome encumbered by lien, mortgage 
or otherwise, created by voluntary act 
of the insured within its control.” 

Auditor Bleakly has given no official 
decision as to the point raised but 
states that the common law protects the 
insured and the company. However, it 
is probable that the point will be taken 
up at the next session of the Iowa legis- 
lature so that there may be no need- 
less worry on the part of either insured 
or the insurer. 


To Have Nebraska’ Meeting 

Both the Nebraska Pond of the Blue 
Goose and the Nebraska Fire Preven- 
tion Club will hold meetings the latter 
part of this month, both on the same 
day, which has been tentatively agreed 
upon as June 28, although it may be 
changed before the week is over. It is 
planned to make it a big day in field 
men’s affairs, concluding with a big 
banquet in honor of certain eminent 
gentlemen among them. 


— 


Plea for Dubuque Alleged Firebug 

Alleging that he is insane from fall- 
ing out of a hammock when a mere 
child and that this insanity causes him 
to be unnaturally excited over fires, 
Walter Smith has been placed on trial 





in the morning and dine at the Idle- 
wilde at 2 p.m. At 3:30 p. m. Captain 
A. Mowry will lead the Minnesotas 


| against Captain W. J. Tippery’s crack 


Dakota nine in a baseball game. 

The next day will occur the annual 
meeting, a baseball game between the 

Fats” and “Leans” and the Bhie 
oose meeting in the evening. The 
| next day will be devoted to fishing and 
the shore dinner, the fleet being in 
ae of Admiral W. O. Chamber- 
in. 





Fix Date for Nebraska Meeting 
Following correspondence with sev- 
eral of the principal local insurance 


| agents of the state concerning the time 





| K. Movlod, 


at Dubuque, Iowa, on the charge of 
starting fires in that city which did | 
damage of $300,000. The insanity de- 


fense has caused much speculation in 
view of the fact that the defendant’s 
mother testifies that her son has always 
been strangely anxious to build fires 
although seemingly morose over all 
other questions. Smith has a_ twin 
brother who is not thus affected and the | 





and place and matters that should be 
taken up for the coming annual conven- 
tion of the Nebraska Association of 
Local Fire Insurance Agents, the offi- 
cers will probably, before the close of 


| the present week, hold a conference and 


make a definite decision. Inasmuch 
as the legislature next meets in Jan- 
uary, important matters of legislation 
concerning fire insurance will be dis- 
cussed at this convention. 





Minnesota Agency Appointments 


Aetna—W. H. Gugisberg, Gibbon; A. G. 
Schwarztork, Perham;; J. . McConkey, 
Brewster; H. H. Buzzell, Janesville. 

American, N. J.—C. A. Dorival, Caledo- 
nia; C M. Perry, Radium. 

Amer. Cent.—F. J. Skordopoli, Cohasset; 
J. A. Frisvold, Slayton; S. S. Kolden, Holt, 
J. B. Howe, Arco; P. §S. Scott, Canby; 
=. R. Zecknick, Wahkon; Wm. J. Hoffman, 
Jent. 

Buf. Ger.—D. 


S. Wade, Fairmont. 
Cent. 


Natl.—H. B. Conlon, Belle Plaine; 
L. P. Johnson, Ivanhoe; H. A. Bronson and 
W. J. Rasmussen, East Grand Forks; C. 
L. Strom, Minneapolis; A. Waag, Roseau; 
Phillip Schweigh, Argyle; C. H. Phinney, 
Herman. 

Columbia, N. J.—T. N. Jayne, Minne- 
apolis; Phibbs & Klein, Bemidji. 

Connecticut—R. F. Anderson, 
tonna; C. H. Smith, Pipestone. 

Continental—c. ¢. Swenson, Hendricks; 
D. L. Evans and Wm. Perrigo, Jr., De- 

G. Nellermore, 


lano. 

Fire Assn.—F. Buffalo 
Lake; L. A. Barnes, West Duluth. 

Ger.-Amer., N. Y.—J. G. Dill, Wabasha; 
A. J. Peterson, Boyd; L. J. Rongstad, 
and T. L. Thorson, Clements. 

German, W. V.—Jas. F. Sperry, W. J. 
Vaughan. 

Germania—J. S. McQuarie, Elmore. 

Globe Mut.—I. N. Lodven, Alvarado; W. 
N. Powell, Warren; J. A. Swenson, Hal- 
lock; L. H. Rims, Fergus Falls; Roy Dick- 
inson, Solway; John Williams, Bemidji; 
J. L. Flynn, Rothsay; J. M. Hetland, Ada; 
Fosston; H. N. Bruce, Pelican 
Rapids; W. Q. Yost, Grand Rapids; C. A. 
Knippenberg, Duluth. 


Owa- 





Sunrise. 
McIntosh; Rs, > 
Ash, Dela 

Robt. MeMullin, 


Hartford—cC. M. Berg, 
Simons, Chaska; S. M. 
Liedholm, Grove City; 
Jr., Hutchinson. 

Home—F. L. Stone, Benson; Florence E. 
Dressel, Waterville; G. S. Smith, Blue 


| Earth; A. L. Holt, Bingham Lake; E. A. 
| Garney, Savage. 
North Amer.—J. B. Fournier, Sauk Cen- 
| ter, H. P. Schussler, Hopkins. 
State of IllL.—C. S. — Farmington, 
Wm. C. Johnson, Ambo 
Jefferson — Bargh- Forkem Insurance 
Agency, Eveleth. 
Law Union & Rock—F. E. Franklin, 
Alexandria; L. A. Brandenberg, Fergus 


| 





Do you want 
to represent a 


Life Insurance Company 











Canada. 
ments. 


Earn Over 7% 








that is writing the Largest Business of Any Company in 


Combined Death and Expense Rate is 1.45%. 
Have been doing business for 17 years. 


Pay Liberal Commissions to Good Men. 


Net Interest on Their Invest- 








WE WANT GOOD MEN—IF INTERESTED WRITE 


M,N. HATCHER, State Agent, Fargo, N. Dak. 


GREAT WEST LIFE ASSURANCE COMPANY of Winnipeg, Canada 


Falls; Wm. A. ‘MeNelly, Hutchinson; 
Samuel Trebby, Little Falls; T. R. Barnes, 
Sauk Center; C. A. Emmel, St. Cloud. 
Mich. F. & M.—Adolph Meile, New Ulm; 
Alvin M. Berg, Sleepy Eye; Wm. H. Goid, 
Redwood Falls; Martin Heffron, Rochester. 
National—P. H. Simons, Chaska; J. L. 
Humphrey, Fosston; J. B. Fournier, Sauk 


Center; Velden, Hanley Falls; W. 
L. Warburton, Elysian, J. W. McDowell, 
Luverne. 

Mech. & Traders—J. W. McDowell, Lu- 
verne. 

Mercantile—A. E. Kirby, Duluth; R. L. 
Ostrander, Long Prairie. 

Mich. Coml.—J. S. McQuarrie, Elmore; 


- 


posse -Perham Insurance Agency, [Eve- 
Natl. Union—Frank Meuh, Bejou; J. A. 
Lane, Minneapolis; S. H. Hudson, Benson; 
R. R. Brown, Oslo. 

New Hampshire—M. H. Steng, 
Falls. 
— N. Y.—S. A. Wooldrix, Sleepy 


ye 

Northern, Eng.—L. L. Benjamin, 
Prague; A. << Wedgewood, Cuyuna. 
N. W. Natl.—c. B. Ridgeway, 
town; E. G. Johnson and L. W. Campbell 
Company, Minneapolis; G. R. Zicknick, 
Wahlson; Hill & Garwood, Minneapolis; 
W. S. Gish, Onamix. 


Fergus 


New 


Morris- 





THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 


Cash Capital - - $300,000.00 
Reinsurance Reserve - 886,900.62 
Reserve forall other Liabilities 168,601.46 
Net Surplus - - 191,318.75 
Total Assets - - + 1,546,820.83 





STATE AGENTS: 


JAMES M. MORAN, Women’s Temple, Chicago, for 
Indiana and Illinois. 


P, E. NORRIS, Columbus, Ohio, for Ohio, 


MAD. NELSON, Heist ay ER Kansas City, Mo., 
Okishoma, Missouri 


A. E. CLARK, Des Moines, Ia., tor Iowa and Nebraska. 
E. G. FORD, Seattle, Wash., for Washington and Ore 





| 
| 
| 





RIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 


MANAGER 


WESTERN DEPARTMENT 


#71 La Salle Street, Chicago, Ill. 








AMERICAN UNION FIRE 


Insurance Company 
OF PHILADELPHIA 


Proposed Surplus, $1,000,000 


(Organized and Incorporated under the Laws of Pennsylvania) 


JAMES F.STONE 


President 


331-337 Walnut Street, Philadelphia, Pa. 


Correspondence invited from Agents (Union) where not already committed 

















Complete Expiration Index 


For Local Agents 





Broome Mig. Company 


PERU, - oe 





Two-drawer Cabinet, or s*..- . $3.50 


750 Expiration Cards 





sured Line Cards 2.25 
One set Monthi Guldes. 12 
One = ot Day ee ° 
Ten blank Guides oy Years 
je aty-tve: Sub- division Alphabeti- 

na bacerestesnenesees 26 
$5.62 


utas one of our Card pages Systems 
wie Policy on a card, and filing to the 
date of expiration, you do not bave to waste 
time writing up an expiration er and 

ing for renewa! dates. Impossi le t© miss 
a renewal by using our system. 


INDIANA 











Marsh & McLennan 


Surplus Insurance 





Duluth 





Minneapolis 


AUTOMOBILES 


Insured under floater form covering everywhere 


Chicago Office, 159 La Salle St. 


London 


New York 





ee 
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N. B. & M. Eng.—A. L. Jenks, St. Paul. 

Pennsylvania—G. E. Halgren, Water- 
town; J. T. Ring, Nashwauk; J. I. Ander- 
son, Bull. 

Phoenix, Eng.—Andrew Jacobson, Alex- 
andria; E. A. Webster, McIntosh. 

Prov. Wash.—O. A lson, Cuyuna; Karl 
Holmgren, Deerwood. 

Queen—A. L. Jenks, St. Paul. 

Royal—W. L. Warburton, Elysian; F. 
B. Carlblom, Cokato; H. C. Omholt, Sacred 
Heart. 

Royal Exch.—Thos. Alofson, West Du- 
luth. 

Spring Garden—Henry Lende, Appleton. 

Sun, Eng.—A. B. Erickson, Fergus Falls. 


NEBRASKA NOTES 


Completely disgusted with the tactics 
of fire insurance agents, the city council 
of Omaha has dropped present plans to 
insure the city hall. 


The Atlas Fire of Des Moines is pre- 
paring to ask admission to Nebraska. 

B. C. Hampton, at Beard, Neb., gets the 
Northwestern F. & M. 
A. G. Beeson, head of the Nebraska in- 
spection bureau and publisher of rates in 
that state, has just finished the publica- 
tion of rerating at Naponee, Arapahoe, 
Burwell, Lebanon and Holbrook. At 
Arapahoe a waterworks system has been 
installed and this occasions the rerating, 
but at the other points the lapse of sev- 
eral years made them necessary. 


IOWA NOTES 

. B. Duffield at Mason City, Ia., has 
purchased the agency of A. W. Knesel. 

Cc. S. Fliesbach, special agent of the 
Hawkeye in southern Iowa, is on his way 
for a trip to Europe. 

The Century Fire has appointed new 
Iowa agents as follows: W. Crosby, 
Woodlawn; S. W. Amos, Garden Grove; 
Cc. R. Connell, Birmingham; H. L. Nehis, 
Cedar Rapids. The Hawkeye Fire has 
appointed Arlington Lewis agent at Cas- 
tana, H. T. Bilesman, Denison; Whitney 
Bros., Atlantic; James Cook, Alexander. 
The Atlas of Des Moines has appointed 
B. O. Spillman, Bloomfield; F. J. Donlon, 
Fredericksburg; F. W. Pouder, Griswold; 
Cc. P. Kommes, Exira; . P. Langlin, 
Bevington; Levake & Howard, Montour. 


MINNESOTA NOTES 

Lake Crystal and Winnebago, 
have been rerated. 

The fire losses in Minnesota for April 
amounted to $252,000.00 as compared with 
$45,000.00 in 1909. 

The Minnesota Farmers’ Mutual of 
Minneapolis, which Commissioner Harti- 
gan refused to relicense in 1909 and again 
this year, and which made an unsuccess- 
ful effort in the courts to get a manda- 
mus to compel Hartigan to give them the 
license, was relicensed this week. 


Both Minneapolis and St. Paul have 
been making bad records, so far as fire 
losses are concerned, during the past few 
months. In May both cities broke all 
previous records, 154 alarms being 
sounded in St. Paul and 302 in Minneap- 
olis. The previous record month was 
March when 153 alarms were sounded in 
St. Paul and 239 in Minneapolis. During 
the fir§t five months of the year there 
have been 1,057 fires in Minneapolis and 
622 in St. Paul. 


Minn., 





NORTHWESTERN NOTES 


Cc. H. Knight gets the Northwestern F. 
& M. at Wendt, S. Dak. 

The North Coast Fire and the Wash- 
ington Fire have made application for 
membership in the Western Canada Fire 
Underwriters’ Association. 

New rate books are out for Fort Pierre 
and Ravinia, S. Dak. On account of fa- 
vorable loss records, 20 per cent reduction 
from published estimates is recommended 
for Fort Pierre and 25 per cent for Ra- 
vinia. 

The Western Canada association, be- 
ing requested to rule on the question of 
a floating policy on personal effects to the 
amount of 10 percent on any dwelling 
house policy, has decided that this would 
be an infraction of the tariff and could 
not be allowed. 


Request has been made of the Western 
Canada association that the rates be re- 
duced on Winnipeg Beach summer cot- 
tages, but the association has ruled that, 
as the clause in regard to the liability 
from bush fires is optional with the as- 
sured, it is not considered wise or neces- 
Sary to make any change in the rates. 


According to a resolution adopted by 
the Western Canada association, office 
furniture and fixtures, contained in any 
first-class building, rated under the ordi- 
nary mercantile schedule, may be written 
at an advance of 35 cents on the building 
rate, this to exclude office furniture and 
fixtures in a fire proof or mill construction 
building. 

At the last meeting of the administra- 
tion committee of the Western Canada 
association it was resolved that the new 
Cc. F. U. A. lumber tariff be adopted with 
the exception of that portion referring to 
retail custom yards. It was further re- 
solved that the stamping system be ex- 
tended to cover all woodworking plants; 
also wholesale and retail lumber yards 
and any other risks included in the lum- 
ber tariff above mentioned. 


MISSOURI AND SOUTHWEST 


OPERATION OF RATING LAW 








Agents at Concordia, Beloit and Other 
Towns Generally Satisfied, But 
Would Suggest Improvements 


Conditions in Concordia, Beloit, 
Downs, Osborne, Stockton and Minne- 
apolis, Kan., are very good and there 
is little dissatisfaction expressed with 
respect to the operation of the rating 
law. One man was rather bitter in his 
denunciation of the law which resulted 
in his losing to a relative of the assured 
a rather large line he carried at a cut 
rate. 

The professional rate cutter seems to 
be the only one who suffers and every 
one else believes the law to be all right 
excepting on two points, which very 
likely may adjust themselves satisfac- 
torily after the experimental stage of 
its operation is passed—is administra- 
tion by a commission instead of one 
man and the adjustment of rates on a 
stable and permanent basis so that 
there may not be frequent and annoy- 
ing changes. 

It is remarkable that one hears so lit- 
tle of violations or evasions of the 
statute. Agents generally appear to 
have taken to the changed conditions 
with that spirit which should actuate all 
law-abiding citizens, and those who 
might desire to benefit by an infraction 
of.the act against rebating are resigned 
to the inevitable and appear to have no 
wish to take a chance on any violations 
of the law. 

The more thoughtful class of agents 
see in the operation of the law a de- 
cided change for the better in general 
insurance conditions and there is a feel- 
ing of harmony and serenity among 
them which is quite different from the 
wrangling and abusive practices which 
obtained under the old system. 

Fire prevention methods are gaining 
ground in most of these places just as 
noted in other sections and many of the 
agents are now more susceptible to the 
idea of education along these lines. Ap- 
parently they go at the business with a 
deeper feeling of responsibility and are 
more careful to see that premises are 
properly inspected and policies and 
daily reports correctly written. 

One man states that the beneficial re- 
sults accruing from these practices have 
been of real value to certain companies, 
basing his idea on the thought that an- 
noyances arising from unsatisfactory 
and inaccurate reports are expensive 
for any business concern. He gives it 
as his opinion that the increased satis- 
faction resulting from accuracy is a 
logical effect of a desire to avoid any 
possible infraction of the law, or rather 
that these conditions are brought about 
through a fear of inadvertent violations 
respecting the rates, and that this 
anxiety extends to all phases of the 
work. The idea certainly appears to be 
feasible. 


Rating Law Political Issue 

Senator George Hodges, of Olathe, 
Kan., who is a democratic candidate for 
the gubernatorial nomination against 
Governor Stubbs announces that he will 
make an issue out of the new insurance 
law, which he refers to as an adminis- 
tration measure. He says the law is in 
the interest of the insurance companies 
and is costing the people of the state 
a million dollars annually. In his mani- 
festo he also states that in case he is 
elected governor of Kansas that he will 
repeal this bit of insurance legislation 
which he characterizes as entirely bad. 





Broad Decision Given 
The supreme court of Kansas has re- 
cently rendered a decision far-reaching 
in its effect. The broad doctrine is laid 
down by the court that whenever a 
soliciting agent for an insurance cor- 





poration has authority to solicit insur- 





NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 
MINNEAPOLIS, MINN. 


DECEMBER 3ist, 1909 
Total Assets, $518,318.43 Capital, $200,000.00 
Net Surplus, $202,500.08 














OFFICERS: 
eo ccirs neh eeskdwnwneekaneie un President and Manager 
Peg We 8: re FTE E Re ee Vice-President 
iv") @¢ 9 4 See (Uhhd ei eaaeraneseeoeae Vice-President 
. N. STABECE...... Raaae eee ase neetine Sabir uheusccaans Vice-President 
W. A. LAIDLAW..... wamseeresesneeus (evseebaerbus Secretary and Treasurer 

















INSURANCE CO. 


DES MOINES, IOWA 


ASSETS - - - - - = $864,593.00 
RESERVE - - - - - 624,196.29 
CAPITAL oe c« « « « Senne 
SURPLUS - - - - = 107,463.96 


H, R. HOWELL, President 
W. D. SKINNER, Sec’y. GEO. A. HOWELL, Ass’t Sec’y. 
Geo. A. Brown, Illinois State Agent, 3548 Fifteenth St., Chicago 








F. E, Kenaston, Pres. C. W. Ransom, Vice-Pres. John H. Griffin, Sec’y. and Treas 


CONSOLIDATED 
FIRE & MARINE INSURANCE COMPANY 


MINNEAPOLIS, MINN. 





JANUARY 1, 1910 


ER aa iiccdiasiienehianevenneswes Masetitavetisasaatecbiad’ $361,867.37 
geo iietiureeverdentwareertaes sewene wen 142,257.95 
IN on k.s.0ssio.nsivncsverwenveneeoncvones 219,609.42 
kT ee ee ee 58,478.42 
Increase in Reinsurance Reserve ..............0ccceeeccceveceeuees 18,766.23 
Increase in Policyholdere’ Surplus... ....cccsssecsccsssvvcecveeve ‘ 


27,745.55 





A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 
ST. LOUIS, MO, 


EDGAR M. DAVIS, President BERNARD B. SAWYER, Secretary 


CAPITAL $200,000 


C. W. DAVIS,$Megr. Cook Co. Dept., 159 La Salle St., Chicago, Ill. 
J. EDGAR LYONS, Special Agt., Ohio and Michigan, Tuller Hotel, Detroit, Mich 
Cc. C. BOWERSOX, Special Agt., Missouri and Southern Illinois, Home Office. 


THE CENTRAL UNION 


Fire Insurance Company 


(BEING ORGANIZED) 








One Million Dollars Capital 
Ready for Business About October, 1910 





Write at once for Agency Contracts, giving 
all information possible. Address 


T. T. KELLY, Secretary 





The Central Union Fire Insurance Co. ?,7i8h! Bie 
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ance, take applications and countersign 
the policy therefor, any waiver by him 
of any representation in the applica- 
tion, which is within the ordinary scope 
of the insurance business and his lack 
of authority to make such is not known 
to the assured, is binding on the insur- 
ance company. 





TWO KANSAS MUTUALS GROW 





Farmers’ Alliance of McPherson and 
Mennonite of Newton Make Rapid 
Advance in Business 


The Farmers’ Alliance of McPherson, 
Kan., is a good strong company man- 
aged by capable officials. J. F. Talbot, 
the president, is also mayor of the 
town. 

There are at this time 30,000 policies 
in force carrying $50,000,000 insurance. 
The companies wrote $15, 000,000 last 
year and hope to reach $20,000,000 for 
1910. $620,000 worth of busines ss was 
applied for during the week ending May 
28. All policies are written at the home 
office. The company has a reserve 
fund of $100,000 and a surplus of more 
than $150,000. In March, 1910, it began 
to write approved mercantile lines on 
the same basis as the stock companies, 
but only one year policies, and the de- 
partment is growing fast. About $200,- 
000 of this class was written in the first 
three months of activity in this line. Mr. 
Talbott believes that the rates should 
not be made by the state insurance de- 
partment but by a board of experienced 
underwriters. 


The Mennonite Mutual of Newton, 
Kan., continues to show a substantial 
growth. At this time there are about 
6,000 members who hold something 
over $8,000,000 insurance. The total re- 
sources, which include premium notes 
and cash, amount to about $175,000. 
The company is well handled by able 
men and has had no difficulties in the 
matter of adjustments. 





Join the Associations 

At a meeting of the Kansas City, Mo., 
Fire Underwriters’ Association, June 3, 
in its new Insurance Patrol head- 
quarters, a motion to join the state and 
National Association of Local Fire In- 
surance Agents was carried by an 
unanimous vote, and the secretary was 
instructed to pay the dues of each mem- 
ber out of the treasury. Delegates were 
also appointed to attend the state asso- 
ciation meeting in St. Joseph, June 11. 





Automobiles Improve Country Risks 


In discussing, recently, the conditions 
obtaining in the cotton growing sec- 
tions of Arkansas and the south from 
a fire insurance standpoint, a promi- 
nent general agent expressed the opin- 
ion that the rapidly increasing use of 
the automobile was bringing about 
many changes for the better, particu- 
larly as regards farm and plantation 
risks. 

“In former years the cotton growers 
of the state lived on their plantations 
with their families and devoted most 
of their time to farming,” said he. “For 
a number of years past, however, it 
has been the custom for them to live 
in town, leaving their plantation in the 
care of ‘managers’ or renters. This 
resulted in the rapid deterioration of 
the once handsome plantation homes 
and a rundown condition generally. 
Consequently the old line companies 
have for years refused to write this 
class of business. Now, however, the 
owners are returning to their planta- 
tions, with the result that the risks 
are much improved.” 





Change at Eldorado 


W. H. Clark of Eldorado, Kan., has 
sold his agency to engage in the 
plumbing business at Ada, Okla. Mr. 
Clark represented the Fireman's Friend, 
Sun, Niagara, Commercial Union, 
Philadelphia Underwriters, Royal Ex- 
change, Queen, German Alliance and 
Citizens. The purchasers, J. C. Hoyt 


& Co., represent the Aetna, New York 
Underwriters, N., & M., St. Paul, 
Ins. Co. of N. A., London Assurance. 
This gives Mr. Hoyt more companies 
than any other agent in Eldorado. 





Prospects for a Big Meeting 


The annual meeting of the Missouri 
Association of Local Fire Insurance 
Agents at St. Joseph on Saturday will 
be devoted strictly to business. The 
only set speeches will be the address 
of welcome by Mayor E. P. Clayton of 
St. Joseph and the response by Walter 
J. Bales of Kansas City. 

The agents of the state have re- 
sponded to the inquiries of the execu- 
tive committee in a surprising manner 
and the prospects point to the largest 
meeting the association ever held. 

The St. Joseph agents have prepared 
for an elaborate entertainment for the 
visitors. 





Arkansas Agency Appointments 

Amer. Cent.—H. Russell, Ozark; J. P. 
Norman, Ola; H. V. George, Ola. 

Atlas, Ia.—J. A. Stallcup, Hot Springs; 
G. R. Belding, Hot pet mae 

Com. Union, N, Y.—W. Warner, Ft. 
Smith; C. E. ‘Warner, Jr., Tt. Smith. 

Citizen’ s, Ark.—E. E. Hopson, Ark. City; 
T. F. Jones, Jr., Fayetteville; A. West, 
Rector; K. Dillander, Blytheville. 

Continental—W. W. Shaver, Wynne; V. 
V. Hellums, Morrilton; C. B. Wood, Mon- 
ticello; C. Thompson, Monticello; J. N. 
Childers, Walnut Ridge; W. D. Vance, 
Russellville. 

Citizen’s, Mo.—H. Russell, Ozark. 

Connecticut—J. S. McLeod, Rogers. 

Des Moines—C. Moose, Morrilton. 

Delaware—W. W. Hurst, Argenta. 

Firemen’s Fund—Mrs. F. L. Nance, Ft. 
Smith; W. A. Owens, Holly Grove; C. 
Hawkins, Holly Grove; G. Murphy, 
Clarendon. 


Fire Assn.—E. M. Bare, Eureka Springs; 
Mrs. B. F. Swett, Eureka Springs. 

Ger. Amer., N. Y.—C. A. Harris, Junc- 
tion City; C. Hawkins, Holly Grove. 

Home, WN. Y.—#H. Russell, Ozark; J. P. 
Norman, Ola; H. V. George, Ola. 

Ham.-Bremen—J. W. Childers, Walnut 
Ridge; G. Murphey, Clarendon; W. A. 
Owens, Clarendon. 

Home, Ark.—N. A, Dorsey, Booneville. 

Hartford—w. A. *emoe, Hickory 
nites; J. P. Norman, Ola; H. V. George, 

International, Tex.—L. Rainwater, Mor- 
rilton; pa V. Hellums, Morrilton. 

& Lan.—H. M. Jacoway, Jr., Ola. 

L. & L. & G., Eng.—E. R. Wynn, Bald 
Knob; W. M. Burns, Blytheville. 

National, Ct.—A. J. McCollum, Atkins. 

Palatine—J, W. Childers, Walnut Ridge; 
G. Murphy, Clarendon; W. Owens, 
Clarendon. 

Phoenix, Eng.—H. Russell, Ozark. 

Prov., Wash.—C. G. Bryant, Rogers. 

Royal Exch.—C. M. Conner, Little Rock. 

Planters, Ark.—L. E. Wilson, Waldo. 

St. Louis—W. D. Lee, Center Point. 

Sun, Eng—J. W. Childers, Walnut 


St. Paul—w. H. = a Gravette; O. T. 
Drennan, Gravette; J. D. Spragins, Arka- 
delphia; H Hart, Arkadelphia: = & 
Brown, DeQueen; O. Taylor, DeQueen; 
J. ‘Johnson, laiiowras éd. Jarnigin, 
Ashdown. 





ARKANSAS NOTES 


The Royal Exchange has transferred its 
agency in Little Rock from the Citizens’ 
Investment & Security Company to the 
Union Trust Company. 


J. W. Hazelwood, who operates a dry 
goods store and real estate agency at 
Harrisburg, Ark., has also opened up an 
insurance agency. 


A. L. France has opened up an insur- 
ance agency at Springdale, Arkansas. 
This gives Springdale two agencies now, 
the other agency being the Dodson Renner 
Insurance Agency. 


H. M. Jacoway, y has succeeded his 
father, the late W. Jacoway, as agent 
at Ola, Ark. A new Toes! agency has been 
started at Ola under the firm name of 
Norman & George, being composed of Jas. 
P. Norman and Harry V. George. They 
are agents for the Home of New York, 
American Central and Hartford. 





MISCELLANEOUS NOTES 
The Washington Fire has been licensed 
in Tennessee. 


At Lawrence, Kan., hestten & Wilson 
get the Northwestern F. & N 


1 
The North River has +. its 


agency at Fort Collins, Colo., from Burnett 
& Abbott to James Morgan. 


P. D. McGregor, western manager of 
the Queen, will go to Europe this month, 
accompanied by his family, to revisit his 
old home in Scotland, and will see the 
“Passion Play” at Oberammergau. 

Miss Jennie Snider, daughter of W. H. 
Snider, Missouri state agent of the Na- 
tional of Hartford, died last Sunday at a 





hospital at Rochester, Minn., as the result 
of an operation on her throat. 


TOTAL ASSETS, - . - ° 
PAID-UP CASH CAPITAL, - - 


INCORPORATED 


NET SURPLUS AS TO POLICYHOLDERS, ° od ° 


The Commonwealth Mnsurance Co. 
of Mew Work 


$2,108,185.03 
500,000.00 
1,534,510.90 





EB. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


JAMES PF. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 





Commercial 
Union 
Assurance Company, Ltd. 
of London 


UNITED STATES BRANCH: 
orner Pine and William Streets, NEW YORE 


WESTERN DEPARTMENT: 


126 Monroe Street - - - CHICAGO 








[THE COMPANY WITH THE PYRAMID) 
S40 CZ. > OF 











SVEA 


FIRE AND LIFE INSURANCE CO., Ltd. 


Gothenburg, Sweden. 
Est. 1866. 


Agencies wanted throughout illinois, 
Wisconsin, Minnesota, Indiana, 
Michigan, Nebraska, 
Missouri, Kentucky. 


M. L. DUNCAN 


United States Manager 
100 William Street, NEW YORE 





17,319.76 840,940.17 


NEWHAMPSHIRE= 
ae 


946,783.34 





FIRE INSURANCE CO. 


1,154. 610.10 








3.779.569.67 

7. .790 

“4h MAN CHES! 
310,636.19 
500,404.12 

y | 4.661.149.8681 


cl 5.196.017.46 1,510,064.23 \ 
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WESTERN SPECIAL AGENTS—M. S. Moore 
and F.S. Chase, Terre Haute, Ind.; E. 
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BASTERN DEPARTMENT 
PROVIDENCE, R. I. 
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Home Office: TORONTO 
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UNITED STATES BRANCH 
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INDIANA TURNS ON GUNS 


(CONTINUED FROM PAGE 2) 
names of any of the men he said told 
him this. 

Attorney Overmyer, representing 
Montgomery & Funkhouser, of Chica- 
go, is attending the trial. 


Pirst Day’s Proceedings 

The antitrust suit was begun Mon- 
day, the state being represented by the 
attorney-general. 

The hearing was begun in rather an 
unusual way, by the state introducing 
certain documentary evidence, or trying 
to, regarding the rules of the Western 
Union, the constitution and by-laws of 
state and local boards, etc. Ordinarily 
the court would first have heard testi- 
mony to the effect that local boards, 
etc., existed, the purpose for which 
they existed, etc., and then the consti- 
tution and rules would have come be- 
fore it. Owing to preliminary hear- 
ings in the case, the court had knowl- 
edge that there was a Western Union, 
an Indiana Association of Underwrit- 
ers, an Indiana League and sixty and 
more local boards in the state. So the 
state was permitted to introduce and 
read first the eighty-nine rules that 
govern the Western Union and the 193, 
or thereabout, decisions of the arbitra- 
tion committee. This took up hours. 
Then the arguments whether they 
should be admitted took up more 
fours, so that when the hour of ad- 
journment came the lawyers had 
barely got through with their argu- 
ment and the court reserved its de- 
cision until next morning on the ad- 
missibility of that particular evidence. 

Want Proof From Witnesses 

The state’s attorneys insisted that 
witnesses would be introduced to show 
that the rules of the Western Union 
were in force and enforced in Indiana, 
that the rules of the local and other 
boards were effective and were enforced 
and that the whole showed clearly the 
existence of a compact, agreement and 
understanding between the defending 
companies. The opposing attorneys 
contended that Western Union rules 
had no more to do with rate-making 
in Indiana than the ten commandments 
had. They fought hard against the 
state’s proposition that the action of lo- 
cal agents, even if they had boards and 
rules, bound the companies. Judge 
Bates pictured the awful condition that 
would ensue, if insurance companies 
were to be bound by every drastic, law- 
violating rule that an association of lo- 
cal agents might make. He said that 
not only were the local boards acting 
without authority from the Western 
Union or the insurance companies, but 
the fact was that the local agents were 
found frequently fighting the Western 
Union. The state on the other hand 
drew attention to the striking similar- 
ity, almost duplication of constitution 
and by-laws of the various insurance 
boards, showing plainly the whole 
general scheme for rate-making and 
rate maintenance. 

Reads the Missouri Decision 

The attorney-general read the long 
and sarcastic decision of Judge Mar- 
shall of the Missouri supreme court in 
the Cole law case, in which the Fet- 
ter bureau rates caused the insurance 
companies to get into legal difficulties 
with the state. The local agents of St. 
Joseph gave up their board and formed 
a social club which had no constitu- 
tion and by-laws, where every member 
bought his own cigars and where there 
could be no written evidence of com- 
pact or agreement, but where, in 
speeches, good rates and good prac- 
tices were upheld, and where, the su- 
preme court held, the old game was 
played in a new form. Judge Bates 
showed that this decision was not law, 
that a rehearing in the case had been 
granted and had never come up. Judge 
Taylor of the defense showed further 
that the Missouri legislature, meeting 
immediately after the supreme court’s 
decision, to which three of the seven 
judges did not subscribe, had passed a 
law almost unanimously that insurance 








companies must do the very things 
they had been formerly attacked for 
doing and that local boards might be 
organized for their own protection and 
for the preservation of reasonable and 
uniform rates. 

Michigan Case Cited 


The other case depended on by the 
state was the ouster proceedings in 
Michigan against the Hartford Fire. 
However, after the attorney-general 
had read it laboriously to the court, 
Judge Bates made the point that it had 
no bearing whatever in the suit at trial, 
as nothing in it bore upon the ques- 
tion of the action of local agents bind- 
ing the insurance companies. 

The defense made much of the fact 
that there were more nonunion than 
union companies operating in the state, 
which upon its face cleared away the 
charge of agreement between the com- 
panies of the state, as to rates or any 
other uniform action. The attorney- 
general held, however, that the non- 
union companies were cooperating with 
the union companies (at the time of 
filing of the suit) in enforcing rates, 
the union and nonunion agents being 
fined indiscriminately, if they did not 
live up to the rules and rates of the 
union. 

Calls It a Fishing Expedition 


Attorney William L. Taylor of the 
defense continued to fight vigorously 
against what he has termed from the 
beginning a “fishing expedition” on the 
part of the attorney-general who, he 
says, has ever been attempting to drag 
into the case everything and anything 
connected with the insurance business 
in the hope that in the debris he will 
find something that will look suspicious 
and enable him to point out ground for 
his injunction proceedings. 

“He stands around with a shotgun, 
a blunderbuss and a squirtgun,” argued 
Attorney Taylor, “fires away into space 
and expects to bring everything acci- 
dentally hit into this court to prove 
his charges.” 

There was a good delegation of state 
agents, union and nonunion, in court 
all day Monday listening to the evi- 
dence and giving their moral support 
to the combative legal representatives 
of the insurance companies. The suit 
is directly against the Sun, which is 
standing the test for all the companies. 

C. H. Barry of the Pennsylvania Fire 
is here as the companies’ layman’s 
overseer of the case. 

Pield Records Are Read 


With the admission of the records 
by the court Tuesday, the state took 
up the reading of the minutes of the 
Indiana State Board and the Indiana 
League and of the executive commit- 
tee. The league minutes were com- 
plete back to 1891, but the state had 
been unable to find any records of the 
state board back of 1906. The read- 
ing of the minutes of almost every 
meeting of these three bodies or the 
parts of the minutes of each meeting 
the state wished to, introduce took 
up the whole day and it was thirteen 
minutes to the time of closing court 
when the deputy attorney general 
reached the last meeting of the league 
in March, 1909, and the subsequent few 
minutes of meetings of the state board 
and executive committee which inter- 
vened before the filing of the suit by 
the State, May 8. 

Want to Show Joint Action 


The parts selected to present to the 
court were largely those showing co- 
operation and joint action on various 
matters by the state board and Indiana 
League, the reference of various ques- 
tions to E. B. Hatch, secretary of the 
governing committee of the Western 
Union and his answers or original com- 
munications to the state board, which 
were passed along to the league, the 
reference back and forth of matters of 
joint interest between board and 


league, the reports of the betterment- 
of-insurance-conditions committees of 
both organizations, requests for reliéf 
rates on certain risks threatened by al- 
lurements of the mutuals, annual re- 


and league, in which they showed the 
work they had done for the good of | 
the cause and the reports of various | 
committees of both organizations ap- 
pointed to look into conditions in va- 
rious cities and towns of the state at 


found, what they had done and what 
the net results were. 
Few Objections Were Made 

The defending attorneys were not 
obstreperous during the long recitals 
from the three sets of records, but con- 
tented themselves with few objections, 
which were overruled and exceptions 
taken and comments occcasionally that 
caused some merriment and relieved 
the rather prosaic proceedings. For 
instance, in one of his reports Secre- 
tary James MacBeth of the state board 
said: “Of the 134 companies in the 
state, 56 are ours, 44 are members of 
the league and the remaining 35 have 
no safety-valve.” 

“Running wide- open, eh? ?” commented 
Judge Bates, as if in contradiction of 
any allegation that there was uniform 
action in the matter of rates. At the 
last meeting of the league a large part 
of the minutes was taken in such items 
as: “Committee on Thorntown, report 
accepted, committee discharged”; com- 
mittee on Lebanon, report received, 
committee continued.” After the long 
list was ended Judge Bates remarked: 
“Seems to have been considerable rate- 
cutting, doesn’t there?” 

George H. Holt on Hand 
George H. Holt, Chicago, chairman 
of the National Wholesale Lumber 
Dealers’ Associations committee on 


. | 
ports of the secretaries of the board | 


various times, showing what they had | 


fire insurance supervision in Illinois, 
| was among the spectators at the trial. 
He says rates are too high and that 
the Indiana suit is an important one. 


One of his customary “hot” interviews 
appears in the daily papers. He is 
president of the Policyholders’ Union 


of Chicago. 





Troubles at Clay, Ky., Are Settled 

The rate troubles at Clay, Ky., have 
| been settled. The local agents there 
| were cutting rates to a considerable 
| degree for some time, but investigation 
showed that there was no_ serious 
trouble involved. Secretary H. C. Bean, 
of the State Board, visited Clay this 
week and assisted in straightening mat- 
ters out, while several of the special 
agents did their share in getting the 
situation on a sound basis again. 








Kentucky Field Meeting 
Kentucky field men are looking for- 
ward with a great deal of pleasure to 
the semi-annual convention of the Ken- 
tucky State Board of Fire Underwriters 
which will be held at Oympian Springs 
next week. In connection with the 
State Board gathering sessions of the 
Blue Goose, which will be an annual 
affair, and of the Kentucky Fire Pre- 
vention Association, will be held. 
There will be a program of interest, 
though a large part of it will be devoted 
to informal discussions. A feature will 
be the address of former President 
Wheeler, of the Kentucky Local 
Agents’ Association, who will speak in 
favor of better cooperation between the 

companies and the local agents. 








Individual Fire Underwriters of St. Louis 


W. H. MARKHAM & CO., Attorneys and Managers 





ASSETS 
Cash - - - $257,095.06 
Other Assets - - - = 79,049.92 
Total - - = $336,144.98 


STATEMENT, DECEMBER 31, 


1909 
LIABILITIES 
Reinsurance Reserve - $31,154.22 
Unadjusted losses - - 3,491.21 
Other liabilities - - ~ None 
$34,645.46 





Surplus to Policyholders $301,499.55 





LLOYDS LONDON. 


Your patronage invited. 


Long Distance Phone Central 18. 


SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 


I have a contract with a syndicate of underwriters 
empowering me to bind up to $12,500 on risks in the 
United States and Canada. 


FLO ATERS The property of manufacturers and merchants located in any 
s number of cities insured under one policy at low rates. 


Prompt and careful attention assured. 


Liberal Commission to Agents. 


F. R. THOMPSON 


Insurance in all its branches. 


159 La Salle Street, CHICAGO, ILL. 


Cable Address ‘‘Thomarian..! 





Atlas Insurance Company of Des Moines, la. 


BHetabiiehed in 1802 


FIRE TORNADO AND AUTOMOBILE INSURANCE 


Est. 1892 





kind of agencies. 
St., Chicago, Ill. 





T. H. NELSON, Secretary. 


A conservative company, but a liberal writer with the right 





Childs, Young & Wood, General Agents for Cook county, 152 La Salle 


W. L. Nelson & Co., General Agents for Arkansas, Tennessee, Louisiana 
and Mississippi, Memphis, Tennessee. 
For agencies in all other territory, address the Home Office 
WILLIAM WILKINSON, President. 
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AFTER THE REBATERS 

THE Minnesota department says: 
“Chapter 427, Laws of 1909, specifically 
prohibits rebates on any form of policy. 
This law makes the person who re- 
ceives the rebate liable to the same 
penalty as the agent or company who 
gives it. Rumors have reached the de- 
partment that this law is being violated. 
Prosecution will follow 
is secured.” 

The tendency of the times is against 
all forms of discrimination. 
insurance are not only unbusinesslike 
but unfair. Where insurance depart- 
ments possess any authority, they will 
be doing a public service in making it 
uncomfortable for the guilty. 











when evidence 


Rebates in 





A SIGNIFICANT 

THE organization of 
INSURANCE BuREAU 
of the 


MOVE 
the WESTERN 
by some thirty odd 


more conservative nonunion 
companies has back of it more signifi- 
cance than the casual observer might 


infer. It promises to change the local 
agency map so far as nonunion offices 
are concerned. It is hardly to be ex- 
pected that bureau companies will con- 
sort long with unaffiliated companies. 
Local agents with any great amount of 
business which requires capacity can 
scarcely succeed without some of the 
bureau companies. 

The new movement is a natural one 
because of the pressure from both in- 
side and outside. The companies them- 
selves have been battered in the high 
commission warfare and _ have 
their expense ratios increasing. Home 
offices protesting and yet 
there seemed no way to overcome the 
competition in the field with a hundred 
warring independents. 


seen 


have been 


Then from the outside came the pub- 
lic criticism of the high expense. In- 
surance departments have 
zance of the 


taken cogni- 
condition and the commis 
sioners’ association has a special com- 
mittee investigating the expense prob- 
lem. The right-minded companies saw 
it necessary 
tection. 


to organize for self-pro- 
Others of like sentiment will 
join soon and then ‘twill be left for the 
outsiders to fight the gruelling battle. 

In our opinion, the new movement 
will be of benefit to the agents. While 
in a sense they chafe under what might 
seem an abridgement of existing privi- 


leges and an interference with what 
they have come to regard as_ their 
rights, the commission fight and 
granting of special privileges have 


brought about more or less uncertain- 


ty and have created many undesirable 
representatives. Companies of weak 
management and bloodless resources 


cause they paid high commissions. 
These companies frequently were lined 
up in the same offices with the conserva- 
tives and were able to secure more bus- 
inss than they were entitled to. 

We believe in agents getting a fair 
wage, because they are worthy of their 
hire. It is unfair, however, to all con- 
cerned, to go to excesses. Such com- 
missions attract to the business those 
who would not otherwise find it a fer- 
tile field. The public, we believe, is 
justly entitled to complain of excess 
commissions. 

The organization is earnest in 
desiring reforms inaugurated. The non- 
union companies have served a good 
end. They have been a bulwark against 
extreme action, but to a large extent, 
their function has been one of protest 
and negation. Now the new bureau be- 
comes a constructive factor and it 
promises much. 


new 





PRACTICAL PUBLICITY PLAN 

THE committee that visited Newton, 
Iowa, for the Iowa Frre PrEvENTION As- 
SOCIATION to inspect the city acted wise- 
ly in sending an advance notice to the 
newspapers there. It is the kind of 
publicity that pays, and had its benefi- 
cial effect. It was no gum shoe probe. 
Such opportunities are often open for 
similar treatment and we commend the 
committee’s plan as an excellent one 
for emulation. It said: 

“A committee representing the Fire 
PREVENTION AssocriATION of Iowa will be 
in Newton next Tuesday and remain 
until their work is completed. Their 
work is to make a thorough investiga- 
tion of the fire conditions of the city 
and report their findings to the associa- 
tion. They ask the hearty cooperation 
of all the city officials and the business 
men in the work. 

“This work is being carried on all 
over the country and we feel confident 
that Newton will show the same cour- 
tesies to the committee that are ex- 
tended to like committees in other 
cities. When the committee calls on 
you kindly give them all the informa- 
tion they ask and do it cheerfully, for 
it means a great deal more than you 
imagine.” 


CHICAGO MEN’S CHANCE 

In a large metropolis of the size of 
Chicago there should be more business 
insurance placed. Minneapolis recently 
has come to the front with some big 
policies for the protection of corpora- 
tions. Chicago life men seemingly have 
not developed this avenue of produc- 
tion, at least not along lines that have 
attracted public notice. 





A few days ago it was announced 
that the Peor.e’s PortLAND CEMENT Com- 
PANY had purchased $1,000,000 insurance 
on the life of its treasurer, to protect 
the corporation. Messrs. Marvin & 
Fiscuer of Chicago secured the applica- 
tion. It certainly was one worth while 
and it should stimulate other business 
of a like nature. 








Wantep — Another Chicago daily 
paper to start an insurance news de- 
partment. 





“EXPERIENCE is a great teacher—it 
teaches us to make other kinds of mis- 





have been able to get a foothold be- 


Personal Side of the 
Insurance Business 


William R. McBurney of the Insur- 
ance Post has become insurance editor 
of Hearst’s new financial and commer- 
cial daily in Chicago, the Commercial 
Journal, which made its appearance 
Monday. The Chicago Examiner, 
Hearst’s morning daily, has started an 
insurance column over which Mr. Mc- 
Burney also presides. Paulus Jus- 
tinian Veronese McKain will open his 
department in the Commercial Times 
next week. The Chicago Tribune has 
started insurance news. Now let the 
Inter-Ocean, the four afternoon dailies, 
the Daily Socialist, the Staats-Zeitung 
and the Chicago Israelite open up on 
insurance news and the field will be 
fairly well covered. 





A. B. Banks, head of the general 
agency of A. B. Banks & Co., of For- 
dyce, Ark., will sail from New York, 
Tuesday, for Europe, to be gone several 
months. 

The elevation of a life insurance man 
to be secretary to the president of the 
United States is no slight honor and 
the fact that Charles D. Norton, of 
Chicago, is the man, only goes to show 
what results from hustling and integ- 
rity. As general agent in Chicago, of 
the Northwestern Mutual Life, Mr. 
Norton placed his company and agency 
in the foreground for big business with 
a record second to none and so much 
did his company think of him that when 
he was offered and accepted the post 
of assistant secretary of the treasury 
under Mr. MacVeagh the Northwestern 
made arrangements so that he could 
continue business with the company 
when his appointment to the govern- 
ment service should come to an end. In 
the position of “Assistant President” 
Mr. Norton should make still greater 
success. He is in his fortieth year, 
hails from Wisconsin and is the son 
of a Congregational frontier missionary. 
He is a graduate of Amherst College, 
class of 1893, and has been identified 
with life insurance continuously up to 
the time of his going to Washington. 
He is a brilliant man intellectually, has 
a most acute business sense and is an 
almost unerring judge of men. 


Geo. E. King, one of the leading 
agents in Atchison, Kan., is a great be- 
liever in advertising his business and 
has created several novelties in this 
line. His latest is showing in his office 
window of two baby coyotes with this 
card: “If you burn out and don’t have 
any insurance don’t holier like a coy- 


ote. Do it now.” 
George A. Roberts of St. Paul, spe- 
cial agent of the Detroit F. & M., has 


gone on a trip to England. 

P, T. Keegan, a local agent at Peru, 
Ill., intends to take out a burglary pol- 
icy on his hat before visiting the [lli- 
nois state agency office of the Home 
of New York in Chicago. Before ap- 
pearing in the presence of State Agent 
F. Taylor Wise, Mr. Keegan invested 
in a new Dunlap derby. He claimed 
that he kept his hat in his hand while 
in Mr. Wise’s office but by some sys- 
tem of legerdemain Mr. Wise’s derby 
purchased from “Gus, the Square” Hat- 
ter,” price $1.50, displaced his. Mr. 
Wise thus got a_ stylish headgear 
and at once pulled out his automobile 
te display his new derby along the 
fashionable thoroughfares. He created 
no end of interest and has patented his 
plan for securing costly hats. 


Edward Cass, who was for years 
with the New York Underwriters in 
Kentucky and Tennessee, but who has 
been out of the business for several 
years on account of ill health, is plan- 
ning to reenter the business, according 





takes.” 


Rittenhouse’s Views 
on Federal Control 


President E. E. Rittenhouse of the 
Provident Savings Life addressed the 
Kansas City Life Underwriters’ Assvu- 
ciation last week on the subject “Would 
Federal Regulation Eliminate State 
Regulation?” Among other things he 
said 


Every insurance man appreciates the 
urgent necessity for uniformity in the 
laws regulating insurance companies. We 
all know that it would be far better if 
there were but one set of these laws for 
the entire country, for this would remove 
the endless conflict and confusion that 
comes from the variety of requirements 
of the forty-six states, and would also 
save the policyholders a goodly sum of 
money annually. 

A national law giving the federal gov- 
ernment authority to regulate and su- 
pervise insurance companies doing an in- 
terstate business has long been urged, 
and is now being urged as the remedy for 
the present multiplicity of state regula- 
tions. ‘ 

A supreme court decision declaring 
that the insurance business is not inter- 
state commerce now stands in the way 
of Federal supervision. It has been sug- 
gested that the question be reopened and 
an effort made to have the decision re- 
versed. 

I am in full accord with those who 
say that we should have national super- 
vision instead of state supervision; but 
with my present understanding of the 
matter, I doubt if we can rid of state 
supervision by a Federal enactment. 

* * * 


Each state has the constitutional right 
to permit or to refuse to permit the 
corporations of other states or countries 
to do business within its borders. 

Having this right, it follows that each 
state has the power to name and enforce 
the conditions upon which such corpora- 
tions may enter and do business within 
its borders. This is also a constitutional 
right which has been affirmed by the 
supreme court of the United States. 

Among these rights are those of taxa- 
tion and general supervision as now exer- 
cised under the policy powers of the va- 
rious states. 

We all know that the states are very 
jealous of their constitutional rights. Is 
it not probable that the people of Mis- 
rouri, for instance, while recognizing the 
advantages to the companies of National 
supervision, would want to continue to 
exercise their right to do their own regu- 
lating and supervising of insurance com- 
panies operating in their state? 

* ~ . 


If they so decided, how could the Con- 
gress compel them to relinquish this 
right? And again, would New York, for 
instance, want to repeal its insurance 
laws and surrender the right to regulate 
its own corporations because they did 
business in other states? 

Has the creation of the Interstate Com- 
merce Commission eliminated any of the 
state railway commissions? I know of 
no such instance. Nearly every state in 
the Union is still provided with its rail- 
way regulatory laws and its railway com- 
mission to enforce them. 

It could only be required of the states 
under national supervision that their law 
should not contravene the national law. 
Therefore, as long as the state’s require- 
ments did not actually attempt to set 


(CONTINUED ON PAGE 28) 








with one of the companies that now 
have vacancies in Kentucky or Tennes- 
see. 


Robert B. Armstrong, formerly pres- 
ident of the Consolidated Casualty, has 
become financial editor of Hearst’s new 
Chicago daily, the Commercial Journal. 


Thomas W. Blackburn, of Omaha, 
secretary of the American Life Con- 
vention, on Monday of the week filed 
his petition as candidate for the re- 
publican nomination for congressman 
from his home district at Omaha. Mr. 
Blackburn began life in Omaha as a 
newspaper reporter; became an adroit 
political writer; then studied law and 
has been a successful practitioner for 

many years; became general attorney 
for the Bankers Reserve Life of Oma- 
ha, and through attendance in that 
capacity at the meetings of the Amer- 
ican Life Convention, became secretary 
of that body. Mr. Blackburn acquired 
an extended reputation as a political 
organizer when through many succes- 
sive elections he successfully managed 
the campaigns of a five-times-elected 
republican congressman from his dis- 
trict. 





to reports in Louisville. He may go 
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ADDRESS BY Mk. HOFFMAN 


HE TALKS TO MEDICAL PRESS 





Tells of the Mutual Relations of Life 
Insurance to Journals Giving 
Medical News 


At the annual banquet of the Ameri- 


can Medical Editors’ Association at St. ' 


Louis, June 6, Frederick L. Hoffman, 
statistician of the Prudential, spoke on 
the subject of “The Mutual Relations 
of Life Insurance and 
Press.” 
comprehensive in the field of its news 


gathering effort, the medical press al- | 
most alone supplies the medical and | 
insurance companies ; 


other officers of 
at the earliest possible date, and in the 
most convenient and economical man- 
ner and at least expense, with accurate 
information always interesting and 


often extremely useful for the safe con- | 


duct of the medical branch of the busi- 
ness of insurance.” 
Early Efforts in the Specialty 

The speaker directed attention to the 
fact that as long ago as 1873 the New 
York Medical Record made an effort 
to maintain a special department of in- 
surance medicine, and that many of the 
most valuable contributions to the sub- 
ject had never been reprinted in text- 
book form and were, therefore, only 


available through the periodical medi- | 


cal press. He explained a new method 
of indexing and filing valuable medical 
information equally applicable to the 
use of physicians and others, by which 
the value of medical journalism to in- 
surance companies was materially in- 
creased. The speaker emphasized the 
value of the periodical medical press to 
insurance companies by numerous illus- 
trations derived from actual practice, 
including practically every branch of 
insurance medicine and all the essential 
elements of medical selection for life 
insurance. 
Spoke on Race and Nativity 

He spoke on questions of race and 
nativity and their relation to longevity, 
and many novel aspects of the larger 
question of race pathology as a subject 


ot increasing importance in the United | 
vast immigra- | 
He referred | 


States on account of the 
tion during recent years. 
to physical defects and deformities, dis- 
eases of the eyes and ears and their re- 
lation to life expectancy, illustrating his 
remarks by reference to valuable dis- 
cussions in medical journals during re- 
cent years. The speaker dealt at length 
with the involved and increasingly im- 
portant subject of occupation mortality 
and morbidity, referring to many sug- 
gestive discussions on industrial poi- 
soning, industrial dust, and other dan- 
gers to life and health in industries 
dealt with in articles and papers printed 
or reported in the medical periodical 
press. 
Rare, Obscure and New Diseases 


Mr. Hoffman also discussed the in- | 


surance aspects of some rare, obscure 
or new diseases, including anthrax, lep- | 
rosy and pellagra, drawing most of his | 
illustrations from articles and papers in | 
the medical journals of recent years. 
The speaker finally spoke briefly on im- 
portant problems of tropical medicine, 
and in conclusion said: 

“All of these illustrations are but | 
mere fragments of a vast amount of ex- 
tremely useful data, theories, and con- 
clusions regarding the innumerable ele- 
ments and factors, common or rare, 
which more or less have a bearing upon 
the science of insurance medicine. The 
perfection of the human understanding 
on the basis of the growth of human 


knowledge is necessarily slow but it is 


sure towards the goal of ultimate truth. 


In this laudable aim and endeavor the 
medical periodical press is rendering a 





the Medical , 
Mr. Hoffman said in part: “All- ' 


, entirely 
; every point. 
: and states that there is every indication | 
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most useful service, not only to life in- 


; surance medicine but to the cause of 
‘ scientific, sound and solvent insurance 


throughout the world. Every contribu- 
tion of fact and truth toward a broad- 
er knowledge and a more accurate un- 


, derstanding of the principles of insur- 


ance medicine has its value, which, 
while not to be expressed in dollars and 
cents, is at least convertible into senti- 
ments of genuine appreciation and grat- 


itude, as I have tried to do on the pres- ' 


ent occasion.” 


NATIONAL LIFE VINDICATED | 


pany Has Been Maliciously Con- 
spired Against and Maligned 


Sigmund Zeisler, master in chancery 
at Chicago, to whom was referred the 
charges made by Gustav Myers and J. 
E. McEldowney in pamphlets circu- 
lated by them derogatory to the Na- 
tional Life, U. S. A., has filed a report 
vindicating the company on 
He reviews the charges 


of a conspiracy between these two men 
to maliciously destroy the reputafion 


and business of the company. He 
recommends that the company be} 
granted a permanent injunction  re- 


stricting Myers and McEldowney from 
further writing, printing or saying any- 
thing against the company. Myers was 
discharged by the National Life some 
years ago in Milwaukee and ever since 


then he has done all he can to injure | 


the company. Master Zeisler states 
that it was Myers’ purpose to frighten 
the officers into paying him a tribute in 
the shape of money or a favorable con- 
tract in order to forego his charges. 
Failing in this he began to publish 


statements intending to undermine pub- | 


lic confidence in the company. 


The report states that the valuation | 


of the National Life building in Clu- 
cago is not excessive. 


|true and that no money has been 
wrongfully spent. He further asserts 
that the books are correct and every- 
thing is accounted for. He says that 
the salaries of the officers are mod- 
erate. 


Penn Mutual’s Meeting 


The twenty-seventh annual meeting 


of the Penn Mutual Agents’ Associ- 
ation will be held at the Hotel Seneca, 
Rochester, N. Y., June 28-30. 
gram includes addresses by the officials 
of the company and others, opening of 
the annual quiz box, an excursion to 
Ontario beach, auto trips, etc. The 
festivities will close with a banquet. J. 
W. Iredell, Jr., Chas. J. Iredell, I. 
Bloom and J. W. Mackelfresh will rep- 
resent the Cincinnati office. 





He declares that | 
the charges of mismanagement are not | 


| they 


The pro- | 


cate, 


NEW COMPANY TO START 
ORGANIZE AMERICAN BANKERS 


E. W. Spicer Heads Chicago Life Com- 
pany, With H. E. Vineberg as Sec- 
retary and Actuary 


The American Bankers Insurance 
company has completed its organiza- 
tion in Chicago with headquarters in 
the Tacoma building and is about 
ready to seek a license. It has adopted 
the Illinois requirements. The paid- 
up capital stock is $119,250, with $95,- 
100 net surplus. The officers are: 

President, Ernest W. Spicer. 


Vice-President and treasurer, James P. 


| Whedon. 


Master in Chancery Says Chicago Com- | 


Second Vice-President and Agency Di- 
rector, William C. Bryan. 
Third Vice-President and Attorney, 


Frank C. Rogers. 
Medical Director, 
Superintendent 

Bresee. 
Secretary-Actuary, Harris E. Vineberg 

States Where It Will Operate 
It will 


Duncan R. MacMartin. 
of Agents, George H. 


seek 


admission at once in 

Illinois, Iowa, the Dakotas and Okla- 
|homa. It has now 826 stockholders, 
| mostly bankers of Illinois, Ohio, Indi- 
jana, Kentucky, Michigan, Wisconsin, 
ae nag North Dakota, South Dako- 
1, Iowa, Kansas, Nebraska, Oklahoma, 
io Colorado, Utah, Wyoming, 
| Montana, Idaho, Oregon, Washington, 


California, Nevada and Arizona. 
Mr. Spicer is one of the alert life in- 
surance men of the west, being former 


ly with the Phoenix Mutual in the Pa- 
cific northwest and later with the 
Provident Savings at Salt Lake City. 


le helped organize the Wisconsin Na- 
tional Life. Mr. Whedon was formerly 
connected with the McCormick Har- 
vester company. Mr. Bryan is a Chi 
cago life man and Mr. Bresee was for 
merly in the business in Wisconsin. 
Mr. Vineberg resigns as actuary of the 
Security Life & Annuity of Greens- 
boro, N. C., to become an officer of the 
American Bankers. 

Getting Out Supplies 

The rate book, policy contracts and 
other forms are now in the hands of 
the printers, are being rushed to com- 
pletion as rapidly as possible, and upon 
their receipt the company will immedi- 
ately begin the writing of insurance. 
Its policies will have the total disabil- 
ity feature, the company paying the 
premiums in case of total disablement. 
not being charged as a liability 
\gainst the company. 

Immediate Death Certificate 

The American Bankers policies will 
have the $100 immediate death benefit 
clause as follows: 

“By this certificate 
Bankers Insurance 
tees to pay the beneficiary under pol- 
icy No.——, issued by said company, 
the sum of one hundred dollars im- 
mediately upon receipt of this certifi- 
in the event of the death of the 


the American 
Company guaran- 





WANTED 


By an Eastern Life Insurance Company just 


entering the state, MANAGERS : in several 


ge cities in lowa, or the entire 
state will be given to one man or firm com- 


\petent to handle it. Liberal contract will be 
made either on commission, or salary and 


commission, basis to 


high-class men with 


satisfactory record of ability to get business. 
Address in confidence 
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insured while said policy is in force; 
provided said certificate is accompanied 
by an affidavit, stating the fact of the 
death of the insured thereunder, and 
the time, place and cause thereof, duly 
executed by said beneficiary and by the 


judge or clerk of any court of record 
of the county in which the insured re 
sided at the time of his death, or by 


any reputable physician, clergyman, or 
postmaster residing in said county. The 
said payment shall apply on account of 
any amount due under said policy and, 
being made in advance of the receipt 
of the customary detailed proofs of 
death satisfactory to the company, is 
made and accepted without any admis- 
sion by the company its liability 
against said policy.” 


DELEGATES ARE APPOINTED 
Chicago Life Men Who Will Attend 


the National Association Meeting 
At Detroit 


of 











President Jules Girardin has appoint- 
ed the following delegates to repri 
sent the Chicago Life Underwriters’ 
Association at the National association 
meeting in Detroit: F. B. Mason, 
Aetna Life; L. B. Bishop, Massachu 
setts Mutual; G. M. Herrick, Provident 
= & Trust; R. F. Palmer, Berkshire; 

Johantgen, New York Life; F. ¢ 
Gontiouh Pacific Mutual; J. L. Fer 
guson, Illinois Life; Dr. H. C. Castor 
Connecticut General; George Hoffman, 
Northwestern National Life, C. M 
Cartwright, THe WESTERN UNDER 
WRITER; Jules Giradin, Phoenix Mutual 

The following alternates have been 
appointed: J. W. Janney, , Provident 
Life & Trust; E. H. Carmack, State 
Mutual; S. T. Chase, Connecticut Mu- 
tual; R. D. Bokum, Mutual Benefit; j. 


H. Meyer, New England Mutual; J. F. 
Oates, Northwestern Mutual; H. B. 


Johnston, Hartford Life; A. X. Schmitt, 
Prudential; P. J. Kraus, Metropoiitan; 
Alfred Mac Arthur, National Life, U. §. 
nA ee, %.. Hintzpeter, Mutual Life; J. 
A. Tomlinson, Aetna Life 

The Chicago delegation has been in- 
structed to use every effort to induce 
the National association to hold its 
1911 convention in Chicago. 

The next meeting of the Chicago as- 
sociation will be held at the Advertis- 
ers’ Club, June 21. W. J. Graham, vice- 
president Northwestern National Life, 
and author of the well-known book, 
the “Romance of Life Insurance,” will 
speak on the subject, “Life Insurance 
Opportunity.” Rev. Harry F. Peabody 
of the South Congregational church 
will talk on “Bunker Hill Sentiment.’ 
There will be probably some five-min 


ute discussions on a life insurance sub 
ject. 
To Prosecute Rebaters 
Commissioner Hartigan of Minne 
sota is going after rebaters. He states 
that he has received reports that the 


law, which specifically prohibits rebat 
ing in any form and which makes the 
persons receiving rebates liable for the 
same penalty for violating it as the per 
sons offering the rebates, is being 
violated. He is seeking evidence and 
as soon as this is secured prosecutions 
will begin. 


Life Presidents Meeting 

The last meeting of the Association 
of Life Insurance Presidents until fall 
was held Friday of last week in New 
York, at which the report of legisla- 
tion for the year was made by Robert 
Lynn Cox, counsel and general mana 
ger. He remarked on the fact that 
while the legislatures in session dur- 
ing the past winter were one-third less 
than in the preceding year, the num- 
ber of bills introduced affecting life 
insurance were slightly in excess of 
those of last year, the average per state 
being but twenty-nine for a year ago, 
while this year the average was thirty. 

Bills to increase the cost to policy- 
holders by taxing the premiums were 
introduced in Oklahoma, Mississippi 





and Virginia, but they passed only in 
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Equitable Life Assurance Society 


of the United States 


AS exceptional facilities for handling large lines of life insurance on exam- 
inations by its own physicians, and is prepared to issue up to $500,000 on 
ordinary plans upon the approval and recommendation of its Department 


Agents everywhere willreadily appreciate what a distinct advantage this means 
in soliciting large lines of business, as compared with the trouble and annoyance 
which beset an agent who is compelled to subject an applicant to examinations by 
a dozen different doctors in order to secure a liberal line of insurance. 
especially valuable to an agent soliciting corporation and partnership insurance for 
business purposes, which is being written so largely now-a-days. 
have a distinct advantage in the exceptional facilities thus afforded. Address 


Department of Western Agencies, 120 Broadway, New York 


Equitableagents 


This is 




















the latter state. In the report it was 
stated that no bills providing for a 
compulsory investment of reserves had 
been actively urged so far this year. 
The next meeting of the association 
will be held in October. 





COURT BACKS DETROIT LIFE 





New Company With $250,000 Capital 
Stock Is Proposed With John B. 
Chaddock President 





The Detroit Life is a new company 
on the carpet at Detroit with S. A. 
Court as the main factor. Mr. Court 
started to organize the Grand Rapids 
Life, which later moved on to Bay City 
without him. Mr. Court comes from 
Toledo, where he was a general agent. 
He helped organize the Columbus Mu- 
tual of Ohio. He went to Arkansas 
and assisted in the organization of a 
new company in that state. 

The capital stock of the Detroit Life 
will be $250,000. One of the plans most 
prominent in the organization is that of 
making a separate organization in each 
county of the state and to have all the 
parties who have any connection with 
the company to be stockholders and in- 
terested in its business. 

The board of directors elected is as 
follows: Julian J. Bennett, Jackson; 
Burt D. Cady, Port Huron; James A. 
Campbell, Detroit; J. H. Carstens, De- 
troit; John B. Chaddock, Detroit; G. 
W. Crouter, Charlevoix; L. G. Dafoe, 
Alpena; T. A. Hilton, Coldwater; R. F. 
Hoffmaster, Battle Creek; I. C. Jen- 
nings, Escanaba; W. J. McDonald, 
Calumet; Dan P. McMullen, Cheboy- 
gan; C. A. Palmer, Manistee; J. G. Reut- 
ter, Lansing; J. E. Ready, Monroe; 
John J. Reycraft, Petoskey; A. S. Rog- 
ers, Saginaw; James E. Sherman, Mar- 
quette; William J. Spears, Vassar; 
George Suckling, Frank H. Watson, De- 
troit; Robert E. Walters, Traverse City; 
W. W. Wenermeyer, Ann Arbor; Fred 
C. Wetmore, Cadillac, and Charles C. 





Winters, Detroit. There are a few va- 
cancies which will be filled within a few 
days. 

The officers elected by the directors 
are as follows: President, John B. 
Chaddock; vice-president, James E. 
Sherman; medical director, J. H. Car- 
stens; attorney, Frank H. Watson; sec- 
retary, S. A. Court. The election of 
one vice-president and of the treasurer 
was deferred for a short time. 





Prize Essay Committee 

The prize essay committee of the 
National Association of Life Under- 
writers this year will consist of Thomas 
Francis Moran, A. D., professor of his- 
tory and political economy at Purdue 
University; B. F. Hadley, editor of the 
Eastern Underwriter, and W. H. Burr, 
editor of the Indicator. 

The subject for this year’s prize es- 
say contest is “The Appeal That Per- 
suades in Soliciting.” 





Cincinnati Men Active 

The Cincinnati Life Underwriters’ 
Association met June 6 and elected the 
following new members: F. A. Spen- 
cer of the Mutual Life, J. E. Jester, F. 
E. Crawford and J. D. Jewell of the 
Union Central, W. N. Bair of the Phoe- 
nix, Edw. Wulfekoetter, Emile Kahn 
and E. M. Woolley of the Connecticut 
Mutual. 

This brings the membership up to 
forty-nine and it is likely that a few 
more will be admitted very shortly. 

The association held its quarterly 
meeting at the Business Men’s Club 
June 7 and became a member of the 
Anti-Tuberculosis League. The con- 
stitution and by-laws were revised, 
and the organization is preparing to 
enter a broader field of usefulness. 
There was a large attendance and much 
interest was manifested in the revival 
of the association. 

H. J. Powell of Louisville, first vice- 
president of the National association 
and manager of the Equitable of New 





York, gave a talk and showed the great 
benefit the local association can be in 
life insurance work. He also touched 
on the work of the Louisville associa- 
tion and told how it has taken part in 
city affairs. The Cincinnati associa- 
tion was referred to as the “rejuvenated 
baby.” 

A committee was appointed to look 
into the work of the Kight Abstract 
Company in Cincinnati. 





FRATERNALS HAVE LOW RATES 





Two Start in Nebraska—Auditor Barton 
Will Seek Law to Stiffen 
Requirements 





Two new fraternal societies have 
recently been organized in Nebraska 
and have been licensed to do business, 
much against the will of Auditor Bar- 
ton. The societies have low rates, too 
low, says the auditor, but, having com- 
plied with the formal requirements of 
the law regarding the number of appli- 
cants for policies, the auditor is given 
no discretion in licensing them. 

These new companies have pointed 
the ancient remark that “there ought to 
be a law.” There will be one, if the 
auditor can secure such a one next 
winter. The new companies put their 
rates down because it will give them 
an argument with which to obtain new 
business. Companies organized on sim- 
ilar lines have broken up by the hun- 
dreds all over the country, and the 
life of the new companies can be proph- 
esied with something approaching 
certainty. To license such companies 
is little short of criminal, in the esti- 
mation of Auditor Barton, but the in- 
complete insurance code of Nebraska 
does not allow him to refuse licenses. 

Owing to the difficulty of raising 
rates in established fraternals Auditor 
Barton has not laid much stress recent- 
ly on the necessity of advancing rates, 
but he believes it would be eminently 





just for the state to have a law prohib- 
iting new companies licensés unless 
their rates are on a par with the fra- 
ternal congress standard or something 
satisfactorily approaching it. 





Business Grows Fast 


The Chicago general agency of the 
Penn Mutual Life under McCary, How- 
ell & Co., had new insurance issued 
during the month of May amounting to 
$566,419, and again led all of the com- 
pany’s agencies outside of the home 
office. This is the fourth month in suc- 
cession that McCary, Howell & Co. 
have maintained their leadership and 
their issued business for the five months 
of the year amounting to $2,160,771, is 
double the business for the same pe- 
riod of last year and the total new 
premiums on the issued business 
amount to over $100,000. The May busi- 
ness alone was three times the business 
for May last year and is the largest 
month in the history of the Chicago 
agency. 





Union Life’s Progress 

The Union Life of Chicago will 
shortly enter Michigan, Minnesota and 
another state or two. The following 
officers were elected last week: E. C. 
Spinney, president; W. H. Bowers, vice- 
president; F. W. Robinson, vice-presi- 
dent; D. R. Leland, secretary; A. A. 
DeCelle, assistant secretary; I. D. Stev- 
ens, treasurer; M. Burdock, assistant 
treasurer. 

The following directors were elected: 
E. C. Spinney, Walter McBroom, W. L. 
Abbott, E. S. Johnson, Irving D. Stev- 
ens, George T. Goodrow, E. S. Sterrett, 
H. M. Snow, W. J. Champion, C, G. 
Lumley, F. W. Robinson, C. S. Young, 
B. L. Schmidt, Otto Rabe, W. S. Hum- 
phrey, Frederick B. Moorehead, A. W. 
Craven, J. T. Counsell, M. J. Seifert, 
A. A. DeCelle, W. J. Liddy, J. W. Ger- 
mer, C. A. Camp, D. R. Leland, Dr. 
Duncan, E. P. Strandberg, C. A. Cough- 
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lin, W. H. Bowers, B. E. Livingston, E. 
L. Kelley. 

The Union Life Insurance Company 
has not only been authorized to do bus- 
iness in Illinois, but has already been 
admitted to Iowa, Missouri, Kentucky 
and Utah. It has written very nearly 
three millions of business during the 
first year of its existence, a most re- 
markable showing for a new company. 
Its policies are clean, open contracts, 
which have won favor and considera- 
tion not only from the insuring public, 
but from those who are engaged in the 
work of insurance themselves. 





COLUMBIAN NATIONAL’S MOVE 





Places Its Chicago Management in the 
Hands of Brummel Bros., Fire 
Insurance Agents 


The Columbian National Life an- 
nounces the appointment of Brummel 
Brothers as Cook county managers at 
Chicago. William R. Luke, general 
agent for northern Illinois, will remove 
his office to the Association building 
and will work in conjunction with 
Brummel Brothers in the organization 
and development of the Cook county 
agency for the production of life, ac- 
cident and health business. 

Brummel Brothers are among the 
most successful of the Chicago fire 
agencies and have developed during 
the past few years a splendid business, 
their premiums showing a steady in- 
crease year by year and their business 
being of very high class. 

The Columbian National regards 
this move as a most important one, 
believing that there is a strong ten- 
dency toward the writing of not only 
accident and health business, but of 
non-participating life business by fire 
agencies and brokers. 

Mr. Luke will take all his Chicago 
agents with him. The Columbian Na- 
tional will retain its Manhattan build- 
ing office in Chicago as headquarters 
for its central department in charge of 
Field Superintendent H. H. Bell. 


T. F. Ruhland’s New Position 

Theo. F. Ruhland, superintendent of 
agents of the Lincoln National Life, has 
resigned to become second vice-presi- 
dent and agency director of the In- 
demnity Life & Accident of Minneapolis 
which began business early this year. 
_ Walter T. Shepard, assistant super- 
intendent of agents, will be promoted 
by the Lincoln National to fill Mr. 
Ruhland’s place. 

Mr. Ruhland has been connected with 
the Lincoln National since its organi- 
zation in 1905. His work has attracted 











wide attention for its aggressiveness 
and intelligence. He takes a ripe expe- 
rience to his new connection. 

Mr. Shepard will fall in nicely to the 
agency leadership. He is a good insur- 
ance man and enthusiastic in his activi- 
ties. 


RESULTS OF HEALTH BUREAU. 


President Rittenhouse of the Provident 
Savings Life, Tells What is Being 
Accomplished 


President E. E. Rittenhouse and Sec- 
retary R. G. Hunter, of the Provident 
Savings Life, were in Chicago this 
week en route home from a southern 
and western trip. Both attended the 
meeting of the Kansas City Life Under- 
writers’ Association, Saturday night, 
Mr. Rittenhouse made an address. 

President Rittenhouse in comment- 
ing on his health bureau movement, 
said that during the eight months it 
had been in operation, 38 percent of the 
policyholders had been examined. Of 
these, 41 percent had some form of im- 
pairment and were not cognizant of it. 
They were advised to take medical 
treatment, which most of them did. 

The health bulletins published every 
three months go to over 50,000 ad- 
dresses. President Rittenhouse be- 
lieves these are doing much individual 
good. 














Reliance Life Had Good Month 

The Reliance Life had a most suc- 
cessful May. Its records show 592 per- 
sons. examined, $1,505,000 insurance 
written, $913,000 insurance paid for, 
$590,000 increase in insurance in force, 
$11,000 death losses. Its 1910 business 
thus far is double that of 1909. 

W. C. Bell, the new manager of the 
Chicago department of the Reliance, 
has arrived and opened headquarters 
in the Ft. Dearborn building. Prior to 
becoming Tennessee deputy commis- 
sioner he was a New York Life man. 
Mr. Bell will put on a force of agents 
at once. 





Two Cases Before Iowa Department 


Although the Iowa department has 
given no ruling as yet in response to 
the request of the Register Life of 
Davenport, a mutual company, to write 
nonparticipating policies, it is thought 
that the auditor will shortly grant the 
company permission to do so. The pri- 
mary election, held Tuesday, has dis- 
tracted attention from business. How- 
ever, President J. R. Clark, of the 
Union Central Life of Cincinnati, was 
called upon by Auditor Bleakly to dis- 
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Surplus to Policyholders 
Insurance in Force 
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Assets, January, 1910 . 


LINCOLN LIFE 


COMMISSIONS 


Te Good Men in Indiana, Ohio, Michigan, Pennsylvania 


$ 381,275 
198,530 
4,700,000 


FORT WAYNE 
IN DIANA 





To Personal Producers: 


We want FIVE personal producers in Ilinois. 

The best proof of our proposition is what our men are now doing. 

One Agent has written in five months over $225,000.00 of business; another in four 
months over $220,000.00; another in three months over $210,000.00. 

If your record is clean and you can deliver the goods, come to Peoria at once for an 


Address : PEORIA LIFE INSURANCE CO., Peoria, ILL. 


interview. 





State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


Burton H. Wricut, Pres. 


New Business Gains 


Gentine aineane'eivednaiine 8 ee eee 53% 

tbkdéavncennndwnd Increase 4 —_ — want hin es eens 42% 
-for Dasis 

SNE icieint adie badass Increase 4 months 1910 over 1908 .................. 91% 


(Paid-for Basis) 


There’s a Reason. 


EDGAR C. FOWLER, .. .. .. « 


Superintendent of Agencies 








The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
T. A. NORRIS, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 
Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 


A GIANT IN THE SOUTH 


ITS NAME IS A SYNONYM OF STRENGTH 


Operating under the Compulsory Reserve Deposit Law 
of the State of Kentucky. 

















Men of character and ability wanted to whom we can offer good 
Commissions and Territory. 


CITIZENS NATIONAL LIFE INSURANCE COMPANY 


LOUISVILLE, KY. 
W. H. GREGORY, President. 


I notice that a number of agents are making changes from the 
Companies they were formerly with to other Companies. Also, that 
none of these agents have been in correspondence with the Philadelphia 
Life. Perhaps it is due to the fact that they do not read our advertise- 
ments, and I think that it would pay the agents, whether they are work- 
ing for this Company or not, to read these advertisements, as many a 
time there appear in the advertisements little arguments that would 
help them to secure business. For instance: How many agents 
today are using the argument that they are insuring income, which 
is really what you do on every policy that you have caused to be 
issued by a Life Insurance Company? Now, why don’t you get in 
touch with the new up-to-date income policy of the Philadelphia Life, 
that is different, in all details, from that issued by any other Life 
Insurance Company? Write Perry today. 


COMMERCIAL LIFE INSURANCE COMPANY 


Incorporated Under the Laws ef Illinois 


HOME OFFICE: Good, steady producers can ob- 
First National Bank Bldg. sate ined enetieiin deme 


CHICAGO 
Haro.p DyRENFORTH, President the Company. 


The Very Name THE OHIO STATE LIFE 


Should appeal to Ohio people everywhere, b of the pr i 
quesentesd ene the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business 
getter will appreciate the advantages. 

















To the agent contemplating a permanent connection, address 


THE COMPANY, + Columbus, Ohio 
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cuss the situation in regard to its suit | stock, legal reserve life company un- 
now in the supreme court involving its | der the name of the Arkansas Life. 
right to divide the surplus among stock- | Stock is being sold for $40 a share, the 
holders. Afterwards Mr. Bleakly said | par value being $25, the remaining $15 
that he will await the finding of the going to surplus, and it is stated that 
supreme court before making any rul- $80,000 worth has been sold already. 
ing as to the Union Central in Iowa. | It is planned to have a paid up cap- 
President Clark was entertained a | ital of $100,000 and a surplus of $60,000 
luncheon while in Des Moines by Van with which to begin business. 
Evera & Robinson, financial agents in| The present company is fourteen 
Iowa for the company. Many insur- | years old and had a premium income of 
ance men were present. | $112,000 last year. Its operations are 
| confined to Arkansas, The officers are 


Book for Agents | W. W. Hurst, president, and C. Strick- 
| land, secretary. 


Ira C. Edwards, a. Minneapolis life | 
insurance man, has written a book for 
agents called “Objections and Answers.” ; 

ee el ri gar Poe . 5 * A luncheon was given in honor of vis- 

It deals with the practical things that | iting officials of the ‘International Life 

an agent runs against and tells how to | of St. Louis in Nashville, Tenn., by Hugh 

deal with them. The heads of some i y Bm og 
e . hi P at J ’ § . 4 Sts 

of the chapters, which are all short, were J. L. Babler, general manager of 

are “The Wife Who Objects,” “The | agencies, and L. L. Copeland, of Mont- 
Twister,” “Squelching a Butter-In,” | Somery, Ala., southern agency manager. 


“A Finishing Argument,” etc. It is a 
LIFE APPOINTMENTS 


book of 100 pages and sells for 60 cents 
Ohio 


a single copy or 50 cents in quantities 
of twenty-five. Aetna—A, W. Cleaveland, Oxford. 
Bankers, Neb.—J. F. Spi 








Luncheon to International Men 








pitler, Canton. 


toni ‘ Conservative, W. Va.—S. W. Sawvel, 
Picnic for Des Moines Men. Coshocton; Paul Taylor, Steubenville. 


The Iowa Life Underwriters’ Asso- Equitable, Ia.—C. F. Thie, Jr., Cleve- 
ciation has planned a unique party in | ‘24. i ee 
place of its regular June meeting. The comm Eenooee—<. YF. Brinker, Ashville. 


J Be Mass. Mutual—J. F. Ryan, Cleveland. 
executive board, consisting of Claude a N. J.—T. D. Wallace, 
Fishe > > oe - | Springfield. 
oe, a the rey : toe New Engl. Mut.—E. C. Beach, Cleveland. 
idney A. Foster, of the Royal Union, New York—C. G, Helmein, Waverly. 
and John McKellar, is arranging to ur me Mut —C. A- Shirey, Columbus; 
¢ > "WWeC 2 =wA av. . eese, ewark. 
take the wives and sweethearts of the Penn. Mut.—Wm. T. Harrison, Middle- 
members in on the deal and pull off a | town. 
banquet at Colfax, a suburb of Des Prov. L. & T.—J. H. Brawley, Ashta- 
Moines, The trip will be made by au- | bula; G. W:, Morgan, Cincinnati; H. D. 
tomobile and there will be a dinner] southern States Mut—Mrs. K. H. Franz- 
party with a musical program and ne. aa ic ~_t« 

4 ‘ +] 2< - ravelers — ° le arr an lo . 
toasts of interest to the women. Schooley, Cleveland; W. J. Welsheimer, 


: Johnstown; Wm. H. Ruch, Massillon. 
Will Change to Stock Plan 


Wisconsin 
The Industrial Mutual Indemnity of | Bankers, Ia—J. H. Driessen, Marion. 
Little Rock will, if the plans of its 


Des Moines—J. ob Madison. 
officers are carried out, soon become ajc. Edwards, Burlington. 


EXCEPTIONAL OPPORTUNITY 


A few good openings for DISTRICT MANA- 
GERS in OHIO under direct contracts with 


The Germania Life Insurance Co. of New York 


Qualified applicants of energy and experience will find it easy to sell the latest up-to-date 
ies LOW PREMIUMS and HIGH GUARANTEED VALUES, backed by a 
pany with a fifty years unexcelled record. 


Address, in confidence, Home Office, 20 Nassau Street, New York 














TH 
Provident Life and Trust Company 


OF PHILADELPHIA 
Insurance in Force (Paid-for Basis) $214,609,255.00 Assets (market values 12-31-1909) $70,514,350.45 
The NEW POLICIES of the Provident are unsurpassed for conciseness and simplicity of form and for 
adaptability and liberality in all essentials. The Premium rates of the Provident are exceedingly low and 
are still further reduced by large annual dividends. 

IRRRESPONDENCE WITH AGENTS SOLICITED 
ents, Western Ohio - « 312 Union Trust Building, Cincinnati, Ohio 
S. S. SAFFOLD, General Agent, Eastern Ohio - 706-710 Garfield Building, Cleveland, Ohio 
CROOK & CHAPPELL, General Agents - * «© = «= = 328 The Nicholas, Toledo, Ohio 
ANNEY & PICKERING, General Agents a i a $25 yy Building, Chi TL 
1218-20 Ford Building, Detroit, Mich, 


ASSETT & REESE, Generali Agents - -= © > « 
Hartford Life Insurance Company 


Chartered Forty-Three Years 





GEO. E, KEENEY, President THOMAS F. LAWRENCE, Secretary 





1909 Policies Revised— Rates made lower — Participating or non-participating- 
Dividends, annual or deferred. Values based upon FULL RESERVE. 
Nearest to self-sellers ever put upon the market. 


For best contracts address Second Vice-President. 
HOME OFFICE, HARTFORD, CONN. 





WANTED— 
District AGENTS AND AGENTs IN OHIO 








. TO SELL 
Tue Best Lire INSURANCE Po .icits OFFERED 


J. W. A. Staudt, Agency Supervisor, 
209-212 City National Bank Bldg., Canton, Ohio 


Royal Union Mutual Life Insurance Co. 


Des Moines, lowa 
THE BEST POLICY IN THE SAFEST COMPANY 


THE SECURITY LIFE ASSOCIATION 
OF SALINA, KANSAS 


Masonic Temple Building 
ACENTS WANTED FOR KANSAS 


The Security Life Association of Salina, Kansas, with its attractive and up-to-date 
policies, affords every opportunity sought by energetic and competent salesmen. 

LOW RATE OF PREMIUM. LARGE SURRENDER VALUES. 
A splendid and profitable agency contract for the right man or woman. 


It’s a well known fact that Kansas is one of the best states in the union for Life 
Insurance. The people of Kansas are prosperous and are beginning to realize that it 
means something to them to carry their Life Insurance in a home company. 


Millions of dollarseach year go to the eastern companies. Why not keep it athome? 


For further information apply to Jay W. Smith, Sec’y, Salina, Kansas. 
J. A. Van Vechten, Gen’! Agent, Salina, Kansas. 


ST. LOUIS NATIONAL LIFE 


INSURANCE COMPANY 


MISSOURI[TRUST BUILDING, ST. LOUIS, MISSOURI 





VICTOR WM. REITZ, Prest. 


f< - i 
1 (SAINT LOUIS yp 
SSS Sees 





OPPORTUNITIES 
FOR HUSTLERS 


W. L. ROWLEY, 
Secretary 








The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1909: 
456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 
$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 
per day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
in Increase of Assets. 





NOTEWORTHY ADVANCE 


THE BERKSHIRE LIFE INSURANCE COMPANY 


oF PrrrsFIi ELD, MASSACHUSETTS 


takes an adyanced step in the interest of the policyholder by the adoption of the fol- 
lowing liberal features in its new policy contract: 

Low premium rates. Large surrender values. Dividends at the end of each policy year. Thirty- 
one days of grace in payment of all premiums after the first year. Paid-up insurance or cash surrender 
value or extended insurance after two years’ premiums have been paid. Loans for the full cash surrender 
value. Policy payable in one sum or in installments for term of years. Policy has no restrictions upon 
residence or travel, and is incontestable after the first cy year, except for non-payment of premiums. 
Right of the insured to change the beneficiary. Liberal reinstatement privileges. 


Every effort has been made to make this new policy the very perfection in a life 
insurance contract. For further information apply to 


A. K. HANNEN, General Agent Northern Ohio, 319-320 Williamson Bldg., Cleveland 
JOHN A. RINGOLD, General Agent Southern Ohio, . . 12 Carew Bldg., Cincinnati 
WYMAN & PALMER, General Agents for Illinois, . , 100 Washington St., Chicago 


GENERAL AGENT 


Wanted at St. Louis, Mo., to represent a 
Western Company, more than forty years 
old, with a good business in force. 


AN OPPORTUNITY 


for a worker to connect with a solid Com- 
pany on a most favorable basis. 


Liberatl RICH 
Proposition FIELD 








Attractiwe 
Policies 








Address 1-B_: : : Care The Western Underwriter. 
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New Engl. Mut.—W. R. Replinger, Mad- 
ison; A. J. Strause, Milwaukee. 

New York—R. C. Wells, Fond du Lac; 
O. A. Thomas, Wauwatosa; H. R. 
beck and C, J. Kuether, Milwaukee; Mar- 
tin R. O’Brien, Eau Claire; Chas. Reddy, 
Monticello; L. C. Tonne, Shawano. 

N. W. Mutual—G. W. Fawcett, 
qua; Oscar Kustermann, George 
and R. B. Sanborn, Milwaukee. 

Old Colony—A. P. Schenian, 
woc; O. K. Schulz, Sheboygan; C. 
Clintock, Chicago. 

Old Line—H. L. Picard, 
Pierce, Wild Rose; H. C. 
G. A. Magee, Two Rivers. 

Travelers—E. L. Durant, 


Viro- 
Makal 


Manito- 
G. Me- 


Peshtigo; J. C. 
Hanks, Niagara; 


Milwaukee. 





Michigan 

Aetna—Wm. PD. Crosby, Hudson. 

Equitable, Ia. W. Brown, Stock- 
bridge. 

Prov. L. & T.—D. H. Reading, Detroit. 

Security Mut.—sS. A. Gates, Detroit. 

State Mut.—J. I. Anderson, Marquette. 

Equitable, N. Y.—T. W. Taylor, Battle 
Creek; C. G. Hyne, Fowlerville; G. E. 
Fritz, Kalamazoo; L. I. Lobdell, Muir; 


A. S. Patrick, South Boardman. 





Corn Belt Life Reinsures 
The Corn Belt Life of Danville, IIL, 
an assessment concern, has reinsured 
in the La Salle Life of Chicago. The 
business is taken over on the three-year 
term exchangeable plan with a 40 per- 
cent lien on policies. 


Ruling on Stock Selling 

Two southern insurance commissioners 
have recently promulgated rulings which 
will seriously affect sale of insurance 
stock in their respective territories. Julian 
of Alabama declares he will under the law 
refuse to allow any company to send 
agents into his state to sell stock until 
the company has been licensed in its 
home state and is ready to conduct busi- 
ness in’ Alabama. While this law only 
mentions life companies, Julian will in 
the interest of public pwericy hold that it 
is applicable to fire and miscellaneous 
companies also. McGivney of Louisiana 
announces he will license no new com- 
panies where a commission was paid on 
sale of stock until he is furnished with a 
certificate by stockholders that they have 
fully approved of the commissions paid. 


LIFE NO’ NOTES 


The Meridian Life has applied for ad- 
mission to North Dakota. 

The Missouri State Life wrote $1,416,300 
in new business in May. 

The Modern Life of South 
wrote $250,000 new business in May. 

The New York Life wrote more than 
$20,000,000 in applications during May. 

The Masonic Mutual Life_g Washing- 
ton, D. C., has been licensed in Oklahoma. 

The Old Line Life of Milwaukee is ap- 
plying for admission to Illinois and Michi- 
gan. 

The International Life of St. Louis 
wrote $1,026,500 new business and paid for 
$994,000 in May. 

The Connecticut Mutual has appointed 
Carl B. Geibel & Co. as agents at Hen- 
derson, Kentucky. 

The Germania Life has re-entered Ok- 
lahoma. It withdrew at the time Okla- 
homa became a state. 

The Colorado department has just com- 
pleted an examination of the Colorado 
National Life of Denver. 

The firm of Bourland & Haynes, of | 
Marion, Kentucky, have been appointed | 
agents for the Penn Mutual Life. 

Clifford L. Butler 
for the Union Life of Chicago 
Y. M. C. A. building in that city. 


Bend, Ind., 


W. H. Harmon has been appointed man- 
ager of the Colun.bia Life at West Cleve- 
land. He will work under J. E. Kenney, 
city manager. 

Henry L. Rosenfeld, insurance assist- 
ant to President Paul Morton of the 


Equitable Life of New York. 
cinnati recently. 

L. B. Stewart of Cedar 
merly with the Iowa Life 


was in Cin- 


at Waterloo, 


has gone with the Mutual Benefit and will | 


have headquarters in Des Moines. 
The Oklahoma National Life has ap- 
pointed Isidore P. Mantz of Pekin, IIL, 


| National 
| premium tax paid the department, 


as resident actuary. W. W. Edwards will 
retire as agency manager on July 1 

The Insurance Exchange, the medical 
bureau of southern and western companies, 
held a meeting this week in St. Louis to 
vote on applications for membership. 

Employes’ Life & Casualty has been in- 
corporated at Hammond, Ind.; capital 
stock, $10,000; incorporators, O. O. Kim- 
bell, H. E. Shaner, J. M. Woodman and 
others. 


A. J. Teller, who has represented the 
Columbia Life as agent at Toledo, has 
been transferred to Day ton, O., and pro- 
moted to the position of manager of 
that office. 


Albert C. Salle has been appointed gen- 
eral agent for the Prudential in Colorado 
to succeed O. O. Orr, former general 
agent, who has been transferred to Cali- 
fornia as manager. 

Gus. D. Crain, president of the Fidelity 
Guaranty Company of Louisville, goes 
with the Reserve Loan Life as exclusive 
general agent for southern Indiana, Ken- 
tucky and West Virginia. 

Seven Pacific coast life insurance com- 
panies, instead of two as heretofore, will 
be represented at the annual meeting of 
the American Life convention to be held 
at Des Moines this year. 


The Conservative Life of Wheeling, W. 
Va., has appointed A. A. Smith general 
agent for western Pennsylvania, with 
offices at Pittsburg. The company is now 
doing business in Ohio, Pennsylvania and 
West Virginia. 

The Equitable of Iowa held an insurance 
school of instruction in Des Moines June 
8-9 for newly apopinted agents. Assistant 
Secretary C. A. Snyder, Actuary G. S. Nol- 
len, Examiner J. E. Brown, and Assistant 
Superintendent of Agents H. E. Aldrich 
were instructors. 


F. H. Kilbourn, one of the agents of the 
Union Central Life in Chicago, died Sun- 
day of heart disease at the age of fifty- 
four years. He had been in the life in- 
surance business in Chicago for thirty 
years and was a member of the life under- 
writers’ association. 

The Atlas of Alabama, which will write 
all lines except fire and marine, has filed 
incorporation papers at Montgomery. The 
capital stock is to be $100,000 and hopes 
to be ready for business by July 1. John 
A. Copeland, formerly with the State Mu- 
tual Life of Rome is slated for the posi- 
tion of actuary. 

The cases against John J. Keane, Dr. 
c. H. Scott, T. T. O'Leary and P. J. 
Needham, of Louisville, who are charged 
with conspiracy to defraud Indiana insur- 
ance companies, have been continued until 
October 17. They were called in the 
Criminal Court at Louisville, but owing 
to questions about affidavits, the cases 


were not taken up. 
The Commonwealth 


Life of Louisville 


is preparing to celebrate the fifth anni- 
versary of its organization, June, 1905, 


having been the date of the beginning of 
its career. It is giving to its friends and 
agents handsome watch fobs as souvenirs. 
The company, which has confined its work 
to Kentucky thus far, is forming a good 
working organization, and has appointed 
several new agents recently. 

The attorney-general, acting for the 
Colorado department, has filed a demurrer 
to the complaint brought by the Colorado 
Life to recover the 2 percent 
on the 
ground that the law was unconstitutional. 
The district court sustained the de- 
murrer, practically giving a 





has opened atin) 
in the} 


Falls, Iowa, for- | 





‘German National Life 


Insurance Co. 
Ashland Block, CHICAGO 





| Old line, legal reserve company licensed in 
Illinois with $500,000 authorized capital. 


Direct Contracts with Agents. 
Splendid Openings in Illinois. 


'E. G. BRAZIER, Vice-President 
| and General Manager 





Indiana Agents—Attention! 
Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, 4 


‘e INDIANAPOLIS, IND. 





THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker, Presidemt 


WAN'T E D—TWO ALL AROUND INSURANCE MEN TO DO SPECIAL 
WORK. SALARY AND EXPENSES TO RIGHT PARTIES. References Requested 
Edward R. Millett, Supt. of Agents, Home Office 





victory to | 


Atlanta, has entered suit for 
ages against W. G. 
ful promotor of 
panies for breach of conrract. 
he formed a partnership with Chipley 
promote a Cuban company, each to put up 
half the expenses and to share equally in 
profits. 
of financial men interested, and returned 
to Atlanta ready for Cuipley to take 
of the sale of stock. 
abrogated contract, 
over to Cuba, 


of mines, 


! 
in that the law was considered 


the state, has closed a _ contract with Harry M. 
constitutional in requiring insurance com- | Ramey, state manager of the National 
panies to pay annually a 2 percent tax on | Life, U. S. A., whereby Mr. Tucker is to 
insurance premiums in Colorado. become superintendent of agents for the 


company in that state. Mr. Tucker's term 
does not expire until November and the 
office will be in charge of his son, Guy B. 
southern casualty com- Tucker, Jr., until that time. 

Fort claims By a decision handed down by 
to | Evans in the Common Pleas 
Columbus, Friday, the Grand 
a Pennsylvania organization, won the pre- 
liminary round in its fight to secure ad- 
mission to write insurance in Ohio. 
Superintendent Lemert had refused to 
grant it a license, and the organization 
brought mandamus proceedings. The state 
held the fraternal policies were fraudu- 


Cc. M. Fort, a well-known life agent of 
$10,000 dam- 


Chipley, the success- 


Judge 

Court at 
Fraternity, 
Fort went to Cuba, got a number | 
care | 
Fort claims Chipley | 


and slipping quietly | 
contracted with the finan- 


cial men who were interested to promote | jently issued, and that the premiums 
the company without recognizing Fort in | were not sufficiently high to meet pay- 
any way. ments. The court sustained a demurrer 

Guy B. Tucker, Arkansas commissioner | to the defense. The insurance department 


manufactures and agriculture, | will carry up the case. 





Guarantees 


No Estimates 








Insurance in Force, ° e ° 
Assets, 7 © * = . . o . 





Are All Policies of 


American Central Life Insurance Company 


INDIANAPOLIS, INDIANA 


$25,000,000 
2,462,000 








High-class Salesmen wanted in Pennsylvania, Ohio, Indiana, Illinois, 


Texas, Kansas, Tennessee, Missouri, Arkansas, Alabama, 
Michigan, Oklahema and Kentucky 





A New Pian of Compensating Salesmen 


Write Today for Information 








OLDEST IN AMERICA STRONGEST IN _ THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 








Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


GEORGE T. DEXTER 


Second Vice-President 


For terms to producing 
agents address........ 


34 Nassau Street : : 


New York, N. Y. | 




















The First National Life and 


Accident Insurance Company 
Of Pierre, South Dakota 


CHARLES L. HYDE, _. . President 
Senco ee 








Entered in South Dakota and Ohio, and will enter intervening 
territory as soon as suitable connections are assured 


Capital, : : : : : $250,000.00 
$100,000.00 deposited with the Insur- 


ance Depart ment of South Dakota 


Backed by the substantial interests of South Dakota 
Ohio Department, . . . 425 East Fourth Street, Cincinnati 


Republic Life Insurance Company 


Kansas City, Missouri 
A. G. CRANE - - - President 


NATIONAL BANK NOTE POLICIES ABSOLUTELY GUARANTEED 














High Class Managers Wanted 


in Missouri, Kansas and Oklahoma 
Attractive Compensation 


Address with full information 


J. S. Munsell, - - Supt. Agencies 


Sharp Bldg., Kansas City, Mo. 
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Casualty and 


Surety News 





NEW AUTOMOBILE RATES 


—__——— 


IN EFFECT IN CHICAGO FIELD 





Conference Revises Its Figures Up to 
June 1 for Liability Property 
Damage and Collision 





Rates, corrected up to June 1, for 
automobile liability, collision sustained 
and property damage insurance have 
just been published by the Chicago au- 
tomobile liability conference. These 
rates are higher than for the country 
generally, most of the companies de- 
manding higher rates for a few of the 
metropolitan cities than they do for 
smaller points. These rates are ef- 
fective in Cook and DuPage counties 
and Lake county, outside of Wauke- 
gan, also in Hammond, Ind., and the 
territory between Hammond and the 
Illinois state line. The following are 
the rates: 


PLEASURE VEHICLES. 
(Gasolene and Steam Cars.) 
Auto 





Liability 
H.P. Premium. Prop. Dam. Prop. Dam, 
$1,000 $2,000 
Prem Prem 
$10.00 $13.50 
10.00 13.60 
10.00 13.70 
10.00 13.80 
10.00 13.90 
10.00 14.00 
10.25 14.35 
10.50 14.70 
10.75 15.05 
11.26 15.75 
11.75 16.45 
12.25 17.15 
12.75 17.85 
13.25 18.55 
13.75 19.25 
14.25 19.95 
14.75 20.65 
15.25 21.35 
30.. é 15.75 22.05 
Shes E 16.25 22.75 
32.. . 16.75 23.45 
- >. 17.26 23.75 
oe . 17.75 24.85 
36.. « we 18.25 25.55 
ee 75 18.75 26.25 
37. » Te 19.25 26.95 
38.. . 79 19.75 27.65 
Per 80 20.00 28.00 
Ba cvcseves 81 20.25 28.35 
41.. - 82 20.50 28.70 
42. . 83 20.75 29.05 
EB. ccccccce 84 21.00 29.40 
44. . a 21.25 29.75 
45. . 86 21.50 30.10 
Electric Cars. 
Any 25 .00 10.50 
Motorcycles. 
Any 5 8 


Fcdesn-0. a , 10.50 
For each additional H. P. above 45 add $1. 

The foregoing are for $5,000-$10,000 
limits. For higher limits, add the fol- 
lowing percentages to the rates given: 
$5,000-$15,000, 20 percent; $5,000-$20,000, 
25 percent; $10,000-$10,000, 30 percent; 
$10,000-$15,000, 40 percent; $10,000-$20,- 
000, 45 percent; $10,000-$25,000, 50 per- 
cent; $10,000-$30,000, 55 percent. 

For additional interests, the charges 
are 15 percent for one person, 25 per- 
cent for two, 35 percent for three or 
more. 

Collision Rate 


For collision sustained insurance, 
which is only to be written in connec- 
tion with liability and property dam- 
age insurance, the rates are as follows 
for the various classes of cars: Class 
A, $25; B, $28; C, $31.50; D, $35; E, 
$39.40; F, $43.75; G, 48.10; H, $52.50; 
I, $56.85; J, $61.25; K, $65.60; L, $70; 
M, $74.35;N, $78.75; O, $83.10; P, $87.50; 
Q, $96.25; R, $105; S, $113.75; T, 
$122.50; U, $131.25; V, $140;W, 148.75; 
X, $157.50; Y, $166.25; Z, $175. 

If the elimination of the $15 “deduct- 
able average” clause is desired, the 
rates are 30 percent higher than the 
foregoing. 

Commercial Vehicles 


All commercial vehicles are rated un- 
der one of the following classes: 


Class 1—Bottlers, brewers, dry goods 
and department stores, local express, bag- 
gage or light delivery, express compa- 








nies, mail wagons, news companies, news- 
paper and parcel delivery. Rate, $175. 

Class 2—All retail delivery other than 
class 1. Rate, $100. 

Class 3—Wholesale, including all other 
business automobiles other than classes 
1 and 2. Rate, $100. 

Class 4—Motorcycles used for any com- 
mercial purpose including the delivery of 
goods and merchandise. Rate, $50. 

Class 5—To include cars of the private 
car type used by salesmen, collectors, real 
estate agents, and cars used for other 
business purposes excluding transporta- 
tion of merchandise, and to carry the 
ordinary private car rate, plus 20 per cent. 

If property damage is wanted, the pre- 
mium charge for same shall be one-fourth 
of the basic liability premium, i. e., the 
liability premium without increase for 
passenger hazard. 

Class 6—Cars of the private car type 
without any alteration in chassis or body 
from the private car type, occasionally 
used for the transportation of merchan- 
dise, may only be written at a premium 
of 1% times the premium for the same 
car when used for pleasure purposes only. 

The rate for demonstrating private 
cars is $75 and for commercial cars, 
$100. The minimum property damage 
rate for demonstrating is $25. 

The collision rate on cars no longer 
manufactured or not named in the 
booklet, “List of Automobiles Classi- 
fied for Collision Insurance Premiums,” 
is 1% percent of the manufacturer’s 
list price, with $15 deductable average 
and 30 percent higher without the $15 
deductable average. Foreign cars must 
be valued at not less than 80 percent 
of manufacturer’s list price for chassis 
and body attached with duty added. 

Only Three Companies Out 

All the companies writing automobile 
liability insurance in Chicago are now 
members of the local conference, ex- 
cept the American Fidelity, Casualty 
Company of America, and Philadelphia 
Casualty. The American Fidelity has 
rates of its own and does not join local 
conferences anywhere. The Casualty 
Company of America remained outside 
in Chicago partly because the confer- 
ence would not agree to a 15 perceny 
commission to brokers and partly be- 
cause it held itself at a disadvantage 
as compared with other companies, be- 
cause under the law of New York it 
cannot write property damage and col- 
lision insurance. 





AUTOMOBILE BUSINESS GROWS 





Perhaps One-Third of the Cleveland 
Motor Owners Now Protected 





The volume of automobile liability 
insurance is growing in volume in 
Cleveland, as it is becoming better un- 
derstood. Out of perhaps 5,000 ma- 
chine owners, it is estimated that one- 
third carry liability insurance and there 
is no doubt that this proportion will 
be largely increased within the next 
year or two. The American Fidelity, 
the Phypers Bros. Company, general 
agents, does an extensive business in 
this line. The rates begin with $25 for 
16 horsepower machines and increases 
at the rate of $1 for each horsepower 
up. This office does not issue a colli- 
sion rider and its losses have been 
light. 

The rates charged by the Aetna, 

Travelers and other companies begin 
with $25 for 16 horsepower machines, 
increase $2 per horsepower up to thirty- 
seven, and $1 after that. Notwith- 
standing this difference in the rates, it 
seems that there is no cutting and the 
business is conducted in good shape. 
_ From what can be learned collision 
insurance makes the most trouble for 
the companies and is proving a losing 
venture. 

Many automobile owners and drivers 
carry special accident policies covering 
themselves. These provide for double 
liability in case of accident while auto- 
mobiling at a cost of $10 above the 
regular rate per year. Considerable of 
this business has been secured by acci- 
dent agents and an additional oppor- 
tunity has been opened to them. 





AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bondr 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents for Illinois 
159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 
83-85 Michigan Street, Milwaukee 
E. J ° SCOONOVER, General Agent for Indiana 
509 Law” Building, Indianapolis 
TRAFFORD N. JAYNE, Att'y and Mgr. for Minnesota 
709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr. Gen. Agt. for Southern Ohio and No. Ky. 
312 Johnston Bldg., Cincinnati 
RUSS L. WHITNEY, Gen. Agt. for Western Ohio 
739 Reibold Bldg., Dayton 
THE PHYPERS BROS. CO., Gen. Agts. for Northeastern Ohio 
Park Bldg., Cleveland, Ohio 
FOWLER & LONG, Gen. Agts. for Western Missouri 
818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. for Kansas 
734 Simpson Ave., Kansas City, Kas 


The Aetna Indemnity Company 


of Hartford, Connecticut 
ExecuTes— 


Surety bonds for Contractors, 
Suvsety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 
IssuzEs— 


Burglary insurance policies, 
Health insurance policies. 








Plate glass insurance policies, 
Personal accident policies. 





We have desirable territory for agents and would be glad to correspond with 
business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 


AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President H. C. NAYLOR, Secretar; 
Paid up Cash Capital $100,000 Net Surplus $25,000 


Insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 


Liberal Contracts to Agents 


For Territory Apply to Home Office 
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RECENT LEGAL DECISIONS 
INVOLVE ACCIDENT INSURANCE 


that 


Important Cases Have Been 
Passed on by the Higher 
Courts 





(Prom the Insurance Green Bag.) 


Premiums Withheld by Mistake—Policy 
Continues in Force—Relation of Prin- 
cipal and Agent Ends at Death—When 
the policy was issued, the insured, a 
brakeman, in lieu of cash, gave the in- 
surance company an order on the railroad 
company for the premiums, to be paid in 
four monthly installments, out of in- 
sured’s wages, naming the months. The 
order provided, among other things, that 
the railroad company was the agent for 
insured in applying his wages to insur- 
ance premiums, that if installments were 
not paid when due, the policy should be 
void, and releasing the railroad company 
if it failed to remit according to the 
terms of the order, etc. The disbursing 
auditor paid the first installment from 
October wages, but failed to pay from 
November wages, stating “Nothing due.” 
About that time, Dec. 5. insured was 
killed, having to his credit double the 
amount necessary to pay the installment. 

The insurance company refused the 
claim; the lower court gave judgment to 
beneficiary which the supreme court of 
Washington affirmed, and in referring to 
the company’s defense, say in part: 

“It argues that by the express terms 
of the paymaster’s order given it by the 
assured, the railway company was made 
the agent of the assured, and that in 
consequence any statement made by that 
company through its officers, whether 
true or false, was binding on the assured, 
so that when the auditor of the railway 
company returned to it the November 
statement of premium due, without re- 
mitting the amount thereof, it released 
the appellant from all liability under the 
policy. But this argument overlooks the 
fact that the death of the assured had 
occurred prior to the time this return was 
made. ‘It is the almost universal rule 
that the death of the principal puts an 
end to the agency; the only exception 
thereto being the case where the agency 
is coupled with an interest. 2 Enc. L. & 
P. 1256. Therefore at the time the re- 
turn relied upon was made, the authority 
of the railway company to represent the 
appellant had ceased, and its statements 
and acts, although purporting to repre- 
sent the assured, were no more binding 
upon the heirs of the assured, or the 
beneficiary entitled to his life insurance, 
than would be the statements of any 
person not having legal authority to rep- 
resent his estate. 

“The appellant contends further that 
the assured was in default if his earnings 
for the month of November in the hands 
of his agent at the time of his death were 
not sufficient to pay the premium for that 
month, and he argues that the evidence 
shows that such earnings were insuffi- 
cient. But we have adverted to the evi- 
dence and findings in this respect, and 
have reached a contrary conclusion there- 
from than that reached by the appellant.” 

The judgment is affirmed, Gilmore vs. 
Continental Casualty, 108 Pac. Rep. 447. 


*. * * 


“Beyond the Seas,” Defined—Waiver— 
Legal Definition—The policy of insured 
contained “this policy covers only in- 
juries received within the United States 
(not including its parts beyond the seas) 
Mexico and Canada.” 

Insured wrote the company that the 
agent had informed him, the policy did 
not cover his risk while on the Isthmus 
of Panama, and if so to return any bal- 
ance of unexpired premiums to his wife 
in Iowa. The company wrote an evasive 
reply stating that if the policy were 
presented at its office it would be can- 
celed and refund of premiums made per 
terms of the policy. Insured was killed 
on the isthmus before any further steps 
were taken about cancellation. 

There was judgment in the lower court 
for beneficiary which the supreme court 
of Iowa reversed saying in part: 

“We think there can be no serious ques- 
tion as to the construction that should be 
given the clause of the policy limiting 
the territorial liability. It says in so 
many words that it covers only injuries 
received “within the United States not in- 
cluding its parts beyond the seas.” If it 
be conceded that the Panama Canal zone 
is in any sense a part of the United 
States, we think it must still be said that 
it is “beyond the seas,” within the mean- 
ing of that term and within the meaning 
of the language of the policy. Had the 
limitations been to the United States 
alone, a more difficult question would 
have been presented. The additional state- 
ment that the policy did not cover any 
part of the United States beyond the 
seas, and did cover Mexico and Canada, 
clearly excludes the canal zone on the 
Isthmus of Panama. It excluded all parts 
of the United States beyond the seas as 
the term would be literally construed. 
The term “beyond the seas” has been 
construed to mean different things, de- 
pending upon the evident intent of the 
users thereof. Thus in statutes of limita- 





tion containing an exception in favor of 
persons “beyond the seas” it has been 
held to mean “beyond or without the 
United States.” * * * giving other 
illustrations. * * * 

As to the question of waiver, the court 
says: 
“A waiver is the intentional relinquish- 
ment of a known right, and any conduct 
relied upon which warrants the belie? 
that such relinquishment has been made 
constitutes in law a waiver. * 
We are of the opinion, therefore, that ms 
court rightly refused to direct a verdict 
for the defendant, and should not have 
directed a verdict for the plaintiff. The 
case should have been submitted to the 
jury for its finding of fact on the ques- 
tion of waiver. Reversed.” Currie vs. 
Continental Cas. 126 N. W. Rep. 164. 

» ” a 


Blood Poison, External, Violent and 
Accidental—Sufficiency of Notice of In- 
jury—The policy provided that the bene- 
fits became due and payable whenever 
death results independently of all other 
causes, through external, violent and ac- 
cidental means. Insured was an under- 
taker, and while embalming a body ac- 
cidentally wounded his hand with an em- 
balming needle and died of blood poison- 
ing three or four weeks later. 

The association denied liability on the 
ground that the required notice had not 
been given and 2d: there was no proof 
that death was the result of an accident. 
The court below gave judgment to bene- 
ficiary, which was affirmed by the supreme 
court of Iowa who say in part: 

“There is evidence that after the injury 
to Simpkins, and while he was sick there- 
from, his son-in-law and partner in busi- 
ness prepared a written notice of such 
injury and delivered it to the defendant 
before the expiration of 15 days from the 
date of the accident. This is not denied 
by any witness on the part of defendant, 
though its secretary who appears to be 
its active officer, was on the witness 
stand, and had opportunity to do so had 
the fact justified it. * 

“There is direct and eniiientes proof 
of an external wound on the hand of 
deceased and that blood poisoning there- 
from caused his death. There is also 
shown a combination of circumstances 
clearly indicating that this wound had 
been received in embalming a dead body. 
As deceased became ill from such wound 
almost immediately thereafter and de- 
lirium and death soon followed, direct evi- 
dence concerning the facts immediately 
surrounding his injury cannot be obtained 
and to ascertain the truth, we have to 
resort to the best evidence available. It 
is shown that deceased attended to the 
‘case of embalming on Jan. 9, 1907, and 
on his return from that operation, spoke 
of the injury received. and showed his 
injured hand. It is also shown by wit- 
nesses who were acquainted with the 
instrument that the shape and appearance 
of the wound were such as could have 
been produced by the point of an em- 
balming needle or trocar. The wound 
itself was visible, tangible evidence that 
it was an effect produced by external vio- 
lence, and the only fair inference drawn 
from the proved circumstances is that it 
was accidental. Indeed, in the absence 
of evidence to the contrary, the incidental 
character of a physical injury will be 
presumed. Simpkins vs. Hawkeye Com. 
Men’s 126 N. W. Rep. 192. 


Law May Affect Rates 

Casualty men and companies are 
busily engaged in analyzing the effect 
of the Norris emplovers’ liability law, 
recently passed by the Ohio general 
assembly and signed by the governor. 
There is a general agreement that one 
result will be an advance in rates, but 
some of the companies are trying to 
avoid this by sounding out their agents 
as to a possibility of putting the busi- 
ness on the books at smaller commis- 
sions. In the event of an advance, 
however, it is not likely that present 
policies will be affected. They will be 
continued in force until maturity, and 
the new rates will be imposed on re 
newal. 


Defauiter Bonded by Metropolitan 

The defalcation and suicide of R. S. 
Crohn, former public adminstrator at 
Kansas City, Mo., shows the need of 
care in approving sureties. According 
to the newspaper reports, he was short 
large amounts in his various accounts, 
and particularly with the Huntenmann 
estate. The bond in this estate, it is 
said, was executed by the Metropolitan 
Surety, and therefore, through the un- 
wise judgment of the court, which ap- 
proved this surety, the innocent wards 
of the court are likely to suffer a very 
heavy loss, which they had a right to 
expect the court to protect them 
against. 

It is said that the Illinois Surety, 
Federal Union and American Bonding 
are involved for losses in smaller 
amounts. 





COLUMBUS CASUALTY LOSS > ne Géneral Denman recently ruled 


COMPANY GIVES ULTIMATUM 


Ohio Department Declares It Must 
Make Good its Impairment 
or Quit Business 


Columbus, O., June 8—(Special)— 
An _ alleged $50,000 loss to stock- | 
holders of the company, said to have | 
been caused by mismanagement and 
through the loaning of money by direc- 
tors to themselves; rendering of a 
false statement to the insurance de- | 
partment; suppression of accounts to | 
keep down the amount of a capital | 
stock impairment and the alleged ille- 
gal payment of a salary to a person 


not an officer of the concern, all said | 


to have been found in an official inves- 
tigation, caused Superintendent Lemert 
to tell the directors of the Columbus 
Casualty either to make good the 
losses of the company or to retire from 
business. 

The directors insisted that they were 
just getting the company on a sound 
business basis, and that in time they 
would make good the losses. Denials 
were made to charges, by Judge Le- 
mert, of mismanagement. 

Loans Made to Company 


Loans aggregating more than $50,000 


made to the company on two differ- | 


ent occasions to place it on its feet, 


by Emery J. Smith, of Columbus, and | 


their non-payment, contributed toward 
putting the company in its plight. 

An attempt of the company to have 
the Columbus Securities Company, or- 
ganized by O. C. Farrar, former vice- 
president and general manager of the 


casualty company, take over, as a hold- | 


ing company the local corporation, the 
Empire Casualty and the Union Na- 
tional Accident of Philadelphia, 
aroused the ire of Judge Lemert. 


also | 
At- | 


hat the holding company plan is il- 
bj The securities company, how- 
| ever, holds about 25 percent of the 
| casualty company’s stock, 

Smith, who loaned the company $25,- 
| 000 two years ago and last December 
| loaned it another $26,000 to save its 

first loan, would have suffered by the 
| liquidation of the company last Decem- 
| ber, but he is said to have nearly $70,- 
000 of the capital stock of the casualty 
company pledged as collateral to his 
| loans now, and if the company retires 
from business he will lose little. 

Mr. Smith and Judge Lemert re- 
fused to discuss the company’s difficul- 
| ties. Judge Lemert said it would be 
| improper until after the directors reply 
| to his ultimatum. 

Story of the Troubles 


The story of the troubles of the con- 
cern, as learned from another source, 
dates back to its organization, when, 
| after failure to sell $100,000 worth of 
stock to enable it to begin business, 
Smith loaned the company $25,000. 
thereby enabling it to comply with the 
regulations of the state department as 
to paid-in stock . He obtained a pledge 
of $30,000 of stock as collateral, the 
| $5,000 additional to the loan being a 
| guarantee that the money would be 
|repaid and the stock taken off his 
| hands. 
| When Judge Lemert 


learned last 
December of a $26,000 impairment of 
the capital stock of the company and 
ordered the directors to pay it, or liqui- 
date the concern, Smith, rather than 
take a chance of realizing his loan of 
$25,000 from the $30,000 of stock he 
| held as collateral, gave a note for 
$26,000 after the directors had made 
an additional pledge of $35,000 of stock 
as collateral with the Carnegie Trust 
| Company of New York. May 31 the 
| $26,000 note became due and Smith paid 
it. The company continued in busi- 
ness. Then someone told Smith, it is 
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weekly indemnity. 


ing accident claims. 


under 75 years of age. 


proportionate rates. Write 





During the vacation season more than five million 
people journey by rail or boat to distant points. 
such need accident insurance: 
sold at railway offices costs 25 cents a day or $4.25 for 
one month. The insurance is for $2500 death and $12.50 
The Preferred’s 
offering the same amount costs only $6 for an entire 
year—at the rate of 50 cents a month. The Preferred 
has paid during recent years nearly $1,000,000 for travel- 


Agents and brokers everywhere can make quick and 
easy money by making a feature of the ‘‘Travel’’ policy. 
It may be sold to any male or female person over 18 and 
Larger amounts will be issued at 


The Preferred Accident 


Insurance Co. of New York 


290-292 Broadway, New York City 
KIMBALL C. ATWOOD, Presivent 


WANTED 


All 
The daily accident ticket 


“Travel” policy 


at once for special terms. 
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said, that Farrar, president of the Col- 
umbus Securities Company, was being 
paid a salary of $275 a month out of 
the eafnings of the local casualty com- 
pany, though it was reported that he 
did no work for the local concern and 
maintained offices in Philadelphia. 
Next Smith learned of the proposed 
merging of the Empire, Columbus Cas- 
valty and the Union National Acci- 
dent. He appealed to Judge Lemert 
and the latter acted immediately. 
Other Revelations Made 

Directors of the local company 
agreed to abandon the holding plan, 
but an investigation was made of the 
company’s records, with the result, it 
is said, of the disclosure of an addi- 
tional $12,000 impairment of stock. 
loans by directors to themselves of 
more than $10,000 were discovered, and 
accountants reported to Judge Lemert 
that Farrar had been paid nearly $1,600 
salary the first four months of this 
year. It also was learned, according 
to the accountants, that the company 
last December, in reporting an impair- 
ment of $26,000 in its capital stock, 
suppressed $5,000 of book accounts, It 
is averred the company, after getting 
its license, paid these. 





CHANGE IN OCEAN’S CONTROL 





Purchasing Stock of the Big Casualty 
Compeny—Meeting is to be 
Held June 14 
The Commercial Union is getting 
control of the Ocean Accident and evi- 
dently desires to operate a casualty 
company on this side. A meeting of 
Ocean stockholders will be held June 
14 to ratify the agreement made by the 
directors. The Ocean is considered a 
good purchase. Its transactions have 
been profitable and the price of its 
stock has been steadily advancing. The 
Commercial Union is paying £7 in 
cash and £5 in debentures for each £1 

share of Ocean stock. 

The Commercial Union a short time 
ago tried to get control of the Aetna 
Indemnity but failed. 

It is not thought the new regime will 
disturb the Ocean’s excellent manag- 
erial arrangements on this side of the 
water, as it has been very successful 
here. 


Suit Over Contract Bond 

The Illinois Surety is defendant in 
a suit which has been brought by Mil- 
waukee county, Wis., to collect $50,000, 
the amount of a bond which the com- 
pany furnished for Henry J. Weeks 
when he was given the contract by the 
county to compile a system of tract in- 
dices on Nov. 28, 1905. 

The contract price was $66,690, and 
the work was to be completed in thirty 
months. After being granted one ex- 
tension of time, Mr. Weeks finally 
abandoned the work in October, 1908. 
The county contends in its complaint 
that this was a breach of contract and 
the surety is liable. The surety com- 
pany denies liability charging that the 
county broke the contract in that it ex- 
tended the time, failed to provide suf- 
ficient room for the work, and failed to 
give full use of the supervisors’ cham- 
ber and the register of deed’s office to 
the contractor. 





Size Does Not Count 
The energy with which George Barre, 
ex-agent for the Metropolitan Life, at 
Sincoe, Can., was prosecuted and con- 
victed by his bondsman, the American 


Surety Company of New York, for 
creating a shortage of $20 in his ac- 
counts, demonstrates that it is just 


as vigilant in prosecuting men who de- 
fault in small amounts as those who 
embezzle large sums. 





Waiting for Colorado Opinion 

The Colorado department has de- 
cided to permit surety companies to 
transact a casualty business and cas- 
ualty to transact surety in that 





state, provided they have at least 
$350,000 capital (the amount _ re- 
quired to cover both classes. of 


business), until the 
eral advises that it is in contraven- 
tion with the laws. The Maryland 
Casualty and United States Fidelity & 
Guaranty are the companies involved. 
The case has been under discussion for 
sixty days. The attorney general has 
not given an opinion, 


KNOTTY QUESTIONS ARISEN 
Points of Controversy in Connection 


With Combined Liability and 
Workmen’s Compensation 


attorney gen- 











In connection with the combined lia- 
bilty and workmen’s compensation 
policy gotten out by the Casualty Com- 
pany of America and the Travelers, 
there are some points of controversy. 
The first is whether a minor in elect- 
ing compensation can give a legal re- 
lease, unless a guardian is appointed 
and the matter is confirmed by the 
court. The best the companies can do 
is to get a release signed by the minor 
and his parents. This, however, would 
not debar him from suing for damages 
when he comes of age. 

Another point that arises in Illinois 
is the attorneps’ lien law, which makes 
the attorneys’ fee a prior claim against 
any judgment or settlement. If an in- 
jured workman elects to receive the 
compensation in order to avoid legal 
expense and has made an arrangement 
with an attorney, the question arises 
whether the attorney’s fee would not 
add just that much more to the settle- 
ment, if the settlement had been made 
without the attorney’s knowledge and 
consent. 

New York, June 8—(Special)—It is 
expected that there will be a flood of 
employers compensation policies fol- 
lowing the example of the Casualty 
Company of America which started the 
ball rolling last January to be followed 
more recently by the Travelers of Hart- 
ford. The policies while differing in 
details have some general features in 
common and were issued as a trial of 
the new principles which the legisla- 
tures have begun to enunciate regard- 
ing the mutual relations of employer 
and employe. 

The rate for the new insurance is 
figured so far on individual cases as 
it is impossible at present to do other- 
wise owing to the fact that the com- 
panies have no experience to fall back 
on governing this class of business. It 
is naturally more costly than employers 
liability insurance as it covers to a 
much greater extent and is intended 
to provide in advance against the large 
number of suits which take any way 


from two to seven years to settle. The 
companies figure that they can save 
money by means of the employers 


compensation policies which they hope 
will eventually supplant the employers 
liability policies now in use. 

A study of statistics shows that 
about 50 percent of all awards go to 
the attorneys, while the cost to the 
companies is on an average of $500 per 
case. As for the employe the long 
delay and waiting will be done away 
with and his injury will be paid for 
promptly. 

One liability man stated that a recov- 
ery against the company is only ob- 
tained in about two cases out of a hun- 
dred according to present laws which 
have recently been changed by placing 
the burden of proof on the company 
employing the man rather than on the 
man himself. The fellow servant and 
contributory negligence principle will 
be so changed and modified in the new 
statute as to alter the face of the prop- 
position entirely and the companies 
are naturally preparing new forms to 
keep well ahead of the times. 





Receiver for Empire Casualty. 
_The Empire Casualty of West Vir- 
ginia was placed in the hands of a re- 
ceiver last week. R. Nelson Stevens 
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It is the business of the Agency Department of EVERY com- 
pany to get more business. 

OUR selling plan is different from most. We don't depend 
solely on "driving" the agent or upon "circular" letters, "bonus" 
offers and"competitions." 

Our plan means something to every agent. It is a plan 
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The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice-President 
694 Linden Street, Scranton, Pa. 
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Field is Unlimited in the Line of 
LIVE STOCK INSURANCE 


THE INDIANA AND OHIO 
LIVE STOCK INSURANCE CO. 


OF CRAWFORDSVILLE, IND. 
Is the Oldest, Largest and Best Live Stock Insurance Company doing business in the United States 


INSURES 
HORSES, MULES AND CATTLE 


Organized in 1886 ACAINST DEATH Business Producing Agents Want- 


Paid-up Capital $200,000.00 FROM ANY Fy tor nag ge“ 
Assets - - - $450,000.00 CAUSE - — - 





Massachusetts Bonding § Insurance 
Company 


HOME OFFICE, BOSTON, 
T. J. FALVEY, President 








MASS. 
J. T. BURNETT, Sec’y-Treas. 








SURETY BONDS and BURGLARY INSURANCE 


MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 159 La Salie St., CHICAGO, ILL. 
FRED L. GRAY CO., Northwestern Managers, 328 Security Bank Bidg., MINNEAPOLIS, MINN. 
THOMAS BLOOMFIELD General Agent, 127 East Market St., INDIANAPOLIS, IND. 

CHRIS. SCHROEDER & SON CO., General Agents, S.E. Wisconsin, 83 Michigan St., MILWAUKEE, WIS. 
HARDER & POTWIN, Managers Pacific N. W. Department, 305 Mehihorn Bidg., SEATTLE, WASH. 
EDWARD W. BRIGGS, Ceneral Agent, Chamber of C ce Bldg., CLEVELAND, O. 


The General Accident 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General”’ is not worth having. 














If b t to write b d 
OPEN NOW you mean usiness, want to wri e business an 


Write at once for our “I. L.” Proposition. It will make you 
or aw er are realize just how good the Health and Accident Business is. 


ooking foray monuniy® FEDERAL CASUALTY COMPANY betroit, mich. 
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CHAS. H. GARRISON Mich., Ma 
LOYAL DURAND, Wisconsin, Mitchell Bldg., Milwaukee. 
F. D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis. 

















Ce 














ER 


2 





June 9, 1910. 


THE WESTERN 


. ee ye eS — 








Was appointed receiver in West Vir- 
ginia and has also been appointed 
auxilliary receiver in Pennsylvania. 
The company has not done any busi- 
ness in the last two years. 





MEASURES NOW ARE CHANGED 


New Tentative Industrial Bills in Wis- 
consin Satisfy Employers But Not 
the Laboring Men 








New tentative bills on the subject of 
industrial insurance have been pre- 
sented by the Wisconsin special legisla- 
tive committee. The bills, which em- 
body most of the suggestions offered in 
the committee when the bills were dis- 
cussed at the hearings in Milwaukee, 
seem to meet with general favor except 
from the Wisconsin Federation of 
Labor. 

Officers of the federation consider 
the new bills are far from being accept- 
able and have resolved that they them- 
selves will draw some measures for 
presentation to the committee. 

The new bill, which takes away the 
common law defenses that may be of- 
fered by an employer in an action for 
negligence, is much less radical than 
the original measure. Thus, if employ- 
ers elect not to come under the terms 
of the proposed industrial insurance or 
fixed indemnity law, they are still al- 
lowed the defense of the negligence of 
the person injured. This is one of the 
chief objections that the Federation of 
Labor is raising. It thinks a loophole 
has been left which will give a reason 
for many institutions not coming un- 
der the terms of the law. 

While contributory negligence is thus 
permitted as a complete defense under 
the terms of the new bill, members 
of the legislative committee say that 
the defenses of assumption of risk and 
of the negligence of a coemploye are 
wiped out, the bill designating that it 
shall not be a defense set up in the 
answer: 

1. That the employe either expressly 
or impliedly assumed the risk of the 
hazard complained of. 

2. That the injury or death was 
caused wholly or in part by the negfi- 
gence of a fellow servant. 

The board of arbitration which is to 
settle any differences arising as regards 





payments under the law is to consist 
of the state labor commissioner and 
two other members to be appointed by 
the county judge of the county in 
which the accident occurs. Practically 
no change is made in the schedule of 
indemnities. 





Has Western Claim Department 


The Ocean Accident has recently 
made changes by which all claims for 
Indiana and western Michigan and the 
states west are now paid from Chicago. 
Ralph F. Potter, who has handled 
claims for about four states from Chi- 
cago, now has charge of the western 
claim department. 


REVIEWS SURETY SITUATION 


President Stone of Maryland Casualty 
Tells Why That Company Enters 
Bonding Field 


Discussing the reasons which in- 
duced the Maryland Casualty to enter 
the surety field and the conditions pre- 
vailing in that class of business, Presi- 
dent John T. Stone says: 


A little over fifteen years ago the 
writer, with others, organized the Ameri- 
can Bonding, of which company he 
was secretary-treasurer for the suc- 
ceeding three years, and as such was 
its active executive head. The busi- 
ness of corporate suretyship has 
greatly increased during the intervening 
twelve years, but there are only a few 
classes or forms of bonds now written 
which were not issued then. The num- 
ber of companies engaged in the business 
in a general way now is fully double the 
number in 1898, not to mention the nu- 
merous companies doing a limited class of 
business in a small territory. The usual 
result of a multiplication of companies— 
unwholesome competition in rates—was, 
during the past decade, carried to the ex- 
treme point, so that it became a matter 
of common. talk that more than one 
surety company was on very thin ice 
financially. While conditions in the va- 
rious casualty lines during that period 
were highly unsatisfactory, and still are, 
yet our company has gotten along fairly 
comfortably and we have often congratu- 
lated ourselves that we were not in the 
surety business, with which, however, we 
have kept in constant touch. 

Within the past two years the surety 
companies have brought about among 
themselves a marked improvement in the 
conditions under which their business is 
transacted, so that at this time the immi- 
nent dangers which threatened some of 
them appear to have been averted. The 
man in the street might naturally assume 
that there would be entire content in the 
enjoyment of this change for the better, 
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Health and Accident man with factory exper- 
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and a positive unwillingness to invite, for 
a long time at least, either new troubles 
or a return to those so recently escaped. 
There are some people, however, who can- 
not stand real prosperity, but must always 
live in the fool’s Paradise which deludes 
those who move in an automobile world 
on a pushcart net income. About the be- 
ginning of 1910 the little bird which keeps 
busy carrying advance information began 
to whisper that some of the surety com- 
panies Were going into the casualty busi- 
ness also; and soon it was definitely an- 
nounced that such was the case. It at 
once became evident that the advance in 
the casualty field of these additional em- 
ployers of agency and home office person- 


nel might render defensive measures on | ; 
y ; !to the cause of the explosion of the 


the part of those already 
highly necessary. 

Hence the Maryland has decided to add 
a fidelity and surety department to the 
branches of business we are already 
transacting, as the most effective, the 
most practical and the least dangerous 
defensive measure it could adopt. In 
transacting this class of business the 
knowledge and experience gained by the 
writer during his three years’ management 
of the American Bonding, by no means 
forgotten, will be fully availed of; sup- 
plemented, of course, by the down-to-date 
equipment of other men employed to su- 
perintend and to handle the details. A 
general bonding business will be trans- 
acted, so that our agents in this depart- 
ment will be able to serve the various pro- 
fessions and trades which compose their 
clientele. It hardly seems necessary to 
say that a capable and competent corps 
of trained men is employed to give prompt 
and adequate attention to the engineering, 
legal, accounting and other questions 
which arise daily in this class of business. 
The rates charged are those recommended 
by the Towner Rating Bureau, and which, 
as some of our agents may know, are as 
nearly right, to both the company and its 
patrons, as careful underwriting judgment 
has yet been able to determine. Our best 
asset, fair and prompt adjustments of 
claims, will contribute its full value to 
the service of the fidelity and surety de- 
partment. 


New Stock is Paid Up 

The capital stock of the Indiana & 
Ohio Live Stock, recently increased 
from $100,000 to $200,000, is now fully 
paid up. The company does business 
in thirty-six states, has a half-million 
in assets and more than $10,000,000 of 
business in force. Its increased capi- 
talization enables it to enter any state 
in the Union. It will probably soon 
enter New York and Iowa. 


in that field 








Accident Men to Meet 

The annual convention of the Inter- 
national Association of Accident Un- 
derwriters will be held at Bretton 
Woods, N. H., Sept. 20 to 23 inclusive. 
The executive committee of the asso- 
ciation will meet next Monday morn- 
ing at the Hotel Manhattan in New 
York, and a meeting of the publicity, 
bureau of the accident underwriters will 
follow. 





Manager Gardner in Chicago 
Manager W. J. Gardner of the Com- 
mercial Casualty of Newark was in 
Chicago this week looking over the 
field preliminary to securing a local 
connection. He went to Springfield to 
file his papers with the Illinois depart- 
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Contract your time with the National and cet full value 














ment. At the annual meeting, June 17, 
some changes will be made in the by- 
laws and the company will then enter 
New York. 





BOILER EXPLOSION COMMENT 


Some of the Theories as to Cause of 
the Recent Disaster at Can- 
ton, O., and Its Results 








Although the coroner had not ren- 
dered his report early this week as 


boiler in the plant of the American 
Sheet & Tin Plate Company at Can- 
ton, Ohio, recently, those who have 
given the matter particular attention 
believe it to be due beyond a doubt 
to either ignorance or thoughtlessness 
on the part of two employes in sud- 
denly switching it into the battery line 
before raising it to the proper tem- 
perature. The distance the bodies of 
these men were blown and their loca- 
tion indicate that they were on top 
of the boiler when the accident hap- 
pened and their only purpose could 
have been, it seems, to turn the steam 
into it. The valve used for that pur- 
pose was more than 1,000 feet away 
from the plant when found and is in 
such a condition as to make it impos- 
sible to tell whether it was open or 
not. 

The break in the boiler occurred 
along the line of least resistance, that 
is, the seams, and the rivets along both 
the horizontal and vertical seams were 
sheared off as smooth as if cut with a 
knife. They were found still fitted 
snugly in the holes in the sheets and 
could not be removed except with a 
hammer. This indicates that the force, 
which caused the explosion, was ap- 
plied suddenly. Had it been gradual, 
the boiler sheets would have stretched 
somewhat near the seams and the bolt 
holes would probably have been elong- 
ated to a certain degree. 

The boilers are of the return-tube 
type and there were four of them in 
the battery. The one which exploded 
had been out of use for some reason, 
which is usual in all mills, and it was 
the intention to “cut it in” again. The 
fact that all the men in the boiler room 
at the time met instant death pre- 
cludes any possibility of securing in- 
formation from an eye-witness. Sev- 
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eral theories have been advanced, but 
the information given at the coroner’s 
hearing by Vice-President Allen, of 
the Hartford Steam Boiler, seems to be 
the most reasonable and convincing. 
He believes that steam at high pres- 
sure was turned into the comparatively 
cool boiler and that what is known as 
a water hammer was formed. This is 
practically the same thing as is noticed 
in steam or hot water systems in 
buildings, when cold radiators are 
switched on, and a crackling or pound- 
ing sound results. The steams rushes 
in against the cold metal and is at 
once condensed, leaving a vacuum. 
Again the steam rushes forward with 
still greater force to fill this space 
and produces a shock. Tliis repeated 
several times would cause a spasmodic 
commotion of an aggravated variety 
in the boiler, resulting in very high 
pressure. Mr. Allen’s theory is that 
this force became so great that the 
sheets of the boiler were jerked with 
such sudden and tremendous force as 
to cut the rivets smoothly off. The as- 
sertion of’ employes that they heard 
three or four explosions would tend 
to confirm this. H. A. Baumhart, man- 
ager of the Hartford Steam Boiler for 
the Cleveland district, testified to about 
the same idea before the coroner. 





Will Soon be in Business 
The Missouri Fidelity & Casualty of 
Springfield, Mo., expects to apply for 
a license about July 15. It has in the 
neighborhood of 300 stockholders 





mostly manufacturers, bankers and 
business men of Missouri and eastern 
Kansas. It has bright prospects ahead. 





Damages in Liquor Cases 

A broad decision affecting dramshop 
liability has been handed down by the 
Illinois supreme court. In a_ suit 
brought by a widow for the death of 
her husband, the court held that if the 
evidence tends to show that he was 
intoxicated at the time he met his 
death and that the liquor sold to him 
by the defendant contributed to his in- 
toxication, the finding of the jury is 
conclusive, when approved by the trial 
court and appellate court. Where a 
witness saw drinks served to the plain- 
tiff's husband at the defendant’s bar, 
although he did not see whether they 
were served by the defendant or by 
his barkeepers, the court held such 
evidence is sufficient, since it is imma- 
terial whether they were served by the 
defendant or his agents. It also holds 
that the widow may recover for loss 
of support even though she has means 
of her own and there was an insurance 
policy on her husband’s life. 





“Pass-the-Hat” Society Quits 

The Provident Casualty of Detroit, a 
pass-the-hat assessment accident com- 
pany, which was organized three years 
ago, has gone out of business. It was 
organized under a state law of 1889, 
which provided for the organiza- 
tion of mutual provident associations 
for the purpose of insuring commer- 





IF YOU MEAN BUSINESS 


Want to Write Business 
and Build a Good Business 





L Write at once for our “I.L.” Proposition. It will make you 


veasuNane 


OPEN NO 





INCOME - - $359,876.45 


realize just how good the Health and Accident Business is. 

. eee of § ol seco for Live, Active Men 
who are lool or 

an opportunity to BUILD FOR THE FUTURE 


FEDERAL CASUALTY COMPANY :: 


DETROIT, MICH. 


ASSETS - - $255,424.83 








CAPITAL AND SURPLUS, 
L. A. WATRES, President 


AN AGENCY CONTRACT WITH THE 


Title Guaranty € Surety Company 
SCRANTON, PENN. 
is a valuable asset to any Insurance Office 


$1,500,000 


JOS. A. SINN, Manager Surety Department 


AGENTS WANTED IN UNCOVERED TERRITORY 
Address, M. M. TOWNSHEND, Supt. of Agencies 





the producer. Wants 
mercial or Industrial 





CAPITAL 
$100,000.00. 


Security Casualty Company 


OF INDIANAPOLIS 


A Company “es in > methods, ideas and policies. Protect 
ents an 

ealth and 

ducers solicited. Address the Company. 


representatives. Writes Com- 
ccident. Correspondence with pro- 





The Union Health and Accident Company 


DENVER, COLORADO 


Surplus, $45,000.00 


Cash Capital, $100,000 


Issues all the latest forms of health and accident policies, on both commercial and industria 


Fertile fields available to industrious workers. 


Why be a SUB when you can secure a 


State Agency er District Managership, and thereby reap the full reward of your eftorts ? 





INTERNATIONAL CASUALTY COMPAN 


SPOKANE 
y WASHINGTON 


Agents and managers desiring association with a live wire company will do 
well to negotiate with this company. Now selling Automobile, Fire, Theft, 
Collision and Property Damage and Accident and Health Insurance. 


A FEW COMPETENT AND RELIABLE STOCK 
SALES 


MEN WANTED. 


Address the Company 





Hoosier Casualty Company 
INDIANAPOLIS, INDIANA 
Issues a policy covering all kinds cf accidents, any 
form of sickness and death from any cause. Besides 
special features not covered by other companies. 
SECURITIES D) 
POLS URITIES I EFOSITED WITH THE AUDITOR OF STATE OF INDIANA FOR THE PROTECTION oF 


time agents can 


money representing this Company. 


Address: HOOSIER CASUALTY COMPANY, Lemcke Bidg., Indianapolis, Indiana 








nol 





- 





wcities niashinl 


ts aime: 

























June 9, 1910. 


THE WESTERN 


UNDERWRITER. 





27 








cial travelers, stenographers and per- 
sons employed in other clerical occu- 
pations. The law did not require such 
associations to have any capital or as- 
sets whatsoever. The manager of a 
stock company writing industrial health 
and accident ran across an unpaid claim 
of the Provident and searched out the 
company. He found it had no office. 
He located their boarding houses, how- 
ever, and then laid the facts before 
Commissioner Barry. The result was 
that the society retired from business. 

The law of 1889 was never taken ad- 
vantage of until three years ago, when 
the Provident and one other society 
were organized. This brought the law 
to the attention of Mr. Barry and he 
secured its repeal. The repeal, how- 
ever, did not affect the two societies 
already organized. 





Mutual Societies in Michigan 
The following gives the premiums 
and losses of the assessment industrial 
disability companies in Michigan: 
Premiums. Losses. 


Ann Arbor R. R. Emp. Rel.$12,065 $11,187 
ol. eee ,563 3,420 
eS ar aaa: 1,738 192 
ae 6,341 1,197 
EMOOMO GUBT, 2... ccccccce 137 482 
ae 7,646 1,170 
PE GM. ov.ceconeesscc 3,836 1,107 
No. Amer. Ac. Assn....... ,839 1,869 
., aS er 34,550 11,127 
Peeve COS. sccsizceses 1,952 19 
Security Cas., Detroit. 5,378 1,566 
CE MIM oe geedcvenwas 596 8,564 


30, 
Workingmen’s Mut. Prot.. 55,578 22,615 





Chicago Burglary Agreement 

The burglary companies have in- 
structed their Chicago agents to pro- 
ceed with the organization along lines 
originally contemplated. An agreement 
was drawn up some time ago to which 
signatures were procured. Then it was 
suspended in view of advices from 
New York. Now that the agents are 
allowed to proceed in their own way 
the officers of the burglary association 
in Chicago are getting the signers to 
confirm the agreement again. This 
allows brokerage of 25 percent. Each 
office is allowed one policy writing 
agent and there is no limit placed on 


commissions to these agents. The Em- 
pire State Surety, General Accident 
and American Bonding are allowed 
more than one subagent. Burglary 
business is not to be treated as ex- 
change. 

The Pacific Surety, Great Eastern 


Casualty and American Fidelitv are not 
members of the association. 


CASUALTY APPOINTMENTS 


Ohio 
Amer. Live St.—aA. A. a Wapa- 
koneta, Suthard & Morrow, Sabina; J. W. 
Wilson, Versailles; Welsch & Schaeffer, 
Mt. Vernon; Wm. B. Plyler, Newark; I. W. 





Heindel, mvest Mansfield; F. M. Hussay, 
Sidney; E. Ledley, Richwood; W. B. Scott 
and O. Weisel, Middletown; oS = 
Sloneker, Hamilton; C. J. Williamson, 
Bucyrus; L. L. Knoble, Galion; Dr. E. 
Wainfor, Prospect; T. J. Mills, Marion; 

E. Wagner, Celina; C. D. Smiley, Mt. 


Gilead; C. M. Purmort, Van Wert; J. A. 
Smith, Carey. 

Amer. Fid.—s. W. Jennings, Akron. 

Cas. Co. of Amer.—Friedley & Moore. 
Bellevue. 

Federal Cas.—A. O. Stanley, 


Cincinnati; 
Summett Cook, Akron. 


ow Acci.—John Robinson, Cincin- 
nati. 
Fid. & Cas.—L. L. Dick, Jefferson; Grif- 


fin & Griffin, Chicago. 
spatort Marine—Roy Swisher, Mans- 
eld. 


German Coml.—E. A. Sheetz, Cleveland. 

Metrop. Cas.—J. T. Schwartz, Fremont. 

N. A. Acci.—L. E. Klein and CG. 8. Stone, 
Cleveland; C. F. Buchwalter, Dalton; 
E. Tuttle, Sycamore; F. E. Hosterman, 

J. Shourhin and O. G. Spencer, Spring- 
field: A. B. Adair, Columbus; W. Frib- 
ley, Cadiz; Cc. N. Moore, Utica; Cc. H. Lin- 
7 > Elmore; Allen Alspach, Thornville; 
J. Williams, Chillicothe. 

Phils Cas.—F. F. Green, 
F. W. Krock, Lorain. 

Standard Acci. —F. L. Berning, Holgate; 
Ryan, Oakwood; F. O. Vail, Cuya- 
oga. 

Security Cas.—Wm. H. Love, Zanesville; 
J. S. Jones, Coshocton. 

Travelers’ Indem.—P. J. Goodrich & 
Son and Jas. F. Hearn, Urbana; H. T. 
Ruess, Sidney; F. B. Carr, Cleveland; L. 
G. Matheny, Nelsonville; J. L inard, 
Bellaire; E. L. Jaynes, Delaware; F. E. 
Bowers, Lancaster; John Cummings, E. C. 
i. ae W. J. Hauly, Chas. G. Hen- 

A. Hutchinson, Lauterbach & 


Cleveland; 


Columbus; H. J. Word, Gallipolis; G. A. 
Gescheider Co., Steubenville; A. E. Jacobs, 
Wellston; H. C. Jiller, Jackson; i Be 
Ackermann, Fredericktown; Richard Ma- 
ther, Ironton; Jas. - Knapp, Marion; 
McClellan Sprigg, Woodsfield; C. E. Dou- 
gan, McConnellsville; Wm. H. Wentworth, 
Circleville; M. C. Clark and S. M. John- 
son, Portsmouth; V. W. Herrick, Uhrichs- 
ville; J. C. Kelly, New Philadelphia. 

Union Cas.—J. . and I. M. Burke, 
Cleveland; C. D. Sairers, Columbus. 


Wisconsin 


Bankers Sur.—B. F. Blish, Racine; Hel- 
mer Forshund and A. R. Cole, Superior. 
Frankfort—J. G. Hogan, Milwaukee. 
Maryland Cas.—P. A. Rix, Hartford. 
N. A. Acci.—F. L. VanSickle, Barron. 
Pacific Mut.—M. G. Devereau, Wauke- 


sha 
Phoenix Pref.—Rudolph Alber, Sheboy- 


"Preterved Acci.—F. B. Brown, 
mowoc. 

Standard Acci—H. J. Bowman ond 
Mamie E. Shattuck, Milwaukee; > 
Reeves and R. 8S. Reeves, Jr., 7 

Time—Andrew Christopher, Albany; G. 
F. Dewey, Evansville; E. Schrader, 
Milton Junction; Wm. Fox, Menomonie; 
Bert Girerich, J. W. Griffths, W. R. Ner- 
gert, A . Kowolewski, Lloyd Mills, 
Oscar Koch and L. Bingold, Milwaukee. 

Michigan. 

Bankers Sur.—cC. D. Masters, 

Masonic Prot. Assn.—G. E. 
Grand Rapids. 

National Cas.—D. E. Kala- 
mazoo. 

N. A. Acci.—G,. I. Hallock, K. B. Shink- 
man, J. Dietrich and L. C. Covell, Grand 
Rapids; E. F. Lowry, Jackson. 

Pennn. Cas.—H. O. Maloch, Wyandotte. 

Phila. Cas.—H. L. Morse, Detroit. 

nes Acci.—A. A. Massnick, 


ty. 

Union Acci. & Ben.—F. C. 
Bangor. 

Union Cas.—John Garris and Harry Mil- 
ler, Detroit; Geo. Casebeer, Flint; E. W. 

Moco, River Rouge. 

Illinois, 

Aetna Life—A. A. Goldburg, Moline; 
H. S. Gilbert, Peoria. 

Amer. Live St.—Oliver Realty a 
Joliet; F. D. Jay, Elmwood; W. Ep 
— Bellerive; H. O. Rogge, Taitubs: 
I. M. Clark, Brighton; E. G. Ball, Toluca; 
a Ft. Ulitsch, Gibson City; F. A. Cob- 
leigh, Niantic. 

Cas. Co. of Amer.—B. G. Vasen & Bro., 
Quincy. 

Cont. Cas.—E. M. Bonney, A. A. Clen- 
denin, C. J. Seaton, Louis Clemensen and 
W. J. Keane, Chicago; Chas. H. Boring, 
East St. Louis. 

Empl. Liab.—O’Connor & Greene, Ke- 
wanee; R. L. Wray, Monmouth; J. E. 
Murphy, Moline; J. E, Fitzgerald, Decatur; 


Ocono- 


Gwinn. 
Blaine, 


Harper, 


Bay 


Whitmore, 


. S. Burgett, Newman; Baujan, 
Beardstown; Chas. Wehrenberg, Mound 
City; Williams & Batson, Murphysboro; 


,- = Monroe, Sullivan; R. H. Sturgis, Van- 
alia. 

Federal Cas.—E. A. Jenkins, McVey. 

Fidelity Acci.—E. Z. Field, Columbus. 

Ger. Coml.—D. W. Cestley, Virden. 

Genl. Acci.—Lee Head, Mt. Carmel; J. 
B. Davy, Metropolis; P. J. Fullerton, 
Irving; John Cole, Williamsfield. 

Mass. Bond.—C,. B. Erickson, Danville; 
D. H. Winterrowd, Marshall; Albert El- 
dredge, Paris; W. C. Wornhoff, River For- 
est; M. E. Robertson, Tuscola; Ww. 
Coffin, Urbana; W. E. Skiff, Watseka; J. 
E. Ramsey, Mt. Carmel. 

Maryland Cas.—J. H. Campbell, Mon- 
mouth. 

N. Y. Pl. Gl.—A. A. Brands, Prairie du 
Rocher; Cotter & Hagler, Murphysboro. 

Amst. Cas.—John Irvin, Brough- 
ton; F. B. Gore, Alton; J. M. Henricks, 
Aurora; I. C. Abney, Creal Springs; Hun- 
ington James, Reddick. 

Pacific Mut.—C. C. Thompson, Taylor- 
ville; E. Z. Lewis, Carthage; J. E. Beng- 
stin, Geneseo; G. E. Fidler and Gustave 
Johnson, Chicago. 


Penna. Cas.—E. K. Jenkins, Sterling; 
Reagan & Bryan, Peoria; William Phil- 
pott, Dixon. 

a _ Cas.—Hughes & Ray, Spring- 
eld. 

Ridgely Prot. Assn.—G. A. Shurman, 
Decatur. 


Standard Acci—C. G. Macklin, 
son; J. T. 


Morri- 
O’Brien and M. J. Breen, Har- 


vard. 

Travelers—L. K. Cleaveland, Moline; 
Levi Salomon, Chicago; A. J. Emery, 
Buda; A. Conrey, Springfield; D. M. 


Graham, Kankakee; O. B. Harrauff, Prince- 


ton. 

U. S. H. & Acci.—H. B. Davis, Toulon; 
E. J. Sullivan, Tamms; L. . Collins, 
Chicago. 

U. S. Cas.—A. A. MeGahey, Murphys- 
boro. 

Indiana 

Aetna Acci. & Liab.—A. McM. Creed, 
South Bend. 

Aetna Indem.—W. W. Elston, Angola; 
Cc. H. Lewis, South Bend; P. M. Crume, 
Peru. - 

Cas. Co. of Amer.—H. King & Co., 
Gary. 


Genl. Acci.—E. P. Brewer, Fort Branch; 
. B. Farmer, Oakland City; J. B. Van 
, Petersburg. 
W. Stephens, Indian- 

apolis; T. H. Clotfelter, Terre Haute; A. 
J. Ried, Logansport. 

N. A. Acci—C. A. Ruhland and W. A. 
Burk, Indianapolis; I. C. Hoffman, Logans- 

t. 





F. 
Bitter, Chas. A. Pryce and Wikoff Bros., 





Title Guar.—Hartman & Reese, Alex- 
andria. 
U. S. Cas.—H. A. Axtell, Bloomington. 





CASUALTY NOTES 


E. E. Olinger and R. W. Eaton have 
been appointed agents for Massachusetts 
Bonding at Topeka, Kan. 

J. M. Robbins has been appointed gen- 
eral agent of the Masonic Protective As- 
sociation of Detroit, Mich. 

The American Auto Insurance Company 
of Philadelphia is now in process of or- 
aaneen with office in the Betz build- 
ng. 

E. E. Sidwell of Iowa City, Iowa, and 
C. L. Nowell of Rockwell City, Lowa, have 
been appointed agents for the American 
Surety. 

The United States Fidelity & Guaranty 
has appointed Fred C. Janis superintend- 
ent of its liability and casualty depart- 
ment in St. Louis. 

South Carolina has decided to relicense 
the United Surety after a perusal of the 
report by the American Audit Company 
and other data. 

George W. Pohlman, Jr., president of 
the National of Cincinnati, is one of the 
organizers of the new Ohio Valley Bank 
& Trust Company. 

The $1,000,000 fidelity schedule of the 
Mississippi Valley Trust Company of St. 


Louis was written last week by the 
Fidelity & Deposit. 
Superintendent of Agents W. W. Ad- 


mire of the American Assurance of Phil- 
adelphia will retire from that company’s 
service about July 1 


W. J. Clemens has resigned as Oregon 
agent for the Empire State Surety to be- 
come state agent for Oregon of the Lon- 
don Guarantee it having just entered that 
state. 


John McGinley, Jr., agency assistant, 
liability department of the Travelers, is 
making an extended trip through Penn- 
eevee, Ohio, Indiana, [Illinois and 
owa. 


The Employes’ Life & Casualty has 
been incoporated at Hammond, Ind., with 
$100,000 capital. The incoporators§ are 
oO. O. Kimball, H. E. Shaner and J. M. 
Woodman. 


Walter E. Bragg, auditor of the Se- 
curity Casualty of Indianapolis, was re- 
cently promoted to the position of secre- 
tary. E. E. Griffith was bought in from 
the field and made agency manager. 


The New Era Accident, a mutual, is 
now under process of organization at Fond 
du Lac, Wis. The organizers are Dr. E. 
J. Breitzman, Eugene Klock, E. F. Cooper, 
C. A. Bowker, C. J. Breitzman and Dr. 
Wilson. 


The bond for $400,000 for Charles Camp- 
bell and Henry L. Root as receivers of 
the Jones Dry Goods Company of Kansas 
City was executed jointly by the National 
Surety and the Commerce Trust of Kan- 
sas City. 

Walter T. Kempin. assistant manager 
of the Travelers Indemnity, is on a west- 
ern trip, during which he will visit the 
company’s branch offices in the middle 
and western states in the interest of the 
steam boiler business. 

Llewellyn Powell, late general agent of 
the Empire State Surety at Washington, 
D. C., has entered the service of the 
Travelers as special agent in its liability 


department, and will be assigned to the 
Albany, N. Y., district. 
The Casualty Company of America is 


contemplating some changes in its indus- 
trial department and this probably gave 
rise to the published statement that the 
company was going to form an industrial 
disability department. 

James W. Clarkson, a well known acci- 
dent insurance man of Lexington, Ky., 
died there of a complication of diseases 
at the age of 59. He was one of the 
oldest accident underwriters in that sec- 
tion of Kentucky. 

The Continental Casualty says: “In 
view of the fact that many of our policies 
contain beneficiary insurance and such 
policies are sold only to residents of the 
United States, the beneficiary on all ap- 
plications written hereafter must be resi- 
dent of this country. If the applicant has 








no relative, nor anyone having an insur- 
ance interest in his life, living in the 
United tSates, the ‘estate’ of ,the Insured 
may be named as beneficiary.’ 


The Capital Life and Accident, which 
will be a cooperative organization, has 
filed articles of incorporation at Louis- 
ville. The incorporators include J. H. 
Gilpin, A. F. Schuler, M. F. Sampson and 
G. E. Shirley. 


A fidelity bond for $250,000 was exe- 
cuted on behalf of Walter 8S. Dickey as 
treasurer of the Kansas City-Missouri 
River Navigation Company by the Com- 
merce Trust, the Kansas City Casualty 
and Massachusetts Bonding. 


W. R. Strong of London, secretary of 
the London Guarantee & Accident, is mak- 
ing his annual visit to the United States. 
In company with Frederick W. Lawson, 
United States manager of the company, 
he has gone to the Pacific coast. 


The plate glass men of Chicago are 
proceeding with the effort to get signa- 
tures to the agreement. Everything is 
encouraging. Each company is to have 
command of its own rates and others in 
the association are not to touch the busi- 
ness. 


The Hudson Horse Insurance Company 
of New York will be taken possession of 
by the New York department, in accord- 
ance with an order of Justice Crane of the 
Supreme Court. It was organized in 


September, 1909, to write live stock in- 
surance. 

Manager M. J. Grogan has appointed 
Ralph Berg, recently with the Haskell, 
Miller & Co. agency and previously con- 
nected with the Critchell, Miller, Whitney 


& Barbour office, to develop the personal 
accident, health and burglary business for 
the Frankfort Accident in Chicago. 


Edward R. andall, special agent of 
the Union Casualty of Philadelphia, re- 
cently admitted to Ohio to do a liability 
business is in Ohio to assist the Cleveland 
and Cincinnati managers. Charles A. 
Blake & Co. are managers at Cleveland 
and M. H. O’Brien is in charge at Cin- 
cinnatti. 

The bond of George W. Fair, who has 
secured the contract for the erection of 
the Peoples Life building at Little Rock, 
Ark., has been written by the Fidelity & 


Deposit, through Gordon H. Campbell, 
general agent. The amount of the con- 
tract is $76,000, being for the construc- 


tion of the building exclusive of plumb- 
ing, heating, lighting and interior deco- 
rations. 


Three important conferences on indus- 
trial accidents and workmen’s compensa- 
tion will be held in Cnicago Friday and 
Saturday this week, all being held at 
Auditorium hotel. They are the National 
Conference on Industrial Accidents and 
Workmen’s Compensation, Charles P. 
Neill, chairman; conference on prevention 
of industrial diseases and the third being 
the American Association for Labor Leg- 
islation. 

Judge Hacker of the Bartholomew 
county circuit court at Columbus, Ind., is 
investigating the surety companies doing 
business in his jurisdiction. He says that 
nearly every lawyer in that city represents 
a surety company and nearly all the 
bonds that have to be given in court are 
signed by such companies. The court has 
been accepting them because it was sup- 
posed the bonds were good. The judge 
says he has no reason for believing other- 
wise but wishes to be on the safe side and 
will investigate each company. 


The board of public works of Kansas 
City has reduced the term of maintenance 
on street paving from ten years to five 
years. Under the ten-year maintenance 
plan the various surety companies re- 
fused to execute bonds of this nature no 
matter how responsible the contractor 
might be, but now that the term has 
been reduced a large amount of desirable 
business will be thrown on the market 
as the board of public works has ruled 
that only corporate surety will be ac- 
ceptable on this class of work. 


The first annual report of the Employ- 
ers’ Benefit Association of the J. I. Case 
Threshing Machine Company of Racine, 
Wis., shows that during the year the 830 
employes paid into the treasury $13,679.70 
and the company contributed $2, 000. Nine 
death claims, due to sickness, amounting 
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to $4,232; one death claim, due to acci- 
dent, for $978; 271 claims for $2,280.10, 
for disability due to accident, and ninety- 
eight claims for $1,993.55 for disability 
due to sickness were paid. The associa- 
tion now has a reserve fund of $3,738.91. 

The Masonic Protective Association of 
Worcester, Mass., has been admitted to 
Illinois to do a health and accident busi- 
ness. 


The National Surety has won its suit 
against the Empire State Surety, which 
company bonded Leckey & Ruffin, Inc., 
Virginia state agents of the former com- 
pany, who retained $1,396 for commis- 
sions claimed by them in connection with 
contract bond on the Spokane dam at 
Kingston, N. Y., which the agency claimed 
to have been instrumental in placing. 
The National denied the contention and 
sued the Empire State Surety as bonds- 
man of Lecky & Ruffin, recovering a ver- 
— ad full penalty of the bond with in- 
erest. 


The representatives of the surety com- 
panies doing business in Pittsburgh, have 
organized the Surety Underwriters’ As- 
sociation of the City of Pittsburgh, Pa. 
Constitution and by-laws were adopted 
and the following officers elected: R. H. 
Cotton, U. 8S. Fidelity & Guaranty, presi- 
dent; Vv. P. Shriver, Fidelity & De- 
goat. vice-president; Edward Ball, 

uaranty, secretary; F. M. Hayes, Ameri- 
can Surety, treasurer. The following were 
also chosen to act as an executive com- 
mittee: R. H. Cotton, F. M. Hayes, James 
W. Sweet, National Surety; E. R. Roberts, 
| Fh ecaammmaah and L. Hays Gott, United 

urety. 


VIEWS ON FEDERALCONTROL 


(CONTINUED FROM PAGE 16) 


aside the Federal requirements, to what 
extent would state supervision be 
changed? 

Would -not the states still have the 
right to tax us as they do now; to demand 
annual statements as they do now; to 
regulate contracts as they do now; to 
examine companies as they do now; and 
in fact to practically continue their pres- 
ent form of regulation? 

The only hope of improvement that I 
can see would come from the incentive 
to uniformity which the states might get 
from the national laws in enacting legis- 
lation upon this subject; and, while it 
may be worth while to fight for federal 
supervision for this purpose alone, we 
should first be reasonably sure that we are 
not going to add another department to 
the forty-six we already have. 

o o * 


For several years the life companies, 
in fact insurance companies of all kinds, 
have been agitating the question of tax 
reduction. I urged this reform in my 
official reports as commissioner of insur- 
ance, and did my best to assist in arous- 
ing interest in the subject. The commis- 
sioners of insurance in their national as- 
sociation passed resolutions urging a re- 
duction of these taxes. The various as- 
sociations of insurance officials also passed 
resolutions, and many speeches were 
made, calling attention to the injustice 
of the present tax scheme. 

Have you heard of the taxes being re- 
duced anywhere? On the contrary, the 
national congress recently discovered that 
it was not getting in on this “squeeze,” 
and proceeded at once to put an addi- 
tional burden of taxation upon the policy- 
holders. 

To what extent have the states been 
influenced by the action of the national 
government? Are they going to take the 
position that because the federal gov- 
ernment has taxed life insurance com- 
panies, they will reduce or remove the 
state taxes? I do not think any of us 
expect to hear of such an instance. It is 
therefore safe to say that if we had fed- 
eral supervision, it would add to our 
tax expense rather than reduce it. 

If the success of the supervision of 
national banks by the federal government 
indicates anything, it is that the way to 
get real national insurance supervision 
is to have the insurance business de- 
clared interstate commerce, and then to 
have all insurance companies operate un- 
der national instead of state charters. 

* ee @ 


Much time is given to pointing out the 
weaknesses of state supervision. It is 
perhaps natural that insurance officials 
whose companies have suffered from con- 
flicting laws and rulings of the various 
states, and from the annoyances and ex- 
pense which sometimes come from incom- 
petent or over-zealous superviso offi- 
cials, should take frequent occasion to 
condemn state regulation. It must never- 
theless be conceded that state regulation 
of insurance has accomplished great good, 
and that it is a most valuable asset to 
the policyholders of this country. Why 
should we not take advantage of this fact 
and make better use of it than we do, in 
dealing with the public? Why should the 
people not be made more familiar with 
its benefits? 

ane Beene has great confidence in our 
nation banks, but they have only one 
governmental department watching over 
them, whereas the life insurance com- 





panies have forty-six separate and dis- 
tinct departments organized for the pur- 
pose of keeping them in the straight and 
narrow path. 

State regulation was made necessary by 
the illegal and fraudulent acts of men 


operating insurance schemes and insur- 
ance companies years ago. If it had been 
possible to induce only honest and wise 
men to enter the insurance field, there 
would never have been any necessity for 
the restrictions under which we now oper- 
ate. It must be conceded that without 
state supervision, the insurance business 
in this country would today be very 
seriously, discredited by the acts of this 
same type of men. Even under our pres- 
ent searching system of supervision and 
publicity, questionable schemes are some- 
times worked, and it is not difficult to 
imagine what the situation would be to- 
day without the curb which these state 
regulations placed upon improper prac- 
tices and fraud. 

The insuring public should never be per- 
mitted to forget that we are not only 
conducting the life insurance business 
right, because that is the way to do, but 
that our business methods are subject to 
greater publicity and closer official 
scrutiny than that of any other institu- 
tion in the country. 

There is nothing that makes it neces- 
sary for us to overlook the need for im- 
proving state supervision. Until we get 
something better, it should be the aim 
of every insurance man, and every one 
else who can be made to take an interest 
in the subject, to use every possible influ- 
ence to secure uniformity in the laws 
and rulings among the states. 

*ee 


I know if any body of men can com- 
prehend the value and importance of such 
questions, it is you men who come in di- 
rect contact with the public, and upon 
whom falls the duty of personally meet- 
ing their criticisms and convincing them 
of the virtues of life insurance. The 
very nature of your profession makes 
you keen students of human nature. The 
difficulties which you encounter tend to 
sharpen your wits and increase your en- 
thusiasm. 

The agent who believes in life insur- 
ance, who has faith in his company and 
confidence in himself, who is buoyant, 
hopeful, and who presents himself not in 
a timid or reluctant manner, but with 
courage and good cheer, cannot fail. His 
very attitude carries with it the convic- 
tion that he is not on the defensive, that 
he has nothing to apologize for, that he 
is engaged in a legitimate and honorable 
calling, and is entitled to the respect and 
full confidence of every man. 

Such a man is absolutely undaunted by 
opposition or difficulties. Disappoint- 
ments do not discourage him. He knows 
they are but temporary and to be ex- 
pected. He permits nothing to disturb 
the cheerful optimism which he knows is 
absolutely essential to his success. 

To you men of this type belongs the 
credit, or a very large portion of it, for 
the $15,000,000,000 of life insurance pro- 
tection which the American people are 
enjoying today; and upon you we must 
largely depend to educate the public insur- 
surancewise. 


MISSOURI MEN’S MEETING 
(CONTINUED FROM PAGE 1) 
paper, it was brought out that many de- 
fects are found in buildings now un- 
der construction. P. H. Knighton, 
German American, cited one brick 
building with 180 openings through 
walls where joists extended through. 
J. H. Looney, Hartford, cited a case 
of wire-glass windows set in wood sash. 
Talks on “Simple Honor” 
“Simple Honor” was the subject of 
an address by Eugene Warren, Citi- 
zens. He said, “Fire losses this year 
are as heavy in Missouri as last year, 
showing inadequate rates. This organ- 
ization cannot deal with rates, but its 
members can reduce the moral haz- 
ard, which causes many of the losses 
by more careful selection of local 
agents whose honor will result in hon- 

est care for companies interests. 

“Honor of field men implies fair ad- 
justment of losses. Sharp adjustments 
in the past have cost companies many 
times the amounts saved. If there is 
one crying need in insurance today it 
is for more friends among the public 
at large,” the speaker said. 

Ez. B. Townsend’s Paper 

The big paper of the meeting was 
presented by E. R. Townsend, of Chi- 
cago, engineer of the National board. 
It was largely technical, dealing with 
fire prevention and fire-fighting facili- 
ties, including requirements for water- 
works, relation of fire department ap- 
paratus to waterworks, need of train- 
ing and civil service for firemen, elec- 
tric alarm systems and municipal ordin- 
ances. It was decided to have 5,000 
copies of the paper printed for distri- 
bution among members and municipal 








authorities, and H. Clarkson, of To- 
peka, insurance printer, offered to print 





them free of cost to the association. 
After the paper was read, Mr. Town- 
send spoke of Joplin ,Mo., with efficient 
waterworks and fire department, but an 
alarm system almost criminally inade- 
quate, reducing the efficiency of fire- 
fighting forces. The Kansas City fire 
alarm situation also came in for dis- 
cussion. The association will take this 
up soon. 
More Members Are Added 

At the morning session, T. H. Carl- 
ton, of Cameron, Mo., special agent of 
the Springfield, and Frank H. Bishop, 
of Kansas City, special agent of the 
New York Underwriters, were added 
to the membership rolls. 

In the afternoon a number of special 
agents met to consider forms for min- 
ing property at Joplin. Some think 
forms should show date of expiration 
of leases, if leased property. A recent 
loss in the district a few months be- 
fore expiration of lease, has called at- 
tention to the question. 

Will Go to Carthage 

Engineer Townsend will go from 
here to Carthage, Mo., to inspect the 
new waterworks, and it is likely several 
field men will accompany him to learn 
about waterworks requirements for a 
town of that class. The fire preven- 
tion association henceforth will make no 
recommendations for waterworks until 
after correspondence or consultation 
with Mr. Townsend. Several local 
agents attended the meeting, as did also 
George H. Bell, assistant manager of 
the North British; A. J. Love, secretary 
State of Omaha, and L. A. Warfield, of 
St. Louis, a general agent. Plans had 
been made for a ball game Wednes- 
day afternoon, but rain prevented. S. 
E. Cate, of the North British, was at 
the meeting, crippled as the result of 
a recent injury received in getting on 
a street car in Chicago. The wound 
has become infected and causes him 
much trouble. 

Pirst Day’s Proceedings 

Rain caused delay in calling the 
first session, which was held Tuesday 
afternoon at the K. of P. hall. It 
being distant from the hotel, a heavy 
shower was a_ serious interference. 
About thirty-five members were pres- 
ent at first. This was later increased 
and a number of the ladies also at- 
tended. 

New members were elected as fol- 
lows: Ralph Taylor, California Fire, 
Terre Haute, Ind.; John Dreihs, Com- 
monwealth, Chicago; L. A. Griffin, 
Fire Association, Des Moines; F. G. 
Herman, Northern of New York, Mat- 
toon, Ill.; W. E. Griffith, Security of 
Connecticut, Kansas City; H. C. Eddy, 
Jr., inspector at Kansas City; J. F. 
Tindall, Connecticut Fire, Marshall, 

te) 


The secretary reported that the execu- 
tive committee recommended that the 
association become a member of the 
National Fire Protective Association. 
This recommendation was later acted 
upon favorably. 


Report on St. Joseph Bureau 

H. E. Minty, chairman of the St. 
Joseph Fire Prevention Bureau com- 
mittee, made a report which led to 
much discussion. As the result of the 
action taken the chances are that the 
bureau will be abandoned unless Man- 
ager Joseph McBeth is able to organ- 
ize it as a private enterprise. Two or 
three years ago the field men under- 
took to organize a local agents’ asso- 
ciation at St. Joseph, which should 
have charge of the then proposed fire 
prevention bureau on lines similar to 
those at St. Louis. This organization 
was perfected, the bureau started, a 
flat assessment of $1.50 per month for 
each company was to be made on each 
agency. The original intention was 
that eventually this should be changed 
to a pro rata assessment, based on 
premiums. Dissensions arose among 
the agents and the bureau got behind 
financially. Some agents failed to pay 
their assessments though the companies 
signified their willingness to have as- 





sessments charged to them. Some 





agents have failed to forward to their 
companies adverse reports on risks 
in which they were interested. 

State Association Took Charge 

About a year ago the Missouri Fire 
Prevention Association under took to 
aid the St. Joseph agents to get the 
bureau on a better basis. A commit- 
tee met the St. Joseph agents and 
pledged the financial support of the 
state organization until a satisfactory 
plan could be perfected. The commit- 
tee took up with company managers 
the question of reorganizing the 
bureau, making reports direct to the 
companies and levying assessments pro 
rata. Atorney Thomas Bates of Chi- 
cago gave one manager an opinion ad- 
verse to the proposed plan, as it 
might in time come to look like a com- 
pany organization. 

The bureau has now lost the use of 
office space and the use of a typewrit- 
ing machine, formerly furnished by the 
Stubbs agency, it is about $134 in debt 
and has on hand many reports of which 
copies have not been made and fur- 
nished to agents. 

Committee to Visit St. Joseph 

The committee was finally instructed 
to visit St. Joseph again and if it can- 
not get the agents to organize on the 
same lines as at St. Louis, the finan- 
cial support of the state association 
be withdrawn. As many members 
appear to think it is impossible to get 
St. Joseph agents to harmonize on any- 
thing, it is likely the bureau at St. 
Joseph will be abandoned, unless Mr. 
McBeth can organize it on a private 
basis or get a partner who can do 
this. Mr. McBeth is regarded as an 
excellent inspector and having done 
valuable work at St. Joseph, but his 
abilities are rather in the line of in- 
spection work than of organizing an 
institution and securing the support 
of the companes. 

Reports of District Committees 

The reports of the six district com- 
mittees on town inspections did not 
amount to much in themselves, but led 
to a change in the plan for making 
inspections. Raynolds Barnum thought 
the present districts too big. His views 
started others to expressing opinions 
of various kinds. Finally it was de- 
cided to discharge the district com- 
mitteess and let the executive com- 
mittee assign a town to each two mem- 
bers, to be inspected and reported upon 
during the year. It was also decided 
that the executive committee arrange 
for a reinspection of Kansas City, each 
member to give at least one day to 
this work. 

Memorial Resolutions 

The president was instructed to ap- 
point committees to prepare memorial 
resolutions on Hugh Robertson, late 
secretary of the Iowa State, and Edwin 
Fulton, formerly state agent of the 
Springfield. 

President Heffernan presented an in- 
teresting report as delegate to the re- 
cent meeting of the National Fire Pro- 
tection Association. 

Following the appointment of me- 
morial committees and remarks by H. 
Clarkson, the old Kansas rater, who is 
an honorary member of the associa- 
tion, the association spent the remain- 
der of the afternoon in adopting an 
amended constitution and by-laws. The 
committee had endeavored to get the 
attorney general to pass on their legal- 
ity, but he refused. Superintendent 
Blake went far enough to say he saw 
nothing illegal in the changes made. 
The changes in no wise affect the pur- 
poses of the organiaztion but are most- 
ly minor. 





KENTUCKY NOTES 


Fish & Pennington of Stanford, Ky., 
have been appointed agents for the Geor- 
gia Home. 

The Springfield and the Atlas of Eng- 
land have appointed Henry E. Holton 
agent at Murray, Ky. 

The agency of the North River at 
Georgetown, Ky., has been transferred 
from Henry Strube to White & Cleary. 
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NEWS OF FIRE PROTECTION 


BLOCKS THE RATE REDUCTION 





Committee of Columbus Council Spoils 
Safety Ordinance Proposed for 
the City 





Columbus, Ohio, June 7.—(Special 
Correspondence.)—Reduction of fire 
insurance rates in the congested hazard 
district of Columbus, announced some 
time ago, incident to the regrading of 
the city from two-and-a-half class to 
class two will not be confirmed as the 
result of the action of council judiciary 
committee, last week, in tabling the pro- 
posed explosives and inflammables or- 
dinance. The intended reduction of 
rates this eliminated would have ranged 
from 10 to 25 per cent all through the 
main business section of the city, ex- 
cept where the condition of buildings 
was such as to penalize owners in their 
insurance rates. 

Fire insurance interests of the city 
are decidedly sore over the defeat of 
the ordinance, the nonenforcement of 
the dry-cleaning ordinance and, to a 
less degree, over the effort to make the 
moving-picture show innocuous. 

Improvements in the water supply 
and fire hydrant distribution, with bet- 
terment of the fire-fighting equipment 
of the city, though large, are not 
enough, they say, to warrant such a re- 
duction in rates as those possible with 
the city graded as of class 2. There- 
fore, they say, they accepted promises 
that an effective ordanince to regulate 
the storage of explosives and inflam- 
mables, and another to regulate auto- 
mobile garages would be passed; that 
moving-picture shows would be regu- 
lated and that the dry-cleaning ordin- 
ance would be enforced. As none of 
these things has been done, the reduced 
rates will not be given. 

The companies do not care so much 
about moving-picture ordinances as 
about the others. By putting on a stiff 
rate they can force the installation of 
safety booths, thus minimizing possi- 
ble loss by fire. The exit feature, they 
point out, is not one affecting the fire 
hazard, but is wholly for the safety of 
patrons as a protection against panic. 

All the others, however, they claim, 
are absolutely necessary to reduce the 
fire hazard. What has been done in the 
way of improvements they ascribe 
chiefly to the energy and farsightedness 
of Fire Chief Charles J. Lauer, rather 
than to willingness of council to make 
the city safe. 

Following publication in the local 
press of an outline of the attitude of 
the insurance interests, Councilman E. 
M. Baldridge, chairman of the judi- 
ciary committee, defended the commit- 
tee’s action in a statement in which he 
declared the proposed safety measures 
were harsh, and were calculated to 
—_ large interests out of business. He 
said: 

The committee tabled the proposed ordi- 


nance to regulate the storage of gasoline 
and other inflammable liquids because the 


members did not think it good policy to 
put out of business some of the city’s 
largest business interests merely to get a 
reduction of 10 to 25 per cent in insur- 
ance rates. The measures presented have 
been_ harsh and unreasonable. The pro- 
posed inflamable ordinance, through its 
prohibition of the storage of more than 
500 gallons of gasoline on any premises, 
would have put out of business the Stan- 
dard Oil Company, the Keystone Refining 
Company, the Hanna Pain Company, the 
Kinnear-Gager Company and many other 
establishments whose business requires 
the use of considerable gasoline. 

The clause requiring 5-gallon tanks or 
over to be buried would impose a hard- 
ship on automobiles, as most machines 
carry larger tanks of the liquid. A pro- 
posed garage ordinance, submitted to me 
months ago, has not been introduced be- 
cause I believe it would, if passed, bar 
these: establishments from the central 
part of the city. 

Rigid enforcement of the dry-cleaning 
ordinance has been postponed until after 
a decision has been rendered in a Cin- 
cinnati suit to test the validity of a 
similar measure. 

The weak points in Balridge’s argu- 
ment are essentially two. His objec- 
tion to the point requiring storage of 
gasoline underground is negatived by 
the fact that the Central Ohio Oil Com- 
pany already is storing its oils in un- 
derground tanks, surrounded by retain- 
ings walls, so that if there is a break in 
a tank, the wall still contains the fluid. 
At the time the ordinance was drafted 
the manager of the company testified 
to this fact, and added that the com- 
pany was much pleased with results. 

The chairman declared members of 
his committee knew little of the haz- 
ards involved, and wished for an or- 
dinance drafted by those having expe- 
rience in these matters. The ordinance, 
however, 14 all its essentials is that 
drafted by the committee of the Na- 
tional Fire Protection Association, on 
which ordinances enforced in a number 
of large cities are based. It was modi- 
fied to meet local conditions by a com- 
mittee representing the city law depart- 
ment and the Ohio Inspection Bureau 
and including the state fire marshal and 
the chief of the city fire department. 
It would be difficult, therefore, to 
crowd more experience into so small a 
compass as in this ordinance, which 
Baldridge intimates was framed by 
— having no knowledge of the sub- 


. * Baldridge would tax the property 
owners in insurance premiums more 
than the garages are worth in order to 
let them into the congested district. 


Officers of New Combination 

The officers of the Automatic Sprink- 
ler Company of America, a New York 
corporation which recently purchased 
the assets and plants of the Manu- 
facturers Automatic Sprinkler Com- 
pany of New York, the Niagara Fire 
Extinguisher Company of Akron, Ohio, 
the International Sprinkler Company 
of Philadelphia, and the Standard Fire 
Extinguisher Company of Kansas City, 
Mo., are E. L. Thompson, formerly 
president of the Manufacturers; presi- 
dent W. G. Allen of the Niagara and 
George M. Myers of the Standard, 
vice presidents, and A. M. Lewis of the 
Standard, treasurer. The new company 
will be able to supply all kinds of 
sprinklers and similar devices and one 
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type of sprinkler will now be used but 
all offices of the merged companies 
will remain as at present. The Inter- 
national Company will continue its 
manufacturing and supply business as 
heretofore. 


NEWTON, IOWA, IS INSPECTED 





Special Committee Reports That the 
Town Has Had Few Fires in 
Recent Years 





The special committee of the Iowa 
Fire Prevention Association, of which 
A. M. Upham of the L. & a & G. is 
chairman, has made a report on New- 
ton, Iowa. There were seven fires in 
the city in 1909. The total loss was 
$1,033. The report in part is: 

Fire Department—Central station one 
block from public square—two-story brick 
building, three hose carts, carrying 650 
feet good hose each and an additional 
500 feet fair hose in reserve. One H. & 
L. truck, carrying 100 feet of ladders and 
an additional 50 feet emergency extension 
ladders in house. One chemical engine 
(out of commission). Alarm whistle at 
electric light plant, same lot with fire de- 
partment. No alarm boxes; 40 men, all 
volunteer. 

Waterworks—Brick power station six 
miles from city and one-half mile from 
channel of Skunk river. Source of supply 
from eight eight-inch sand points forty- 
five feet deep. Water pumped into stor- 
age reservoir (capacity 35,000 gallons) by 
a low pressure pump of 10,000 gallons per 
hour capacity. 

High service pumps—two compound, 
duplex Snow pumps, used alternately. 
pacity each 30,000 gallons per hour. Two 
eighty horse-power boilers, alternating. 
Eighty-five barrel capacity standpipe same 
lot with fire station, dom. pressure 23 
pounds. Fire pressure 125 pounds. 

ENght-inch main from pump station to 
standpipe and around public square, other 
mains 6-inch and 4-inch, as shown by map 
herewith furnished. Eighty-five double 
fire hydrants, average 346 feet apart in 
business section reported on. Electric light 
plant owned by the city. Supt. C. 
O’Leary. No building construction or wire 
inspection ordinance. Streets in business 
section 66 feet wide and alleys 16% feet 
wide. Alleys and area ways generally 
filled with unnecessary inflammable ma- 
terial, ashes and rubbish. 

Members of your committee had several 
interviews with the mayor of the city, 
who, together with the fire and police 
chiefs and chairman of street and alley 
committee of the council, accompanied 
your committee to inspect some of the 
worst alley and basement conditions found, 
and reforms are promised. Fire record 
is now being kept, as evidenced by the 
inclosed report of the fire department 
secretary for the year 1909. 

Newton has been fortunate in having 
very few bad fires in recent years, and 
fires seem to have been well handled. 
Over half of the buildings in section re- 
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ported on ate open joisted construction, 
one, two and three-story brick. Find very 
few interior openings protected and many 
unprotected outer wall openings. Busi- 
ness building construction and absence 
of sufficient fire walls invite large and 
dangerous fires. Streets and alleys in 
ge, section nearly all paved with 
rick. 


To Inspect Dubuque, Iowa 

One of the most important inspec- 
tions of the year will be made by the 
Iowa Fire Prevention Association at 
Dubuque June 21. Engineer Townsend 
of “the Western Union will meet the 
inspection committee at Dubuque and 
assist in the examination. Dubuque has 
had numerous fires, supposedly incen- 
diary. 


AGENTS BLAMED FOR LOSSES 


Tennessee Fire Marshal, in Report, 
Lays Large Part of Fire Waste 
to Overinsurance 


Deputy Fire Marshal A, H. Tipton 
of Tennessee, in his annual report to 
Commissioner Folk, calls attention to 
the reduction in the loss ratio in the 
state since the bureau was established, 
but says it could be further reduced by 
agents exercising more care in grant- 
ing insurance. His report in part is 
as follows: 

The total 


number of fires occurring in 


the year 1909, and re- 
ported to this office by the sheriffs of the 
state, was 1,422, and the total number of 
buildings damaged and destroyed by these 
fires was 1,682. 


The total value of buildings and. con- 
tents in which these fires occurred was 
$10,308,989. The total damage and loss 


on these buildings and contents was $2,- 
707,285. The total insurance carried in 
buildings and contents, damaged and de- 
stroyed, was $5,890,337. 

Since this department was established, 
by law, on June 1, 1907, there have been 
170 investigations of fires made by this 
office, and, as a result, sixty-eight people 
have been arrested; forty-five have been 
bound to court; twenty-four have been 
sent to the state prison, three to the in- 
sane asylum and two to the reform school. 

While the reduction of fire waste, as a 
result of the operation of the fire mar- 
shal law was marked for the year 1909, 
reducing the loss ratio from 54.41 for the 
year 1908 to 47.06 for the year 1909, yet 
it is not the reduction which should have 
been made, nor the reduction which will 
be made when the insurance companies, 
through their agents, have become more 
careful in the estimation of the value of 
property sought to be insured. Instances 
have come under my observation in which 
property was overvalued and insurance 
placed upon the same to an amount much 
greater than the property would have 
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sold for on the market, under the most 
favorable circumstances. Such conditions 
tend to carelessness on the part of the 
insured, and leave him without any finan- 
cial interest whatever in the protection 
of his own property from fire, to say noth- 
ing of the temptation it could bring to 
those not having the moral character to 
resist in times of great stress and need. 





PROTECTION AT LITTLE ROCK 





Comparison Shows Deficiency—Plans 
for Another Station and Improved 
Building Ordinance 





A Little Rock general agent has com-. 
piled a statement comparing the fire 
department of his home city with that 
of Muskogee, Okla., in which Little 
Rock appears to disadvantage. The 
story appears in one of the local news- 
papers and is a part of a campaign be- 
ing conducted by local insurance men 
to bring about improvements in the fire 
department and fire alarm system. 

The report shows that Muskogee, 
with a population of 30,000, the highest 
building being eight stories, has an up- 
to-date Gamewell alarm system, two 
new steamers, one old steamer in serv- 
ice, one combination hose wagon, one 
chemical engine, two hose engines, one 
combination auto, one aerial truck with 
250 feet of ladders and fully equipped 
sufficient to reach highest building, one 
chief’s auto with sufficient apparatus 
to handle small fires, 250 hydrants, 28 
men. 

Little Rock, with a population of 60,- 
000, highest building being 11 stories, 
has Gamewell alarm system, 35 stations 
(should have 60), two steamers in serv- 
ice (one new), one in reserve, out of 
repair, one combination hose wagon, 
four hose wagons, one chemical engine, 
one ladder truck (out of date), one 
chief’s buggy, 427 hydrants, 33 men. 

The city council has appropriated 
$2,500 for a new fire station in the 
eighth ward and steps were taken at 
a meeting of the mayor, Fire Chief 
Hafer and the aldermen from that 
ward to bring the matter before the 
board of public affairs at once for ac- 
tion. It is planned to equip the new 
station with apparatus now used by the 
central station, it being the intention 
to equip the latter with automobile ap- 
paratus. 

The matter of incorporating the 
model building code of the National 
Board into the laws governing building 
in Little Rock is again being agitated 
and an ordinance to that effect will 
probably be introduced in the city 
council shortly. 





Fourth of July Warning 
Fire Marshal Purtell of Wisconsin 
has issued his Fourth of July warn- 
ing. Backed by statistics of loss of 
life, limbs and property by barbarous 
celebrations he urges commercial and 
civic organization and city governments 
to furnish sane exercises and celebra- 
tion for the younger generation, urges 
civil officers to enforce strictly exist- 
ing laws and ordinances regarding 
fireworks and recommends that pyro- 
technic displays be given in parks 
where property will not be exposed. 
Mr. Purtell intends as a future safe- 
guard to prepare and submit to city 
governments an ordinance prohibiting 
the sale of dangerous fireworks. 





Water Supply at Pierre, S. D. 


Pierre, S. D., has recently made a 
number of improvements in its fire pro- 
tection conditions. A new Dean six- 
cylinder pump with a capacity of 3,000 
gallons has been installed. This will 
be operated by natural gas and is ex- 
pected to furnish plenty of power for 
fire protection purposes. The city is 
also digging a new well which when 
completed will be forty feet deep and 
fifty feet in diameter, and laying a new 
sixteen-inch main from the pumping 
station down the principal street, a dis- 
tance of one and one-half miles. This 
main will simply be an auxiliary and 
will afford a duplicate feeder which 





may be needed when the new pump is 
employed. 





Decision Makes for Safety. 


Mrs. Cora Cooper, of Kankakee, IIl., 
has won a suit against the Kankakee 
Electric Light Company and the East- 
ern Illinois Independent Telephone 
Company for damages for the burning 
of her home, which was set on fire by 
a telephone wire which had become 
crossed with a wire of the lighting com- 
pany. The verdict, if sustained by the 
higher courts, will have a strong in- 
fluence in inducing telephone and elec- 
tric companies to protect their over- 
head wiring, and to inspect and guard 
service wires entering buildings. 


FIRE PROTECTION NOTES 


Walkerville, Mich., has purchased a 
combination hand pump chemical engine 
and 500 feet of 2-inch hose. 


The town of Fenton, Ia., has voted to 
install a complete new water works sys- 
tem. The people of Norwalk, Iowa, have 
also voted bonds for that purpose. 


The city council of Anderson, Ind., 
has passed an ordinance prohibiting the 
use of fireworks in that city or within 
four miles of it on July 4. 
small firecrackers may be permitted. 


Conway, Ark., is considering using 
wooden pipe for its water works system, 
instead of the usual iron pipe, it being 
claimed by some authorities that wood 
pipe, properly made, serves the purpose 
as well. 

Two inspectors from the Nebraska fire 
commissioner’s department, J. H. Bennett 
and James McLeod, have completed in- 
spections of buildings and physical condi- 
tions at Fremont, Norfolk and Grand 
Island, Neb. They recommend that bet- 
ter local inspections be given. 


The New Kempner Theater Building, 
now being constructed on Fifth and Louis- 
iana streets, in Little Rock, Ark., is to 
be equipped with automatic sprinklers. 
The building is as near fireproof as pos- 
sible. This will be the first risk of this 
character in Arkansas to be provided with 
such protection. 


An emergency stop for automatic 
sprinklers is now being successfully used 
by large mills and factories for stopping 
the flow of water from automatic 
sprinklers, after a fire has been extin- 
guished, to prevent unnecessary water 
damage. It has the approval of the in- 
surance companies and is proving the 
means of generous salvages. 


City Building Inspector Marani of 
Cleveland and the committee of the coun- 
cil on building code have approved the 
proposed electrical code and it has been 
submitted to the city solicitor for his 
consideration. This draft has the sanc- 
tion of the Cleveland Inspection Bureau 
and is about the same as the companies 
are urging for all the large cities. 


Wausau, Wis., will soon have its fire 
protection facilities improved by the in- 
stallation of a new fire alarm system and 
by the addition to its fire department of 
two new combination hose and chemical 
wagons. Indicators will be installed in 
the city’s new seventh and eighth ward 
engine house, while a complete system of 
fire alarm boxes will be installed in the 
various engine houses. The present sig- 
naling system between the engine houses 
will be thoroughly revised. 


The report of Professor Bemis on the 
waterworks situation at Akron, Ohio, has 
been received and, it is understood, will 
be submitted to the city council this 
week. The document is so voluminous 
that it can hardly be read at a single 
session of that body, but additional 
copies have been made by Safety Di- 
rector Gauthier, so that it may be studied 
at leisure. The people of the city are 
wondering what details will be brought 
out = require such extended treat- 
ment. 


The Rockwood Sprinkler Company is 
completing an installation in the plant of 
the Herzog Art Furniture Company at 
Saginaw, Mich., with values of about 
$300,000, the insurance placed by the 
Western Factory Insurance Association. 
It is also equipping a group of seven 
mercantile buildings owned by § four 
wholesale concerns at Huntington, W. Va., 
with over $1,000,000 of insurance. The 
buildings are all in one block and the 
pressure is furnished by a single 40,000 
gallon tank on the header system, with 
outside control for each building. 

At Kankakee, Illinois, the electric wir- 
ing ordinance is now being administered 
by a practical electrician who was for- 
merly a local contractor, and he has pre- 
vailed upon most of the merchants in the 
congested district to have all new wiring 
placed in steel conduit. All extensions 
to old work are prohibited unless all de- 
fects are removed from the original work, 
and in this way much of the dangerous 
wiring has been removed. The outside 
work is in process of complete reconstruc- 
tion with new poles, proper joint con- 
struction, increased use of cable in place 
of open wiring, safer and less obstruc- 
tive service wires from poles to buildings. 
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BUTTOLPH IS PRESIDENT 


(CONTINUED FROM PAGE 1) 
associate members and twenty-three 
contributing members. No new mem- 
bers were admitted during the year. 
Several applications were received and 
examinations were prepared, but the 
applications were withdrawn. 


Library to Circulate 


Several valuable books were addcd 
to the library during the past year, and 
following the suggestion of one of the 
members others will be contributed. 
Negotiations are under way for the es- 
tablishment of the library n the Crerar 
library at Chicago. It was made clear 
that the books are available to all the 
members and will be sent by mail or 
express to those living outside of Chi- 
cago. 

Tuesday afternoon the members 
took an automobile ride and were pho- 
tographed on the steps of the Chicago 
Academy of Science in Lincoln Park. 
The ride ended at the South Shore 
Country Club, where they were ente1- 
tained at dinner. Talks at the dinner 
were informal. 

Papers That Were Read 

At the morning session Wednesday 
E. R. Carter of the National Life, U. S. 
A., presented tables showing the 
present value of monthly installments 
certain at an effective interest rate of 
3% percent. 

Lucius McAdam of the United States 
Annuity & Life gave some formule 
for continued installments. 

E. W. Hyde of the Columbia Life 
of Ohio read a paper on “First Year 
Reserves.” He said the present situa- 
tion is in a more or less state of chaos. 
Laws of different states are at great 
variance. Actuaries and companies 
should agree, he thinks, on a plan for 
first year reserves and endeavor to get 
uniform laws passed. 

He referred to the level net premium 
plan as inadequate in providing for an 
expense element the first year. It pro- 
hibits new companies from using it. 

The full preliminary term plan gives 
the largest margin, but it has been 
abused. It is now condemned and in 
many states it can not be employed. 
Companies using it are subject to at- 
tack from others. 


Modified Preliminary Time 

The modified preliminary term is 
preferable but is indefinite. It is not 
clear to any but an actuary. 

The select and ultimate table is too 
complicated. 

Mr. Hyde showed by tables that the 
percentage allowance for expenses in- 
creased with age on the preliminary 
term plans. In an endowment policy, 
fer example, there is twice as much 
expense margin at age 55 as age 21. 
He thinks the terminal reserves the 
first year should follow more closely 
the law seen in the net level premium 
plan. The modified preliminary term 
reserve, he said, was too small for 
the higher ages, and the same criticism 
can be made of the select and ultimate. 

He advocated a new plan, where the 
percentages are more logical and con- 
stant, which he termed the “Propor- 
tional net premium reserve.” 

Tables Were Presented 

Mr. Hyde gave tables showing net 
premiums, first year and subsequent, 
reserves and values, the ratio following 
more nearly that of the net level pre- 
mium system. 

R. M. Webb of the Kansas City Life 
read a paper in the afternoon on 
“Group Valuation.” 

A reporter for a Chicago paper who 
had been sent to “cover” an auctioneers’ 
convention at the La Salle, got into the 
actuaries’ meeting. He sat for some 
time watching the demonstrations on 
the blackboard, 4—11—44—P+D=IlI., 
etc. He finally asked someone what 
that had to do with the auctioneering 
business, and on being enlightened he 
sadly “ducked.” 





Mend your own faults and don’t let the 
faults of other agents worry you. 








Recent Fire Decisions 











LOCATION DEFINED—INTENTION OF 
PARTIES. 


The insured was in the agricultural im- 
plement business. The agent had for 
several years written policies covering 
the property while insured occupied a 
building in another location, using in 
connection therewith a vacant lot nearby 
upon which most of the implements were 
kept. Insured moved across the street 
to 1710 Fifteenth street, the location 
named in the policy, and continued the 
use of the same lot. The property de- 
stroyed was that kept on this lot. 

The policy contained, “This policy shall 
cover all merchandise and goods with 
their spare parts as described while lo- 
cated in above described building, * * * 
or upon sidewalks, IN YARD,” etc. In 
the suit the company defended on the 
ground that the property when burned 
was located elsewhere than at the place 
described in the policy. Insured claimed 
that IN YARD meant the lot across the 
street, that the property thereon had 
always been considered covered and at 
one time was listed by the agent in a 
policy. The court below excluded testi- 
mony of insured on this point and gave 
judgment for the company, which was 
reversed and remanded by the supreme 
court of Colorado, who say in part: 

“From the facts and circumstances 
which plaintiff offered to prove it was 
apparent that he had a yard where he 
kept property of the kind described in the 
first clause, describing property insured 
at the time the policy in suit was is- 
sued. The purpose on his part was to 
insure it when located thereon. The 
intent of the company was to insure it 
at that place. Unless it was, in fact, in- 
sured, plaintiff performed a useless act 
in taking out the policy in so far as it 
described property which was to be in- 
sured “in yard,” and the insurance com- 
pany received a premium for which it 
incurred no obligation and returned noth- 
ing. The property of the character under 
consideration constituted the principal 
part of the merchandise in which plaintiff 
dealt, and which he kept on hand. He 
had no yard with which the building he 
occupied as an office as described in the 
policy was directly connected. The com- 
pany knew this, and also knew where the 
yard in which he did keep the agricul- 
tural implements was situated. It listed 
them as part of the property insured, and 
engaged to insure them.” * * * 

“From the language employed in the 
policy the most that can be claimed for 
it, with respect to the yard, is that it 
was a yard adjoining the building, but 
this does not necessarily mean adjoining 
to or on, but, according to the circum- 
stances, may be intended to devote that 
to which it refers as being ‘near,’ ‘close 
by,’ ‘neighboring, or not far from.’ Un- 
der such description, the only way to 
definitely determine the location of the 
yard mentioned, or what ground was in- 
tended to be embraced under that desig- 
nation in the policy, is to ascertain from 
the facts and circumstances surrounding 
the transaction what ground plaintiff 
was using outside the building specified 
upon which to store his agricultural im- 
plements at the time they were listed by 
the agents of the company and the policy 
in suit was issued.” 

Messenger v. German American, 107 Pac. 
Rep., 643. 

* + ” 


“OTHER EXPLOSIVES” DEFINED— 
AGENT CANNOT WAIVE POLICY 
TERMS. 


An explosion preceded or was coinci- 
dent with a fire, destroying a building con- 
sisting of seven miners’ dwellings. The 
agent made an arbitrary rate on account 
of the character of the risk, and same 
Was approved by the company’s special. 
The policy contained the usual prohibi- 
tion of keeping or using on the premises 
named, certain explosives “exceeding 25 
pounds in quantity, naptha, nitroglycerin, 
or other explosives,” and the provision 
against waivers or change in policy terms 
except in writing attached, etc. 

The agent was allowed to testify that 
he knew the local custom of miners of 
keeping explosives in their dwellings; 
that having such risk in mind he made 
an increased rate, though without the 
knowledge or request of insured. The 
lower court gave judgment for insured, 
which the circuit court of appeals_ re- 
versed. The United States Supreme Court 
affirmed and finding, and say in part: 

“The court of appeals decided, as we 
have seen, that, under the terms of the 
policy, blasting powder could not be ‘kept, 
used or allowed’ on the insured property, 
and that such prohibition was not waived 
by the knowledge and acts of the com- 
pany’s agent. We concur in this, and 
think the reasoning by which it was sup- 
ported is conclusive.” 

Speaking of the rule of interpretation, 
the court say further that, “It should be 
applied more liberally to contracts of in- 
surance than to contracts of other kinds, 
yet we think it would be giving it too 
much force to yield to the contention of 
petitioner. Blasting powder is an explo- 
sive, and one of power; it is therefore 
capable of producing the result that the 
provision of the policy was intended to 
guard against. We are given no tests, 
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as the court of appeals said, and we cer- 
tainly may not assume them, of a com- 
parison of it with the explosives which 
are enumerated, except dynamite and gun- 
powder. The law of Pennsylvania, as 
we have seen, has given it character and 
has guarded against its destructive 
force. 

“We think also that the policy furnishes 
the only way by which its terms can be 
waived. It provides against modifica- 
tions by the usage of custom of trade or 
manufacture. It guards against any acts 
of waiver of its conditions or a change 
of them by agents. It provides that such 
waiver or change ‘shall be written upon or 
attached’ to the policy. The company 
could have used no words which would 
have been more explicit. There is no am- 
biguity about them. Parol testimony was 
not needed nor admissible to interpret 
them. They constituted the contract be- 
tween the company and the insured. No 
agent had power to change or modify that 
contract except in the manner provided.” 

Penman vs. St. Paul F. & M., 30 Sup. 
Ct. Rep., 312. :«« * 


CHANGE IN APPLICATION BY HOME 
OFFICE WITHOUT NOTICE TO 
APPLICANT VOID. 


An agent took an application and agreed 
with the applicant to leave a certain ques- 
tion unanswered so as to read, “Other 
insurance concurrent herewith permitted.” 
He testified the concurrent insurance was 
discussed, that he did not remember the 
amount but that it might be taken, that 
he was sure an unlimited amount was not 
agreed to. 

After the application reached the home 
office the president ordered the figures 
$3,000 written in front of the words above 
quoted. The policy was so written and 
delivered by the agent with the statement 
that it was in conformity with the ap- 
plication. Insured afterwards took out 
more than $3,000 additional insurance. 
The property burned and the company 
denied liability. A suit in equity was 
brought to reform the policy by striking 
out the figures put in the application. It 
was so decreed for insured, and the com- 
pany appealed. In affirming the judgment 
of the lower court, the supreme court of 








Prominent Chicago Agents 
Members of the Chicage Board of Underwriters 


RED s. JAMES & CO. 
171 La Salle Street, Chicago 
». Mechanics 

















Agents for the & Ti 
Ray PA grins Soon teedeed hooay te 
and Co. of or Supe Lane, unexceled 
7 Ins. Co. (Lids of ie of Ee 
ined, Legal ins. Co. y 
ee: and at London rie Seecal El Brclues 
Contract with Guaranteed 








GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


136 La Salle Street, Chicago 


Sole > yy of London; Springfield F. 
& M.; mee ies Commercial Union. Spring 
Garden; ‘eo k t.; County, Pa.; Camden; 
Teutonia, La.; Pelican; Western Reserve; Common- 


wealth 
CHAS. A. NEWTON @& CO. 
159 La Salle Street. CHICAGO 


Agents for pewest Fire, Newark, a J.. Capital gue 

Conco State Fire, (Ltd..) Liverpool. 

Willtamsbordh City Fire, New York Virginia E..& Pot: 
ichm: 


Also Special Contracts for Fire and Automo- 
od eee with Underwriters at Lioyd’s, 
ndon. 











Fire Hdjusters 
JUST WIRE, Se 


ave Surplus 
Losses or Emergency Special Work to 


GEORGE C. GILL, 


MANAGER 
Quincy Adjustment and Service Bureau 
QUINCY, ILLINOIS 








Iowa say in part: “If it be conceded that 
the company had the right to accept or 
reject the application and to submit a 
policy different from the one called for, 
which would require an acceptance to 
make a contract, it still remains true, 
that when it delivered the policy to in- 
sured with the insurance that it was in 
accordance with the application, it is 
bound thereby. And such an assurance 
was a waiver of any agreement that the 
insured would notify the company if the 
policy was not right. The insured clearly 
had the right to presume that the company 
would not change the application or issue 
a policy not in accordance therewith. 
——— is affirmed.” 

. Rake & Son. vs. Century Fire, 125 
N. AW “Rep., 207. 





John A. Perdue, many years associated 
with Thomas Egleston and the southern 
department of the Hartford Fire and Citi- 
zens of Missouri, and more recently gen- 
eral agent in the field for the Citizens has 
resigned to give attention to an Atlanta 
local agency in which he is interested and 
to other private mattere. 





At Winona, Minnesota, the electrical 
ordinance which the underwriters’ elec- 
trical inspector assisted in preparing, has 
been passed by the city council and ap- 
proved by the mayor. This ordinance em- 
bodies the construction rules contained in 
the 1909 edition of the National Elec- 
trical Code. 


POINTERS we 
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One of the companies gives in con- 
cise form the provisions of the tourists’ 
floater policy: 

“For a premium of 2% percent it will 
insure the baggage and personal belong- 
ings of a family anywhere in Christen- 
dom. The policy is short and plain in 
its terms, and insures against all the 
risks of fire, lightning, navigation, and 
transportation, as well as the theft of 
entire trunks, valises, or other shipping 
packages, while in the custody of any 
common carrier or other bailee. It also 
insures against the theft of an entire 
grip, suit-case, or other entire piece of 
baggage from the rooms occupied by 
the assured away from home, or when 
checked against receipt in any hotel or 
boarding house, to an amount not ex- 
ceeding 15 percent of the face of the 
policy, but this provision does not in- 
clude pilferage or the loss of articles in 
the custody of the assured. 

“For a premium of 2 percent, the 
same policy may be obtained covering 
travel anywhere in the United States 
and Canada. 

“This contract is unquestionably the 
policy for family protection. When 
written in the name of the head of the 
house, it covers the baggage of all the 
members thereof whenever they are 
away from home. When families split 
up for the summer and some members 
go to the seashore or summer resorts, 
while others cross the ocean and travel 
extensively in foreign lands, or to the 
camps and woods of the north, a world- 
wide tourists’ policy will cover the 
clothes and luggage of all from the time 
such baggage leaves the family home 
until returned. 

If many short trips are taken, there 





is no need of obtaining a new policy 
each time, for one policy written for 
the season will give the desired protec- 
tion to all.” 

Under the terms of a ruling made 
several years ago by Commissioner 
Barry, underwriters’ policies may be is- 
sued in the state of Michigan. If such 
policies are issued by a single company, 
as is the case with the New York Un- 
derwriters and the Hartford, the policy 
must show that it is a Hartford policy 
issued through the New York Under- 
writers’ Agency and the agent who is- 
sues the policy must be a licensed agent 
of the Hartford. The department does 
not issue licenses to agents as agents 
of the underwriters. 

If an underwriters’ policy is issued 
by two or more companies, it must be 
a joint policy by the terms of which 
each company is liable for the whole 
amount of any loss and the insured, if 
it is necessary to bring suit, need bring 
suit against only one of the interested 
companies. The agent who issues such 
a policy as this must be the licensed 
agent of each of the companies writing 
the policy. 

The commissioner has ruled that an 
underwriters’ policy by the terms of 
which each company assumes only a 
pro rata share of the risk, cannot be 
issued in the state of Michigan. 


Question—A certain insurance com- 
pany wrote farm, fire and tornado pol- 
icy for five years, received $12 cash, and 
accepted notes for $48, payable in four 
annual installments of $12 each. The 
assured has paid the first installment, 
in addition to his cash payment of 
$12, and has tendered the agent the 
policy and $6 in cash for his notes. 
This tender was based upon the short 
trate table used by all standard com- 
panies. The policies naving run be- 
tween fifteen and twenty months, the 
assured is entitled to 50 percent return 
premium. The agent, however, de- 
mands $12 instead of $6, which would 
in all make $36 for the time the policies 
have run, instead of $30, which is one- 
half of the five-year premfum. The pol- 
icy was written at $5 per $100, whereas 
the combined cash rate for fire and tor- 
nado insurance is only $4 in Missouri. 
The company gets $1 per $100 above its 
cash rate, and should it not legally can- 
cel under the cash short rate table, at 
50 percent for the fifteen to twenty 
months the policy had run? 

Answer—The agent is correct in de- 
manding another $12 on the cancelation 
of the policy in his company. Every 
farm policy written on the note plan 
provides that in case of cancelation 
the company shall retain the short rate 
and in addition thereto shall retain the 
cost of writing the business. In other 
words the company pays back the 
premium, but the agent does not pay 
back the commission. The premium 
in this case was $60. The policy hav- 
ing run from fifteen to twenty months, 


The re- 
turn premium would therefore be $30. 


the earned premium was $30. 


However, the agent’s commission on 
the return business is $6, which is the 
cost of writing the business and which 
is not returned. Therefore the com- 
pany is entitled to $36 out of the $60 
premium. 


Question—All household furniture 
forms include piano, but we quite fre- 
quently put on a second policy cover- 
ing specifically on the piano, which 
may have been purchased on the in- 
stallment plan. Today, for the first 
time, we have been asked by one of 
our companies to eliminate the piano 
from the first policy. If this is neces- 
sary, why have other companies not 
required it? 

Answer—We believe it is strictly 
correct to strike out the piano from the 
furniture form when the piano is cov- 
ered specifically in another policy. One 
of the most important duties of an 
agent is to see that the policies on the 
same property are concurrent and 
where they are not desired to cover 
concurrently, they should be made dis- 
tinctly to cover specific property. For 
instance, if the piano is left in the furni- 
ture form, in case of a loss there would 
be a difficult problem for adjustment, 
and either the assured might lose 
through adjusters taking different 
views, or a suit might be necessary to 
decide what each company should pay. 
Furthermore, the protection of the sell- 
er of the piano would be reduced. He 
could only collect the amount payable 
on the policy covering the piano alone 
while such amount would be reduced 
by the contribution of the furniture 
policy, so that from every standpoint 
it is better not to have the furniture 
policy cover the piano when the piano 
is insured specifically. We do not know 
why other companies have not re- 
quired this, unless they have given up 
the attempt to have all minor errors of 
form corrected. 
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HE popularity of the monthly in- 
‘ come policy is certain to become 

more pronounced as its provi- 
sions are better known. Last year it is 
said the Prudential wrote about $12,- 
000,000 of business on this plan. It now 
has six or seven claimants and its vir- 
tues will become popularized as the 
working out of the provisions of the 
contract are exemplified. 

It is the most natural and practical 
means of protection. It is a frequent 
occurrence to see a life insurance fund 
dissipated by a beneficiary in poor in- 
vestments. 

Just the other day a widow came to 
the office of THE WESTERN UNDERWRITER 
to ascertain the status of a new in- 
surance company whose stock she had 
purchased with her life insurance 
money. The company was just about 
at its last stages as the milk had been 
drawn from it by the promoters. There 
was but little left for the innocent 
stockholder. 

The widow made the purchase be- 
cause of the influential names on the 
directorate. She read the glittering 
prospectus and was attracted to its 
promises and figures. 

The purpose of her life insurance was 
lost. It would not have been had she 
drawn it monthly. 





President Jules Girardin of the Chi- 
cago Life Underwriters Association be- 
lieves in proclaiming the fact that there 
exists an association of life men when- 
ever he has an opportunity. On his 
regular business card in addition to 
giving the fact that he is manager of 
the Phoenix Mutual at Chicago he has 
a line, “Member of the Life Under- 
writers’ Association.” It brings the 
association before business men and is 
an excellent idea. 





The Penn Mutual has gotten out a 
very practical review of modern 
methods of twisting. It says: 

“Any policy which has been kept in 
force five, ten, fifteen or more years, 
the longer the better, has of course, 
accumulated a reserve, or self-insurance 
fund, which varies in amount accord- 
ing to plan, age, etc., etc., and ascertain- 
ing this the ‘destructives’ proceed to 
‘demonstrate’ to the inexperienced that 
he is paying for insurance which he 
does not get. For example: A in- 
sured his life at age thirty-five on the 
whole life plan paying a net annual 
Premium of $21.08 per $1,000. At the 
end of twenty years his policy has a 
cash value of $327.58. Along comes 


an alleged expert who tells A that while 
he is paying for $1,000 of insurance he 
is only insured for $1,000—$327.58= 
$672.42. This statement is not true. The 
facts are that A has already paid for 
$537 of paid-up insurance and is now 
paying $21.08 per annum at the rate of 


$45.53 per $1,000 for $463 of whole life 
insurance. Following such advice, how- 
ever, he surrenders his policy for $327.- 
58, and takes out a new policy of $1,000 
for which he agrees to pay during life 
a net annual premium of $45.53. What 
has happened? A has taken from the 
insurance company $327.58, but he has 
increased his premium obligation by 
$24.45 per annum for life. Reference 
to the tables will show that $327.58 in 
cash and a life annuity of $24.45 are 
exact equivalents. That is, the value 
of the increase of the premium is ex- 
actly equal to the amount of the re- 





portunity given to answer conclusively 
the deceptive proposition submitted.” 





President Rittenhouse of the Pro- 
vident Savings has shown how ailments 
that usually attack men at age 60 or 
thereabouts are showing their teeth at 
age 45 because of the stress of modern 
life. This makes a strong argument 
for proper protection early in life. 

The New York Life takes one of its 
month’s mortality records, 704 deaths, 
Of these 200, or 30 percent are due to 
consumption, pneumonia and bronchitis, 
pleurisy and the like. These are air 
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serve withdrawn. Hence, in exchange 
for $327.58 in cash, which A probably 
has no immediate use for, he has in- 
creased his future payments by $24.45 
annually. He has practically borrowed 
$327.58 on the instalment plan, a trans- 
action he would not think of under- 
taking except in extreme necessity. 
“Several ways have been suggested 
to meet such attacks on established 
business, but as these are made in the 
dark and frequently culminate in a lapse 
without notice to the agent interested, 
the first and obvious thing to do is to 
ascertain who has been approached. To 
this end all policyholders insured for 
$10,000 and upwards should be promptly 
canvassed for additional insurance, in 





the course of which any attempt to 
twist may be disclosed, and the op- 











troubles. That is, they are due to lack 
of fresh air. 

Again 284, or 40 percent, are caused 
by food troubles. Over-eating, over- 
drinking and under-exercise exact a 
mighty toll. The digestive organs are 
impaired. 

These conditions in most part are 
traced to modern methods of living 
and the indifference to nature’s laws. 





There are but few stories told of 
General Robert E. Lee, one of the 
gentlest of men, and yet inexorable on 
the field of battle. He directed an aid 
to carry an important message to an 
officer beyond the enemy’s lines. Gen- 
eral Lee had figured out beforehand the 
supposed conditions. He had gone 
over these with the aid and told him 


how to meet them. When the aid ar- 
rived at the point of danger he found 
the situation at variance from that pre- 
dicted by the commander. He turned 
his horse, retraced his steps and rode 
back for directions. General Lee eyed 
him sharply as he listened to his com- 
ment. 

“Ride to the rear,” was the order the 
aid received. Then turning to his 
entourage he said, “I want a soldier 
who can carry a message.” 

There is a valuable lesson to life men 
in this war incident. Too many men 
fail at the vital point and run back for 
further instructions. They do not rally 
their own reserves and use their initi- 
ative. They fall back when an unfore- 
seen situation confronts them. 

Life insurance conditions change with 
time. Standards of thinking change. 
The successful agent is able to adjust 
himself to the new program. It gaineth 
little to rail at the progress of years or 
the altered sentiment of the day. The 
alert agent is able to jump into the 
current and direct his boat. He must 
keep in touch with the public thought. 

The real leaders in the business were 
not afraid of the Armstrong investiga- 
tion and its results. They recognized 
its meaning. While certain practices 
were regarded as allowable in other 
years, public sentiment changed. Offi- 
cers are to be held to a stricter ac- 
count. The strife for business at high 
cost, high pressure methods and enor- 
mous commissions was checked. 





Instead of trying to stay the tide of 
public sentiment for saner and more 
conservative methods the agent should 
guide this sentiment along normal lines, 
adapt himself to it, adjust himself to it 
and carry the message to Garcia. 

The good old times and the royal 
old days had their purpose. It was 
served. But new occasions teach new 
duties as Lowell puts it. The man of 
elastic mold should be able to meet 
changes of seasons in public conscience 
and thought. 

The agent today is living in an era 
of service, and he who renders the most 
efficient service will reap the larger re- 
wards. The policyholder demands 
value received. He wants not only a 
policy but the policy best suited to his 
case. He wants it at the lowest cost 
consistent with safety. 





PRESENTS IT IN A NEW WAY 


One general agency is making quite 
a hit by sending a “memo” to prospects 
to the effect that the company offers to 
provide an estate for a family if the 
head will pay the interest on the 
amount during his life. The interest is 
the rate the premium bears to the 
amount of the estate created. At some 
ages it will be 3 percent or less, which 
will be decreased by dividends in a 
mutual company. It is a new way of 





presenting an old subject. 
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PERFECT PROTECTION IDEA 


TEXT OF THE GREAT NORTH- 
ERN LIFE’S NEW POLICY 








Furnishes Life Insurance, Disability, 
Indemnity and Old Age Income 
in One Contract 





The Great Northern Life of Wausau, 
Wis., has gotten out a “perfect pro- 
tection policy,” giving life insurance, 
disability indemnity not terminable at 
the option of the company, and old 
age pension. General Manager W. A. 
Fricke, in describing some of the fea- 
tures of this policy says: 

“Policies on this plan are issued with 
the maturity date either at age 60, 65 
or 70; the maturity date being the 
period at which the old age income 
commences, and premiums may be 
paid either to maturity date or in twenty 
premiums. 

“This plan is a combination of de- 
ferred annuity or pure endowment in- 
surance with term insurance and dis- 
ability insurance. The pure endowment 
benefit is the present value at the 
maturity date of a life annuity of $100 
per annum, payable monthly, during the 
life time of the insured in case he is 
living at the maturity date. If the in- 
sured should die before the monthly 
installments paid equal the face of the 
policy such payments will be contin- 
ued until the total amount of install- 
ments paid to the insured and to the 
beneficiary shall equal the face amount 
of the policy. 

Can Get Commuted Value 

“The present worth or the commuted 
value, at the maturity date, of this de- 
ferred annuity is payable, at the option 
of the insured, in cash at the maturity 
date and is known as the commuted 
value. For the purpose of computation 
this commuted value is valued as a pure 
endowment payable only in case the 
insured survives to the maturity date. 
Other options available at the matur- 
ity date are merely commutations of 
this maturity benefit. For a policy of 
the face value of $1,000, the commuted 
value for maturity age 70 is $950; age 
65, $1,050, and at age 60, $1,175. 

“The face of the policy is payable in 
case the insured shall die before the 
maturity date and is valued as tempor- 
ary or term insurance for that amount 
expiring at the maturity date. 

Tables That Are Used 

“The net premiums are based on the 
American table and 3% percent interest 
and the British Friendly Societies’ 
table and 3% percent interest on the 
basis of one year modified preliminary 
term insurance. 

“In order to be able to issue this form 
of contract I drafted an amendment to 
the valuation law of Wisconsin which 
was enacted at the session of 1909 and 
which reads as follows: 

“The reserves computea on policies 
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insuring against disability because of 
sickness or accident shall not be less 
than those determined according to the 
‘British Friendly Society table, 1876 to 
1880,’ with interest at 3%4 percentum 
per annum. The commissioner may 
vary the standards in cases where the 
use of such table is impracticable and 


may also require additional reserves in 


case of hazardous occupations.” 
Text of the Policy 

_ The following is the twenty payment 
life form, age 30, with maturity date at 
age 60, the face value being $5,000. 

mount of insurance, $5,000; » 2 
Preston, $246.40. ooeon ams NORE 
: e reat Northern Life Insurance 
Company of Wausau, Wis., agrees to pay 
$5,000 upon receipt at the home office of 
the company in Wausau, Wis., of due 
proof of the death of Smith Van Smith of 
Marathon, Wausau county, Wis., the in- 
sured, and of the interest of the claimant, 
to Maria Van Smith, mother, the bene- 
ficiary, or to such other beneficiary as 
may have been duly designated, other- 
wise to the executors, administrators or 
assigns of the insured, provided such 
death shall occur before the fourth day 
of July, 1940, hereinafter referred to as 
the maturity date of this policy. 

If the insured shall at any time during 
the continuance of this policy become 
physically disabled, and thus wholly in- 
capacitated to carry on any gainful occu- 
pation, the company will pay to the in- 
sured, twenty-five dollars per week for the 
first twelve weeks (following the first 
week for which no, compensation will be 
paid) of such incapacity and fifteen dol- 
lars per week for the next thirteen weeks 
thereof and ten dollars per week for the 
remainder of such disability; which in- 
demnities shall be claimable, however, 
only while and so long as this policy is 
continued in full force, but not beyond 
the maturity date of this policy. 

Upon the maturity date hereof the life 
insurance under this policy shall expire 
and the disability indemnities guaranteed 
hereunder shall cease, but the company 
will pay to the insured, if living, at the 
end of one month after said maturity 
date, and monthly thereafter during his 
lifetime, an annuity at the rate of $41.65 
per month. If the insured should die 
after the maturity date hereof, and be- 
fore there shall have been paid to him in 
monthly installments an amount equal to 
the face of this policy, such payments 
will, on due proof of such death, be con- 
tinued to the beneficiary until the total 
amount of installments paid to the in- 
sured and to the beneficiary shall equal 
the face amount of this policy. 

At the maturity date hereof the insured 
may, at his option, surrender this policy 
and receive: 

(1) The commuted value, $5,875 in cash 
or, (2) a paidup life policy for the face 
amount of this policy, $5,000, payable at 
his death, as provided herein, and an an- 
nual cash payment as an annuity of 
$254.90, payable at the option of the in- 
sured, in equal monthly installments, so 
long as he shall live. 

Any indebtedness hereon to the com- 
pany will be deducted in any settlement 
hereunder, as hereinafter provided. 

The provisions and agreements on the 
following pages are hereby made a part 
of this contract. 

In witness whereof, the said Great 
Northern Life Insurance Company, at its 
home office in the city of Wausau, Wis., 
has caused this policy to be signed by its 
president and secretary this 4th day of 
July, 1910. 


ee es 


ee es 


Examined: 


Provisions and Agreements 


Payment of Premiums—tThis policy is is- 
sued in consideration of the application 
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Established 1850. Operating in 37 States 


OSMAN D. CLARK, 
tary 
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irector 
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LIABILITIES, - $ 41,661,130.12 Gain, iene 


SURPLUS, - §$ 65,829,868,86 Gain, 211% 
INSURANCE, - $161,423,115.00 Gain, 79% 


Absolute Security and Economy of 
nagement, 





therefor and of the annual premium of 
$246.40, and in further consideration of 
the payment of a like amount, in advance, 
upon the 4th day of July in every year 
hereafter until premiums have been paid 
for twenty years from the date of this 
policy or until the prior death of the in- 
sured. 

All premiums are payable at the home 
office of the company or to any authorized 
agent upon delivery of a receipt signed by 
the president or secretary of the com- 
pany and countersigned by the designated 
agent. Of the annual premium payable 
hereon $56.20 is for the disability benefits 
provided by this policy. 

Premiums may also be paid semi-annu- 
ally, quarterly or monthly in advance at 
the company’s table rates. The mode of 
payment may be changed at any time. 
Except as hereinafter ————- the pay- 
ment of an annual, semi-annual, quarterly 
or monthly premium will not keep this 
policy in force beyond the date when the 
next premium is due. 

This policy will not take effect until 
the first premium is actually paid during 
the good health of the insured. 

Grace—A grace of one month, subject 
to an interest charge at the rate of 
5 percent per annum, will be granted for 
the payment of every premium after the 
first, during which time this insurance 
will continue in force. If the premium 
be not so paid this policy shall thereupon 
cease and determine except as herein 
provided. 

If death occur within the period of 
grace the overdue premium will be de- 
ducted from the amount payable here- 
under, but in no case will any semi-an- 
nual, quarterly or monthly premium due 
after the date of death be deducted from 
the amount payable under this policy, 
whether said death occur within the period 
of grace or at any other time while this 
policy is in force, : 

Cash Loans—After three full years 
premiums have been paid, the company, 
at any time while this policy is in force 
and before its maturity date, will loan, 
on the sole security of this policy and on 
a proper loan agreement, a sum not ex- 
ceeding the loan value specified in the 
table hereinafter given, less the amount 
of any indebtedness on or secured by 
this policy and any unpaid premium or 
premiums for the balance of the current 
policy year. Such loans shall bear inter- 
est at the rate of 5 percent per annum, 
payable in advance, to the end of the cur- 
rent policy year and thereafter annually 
in advance. Failure to repay such loan 
or to pay interest thereon shall not void 
this policy while the total indebtedness 
hereon, including interest, is less than the 
loan value, nor until one month after no- 
tice shall have been mailed by the com- 
pany to the last known address of the 
insured and of the assignee, if any. 
Thereupon this policy shall cease and 
determine. 


Table of Loan and Surrender Values 

The following table shows the values 
guaranteed by this policy, provided that if 
there be indebtedness to the company 
hereon the cash surrender value and the 
amount of paidup insurance will be re- 
duced in the proportion that the total 
indebtedness bears to the cash surrender 
value. The reserve on this policy is com- 
puted according to the American Experi- 
ence Table of Mortality and the British 
Friendly Societies’ Table and 3% percent 
interest on the basis of one year modi- 
fied preliminary term insurance. The 
values in each case are the equivalents 
of such reserve for the end of the policy 
ear, less a surrender charge not exceed- 
ng 2% percent of the amount hereby in- 
sured; these values will be proportionately 
adjusted on the same basis for fractional 
periods in excess of full years. Values 
for later years are computed on the same 
basis and will be stated on application. 


Paid-up Life 

Full Year’s Insurance Cash Sur- 

Premiums without render and 

Paid Disability Loan Values 

Benefits 

3 840 $ 385 
4 1,150 540 
5 1,460 705 
6 1,765 87 
7 2,090 1,065 
8 2,430 1,265 
9 2,760 1,480 
10 3,090 1,700 
11 3,410 5925 
12 3,730 2,165 
13 4,040 »410 
14 4,345 2,665 
15 4,650 2,930 
16 4,945 3,205 
17 5,23 3,495 
18 5,520 3,790 
19 5,800 4,100 
20 6,075 4,425 


Maturity date (commuted value), $1,175 
for each $1,000 of insurance. 

Indebtedness—Any indebtedness to the 
company will reduce the values in the 
foregoing table as above provided. Should 
there be any such indebtedness at the time 
of any other settlement under this policy 
such indebtedness will be deducted from 
the amount or from the first installment 
then payable. If the indebtedness ex- 
ceeds the amount of the first installment 
then the amount of any benefit selected, 
including each and every installment, will 
be reduced in the proportion that the total 
indebtedness bears to the cash value or 
commuted value or such benefit; provided 
that if the amount of the cash value or 
commuted value reduced by the indebted- 
ness should be less than $500 the net bal- 





ance, if any, will be paid in cash in one 
sum and not in installments. 

der Values—Upon default in pay- 
ment of any premium after premiums 
have been paid for three full years, and 
upon legal surrender of this policy to the 
company within the month of grace, the 
insured will be entitled to one of the 
following options, as specified above and 
in the foregoing table: 

(1) The company will pay the amount 
of the cash surrender value, as above 
specified; or 

(2) The company will issue a paid-up 
policy—without disability benefits—for 
such an amount as specified in the table 
of surrender values, but without further 
payment of premiums, payable to the in- 
sured at the maturity date or upon proof 
of the prior death of the insured to the 
beneficiary, in the same manner as this 
policy. 

Automatic Premium Loans—If this pol- 
icy be not surrendered for one of the 
foregoing options, after premiums have 
been paid for three full years, the com- 
pany will upon default in payment of any 
subsequent premium, charge as an indebt- 
edness against this policy each such pre- 
mium as it becomes due, with interest at 
the rate of 5 percent per annum, in ad- 
vance, until such accumulated indebted. - 
ness with interest equals or exceeds the 
loan value, when this policy shall cease 
and determine; subject, however, to no- 
tice of termination mailed, at least one 
month prior to the date of termination, 
to the last known address of the insured 
and of the assignee, if any. While this 
policy is carried under this provision the 
insured may, without furnishing any evi- 
dence of good health, resume premium 
payments and continue this policy in 
force, allowing the charges for such 
premium loan and interest to remain as 
an indebtedness against the policy; or the 
insured may at any time remove such 
lien by the payment of such indebtedness 
with interest. 

Reinstatement—This policy if not sur- 
rendered to the company and canceled 
may be reinstated, at any time after de- 
fault in payment of any premium, upon 
evidence of insurability satisfactory to 
the company and upon payment of all 
premium arrears with interest at the rate 
of 5 percent per annum. The reinstated 
policy will also be subject to the pay- 
ment or reinstatement (within the loan 
value of this policy) of any unpaid in- 
debtedness at the time of default with 
interest. 

Change of BSBeneficiary—The insured, 
subject to any existing assignment of 
this policy, may designate a new benefi- 
ciary by filing notice at the home office 
of the company, accompanied by this 
policy for suitable endorsement, where- 
upon all rights of the former beneficiary 
or beneficiaries shall cease. If any benefi- 
ciary shall die before the insured, the 
interest of such beneficiary shall vest in 
the insured. 

Assignument—Any assignment of this 
policy must be in writing, and the com- 
pany shall not be deemed to have knowl- 
edge of such assignment, unless the orig- 
inal or a duplicate thereof is filed at the 
home office of the company and its re- 
ceipt duly acknowledged. The company 
will not assume any responsibility for 
the validity of any assignment. 

Age—If the age of the insured has been 
misstated, the amount payable hereunder 
will be such as the premium paid would 
have purchased at the correct age; or 
the premium may be adjusted and credit 
given to the insured or to the company, 
according to the company’s published rate 
at the date of this policy. 

Suicide—If within one year from the 
date hereof the insured shall, whether 
sane or insane, die by suicide or in con- 
sequence of his or her own criminal ac- 
tion, the liability of the company shall 
not exceed the amount of the life in- 
surance premiums paid on this policy. 

Occupation, Residence, Travel—This 
policy shall be free from any restriction 
as to residence, travel, or occupation. 

Incontestability—This policy, together 
with the application therefor, shall con- 
stitute the entire contract between the 
parties hereto, and shall be incontestable 
after one year from its date, except for 
non-payment of premiums. All state- 
ments made by the insured shall, in the 
absence of fraud, be deemed representa- 
tions and not warranties. No agent is 
authorized to modify or to extend the 
time for paying a premium. 

Installment Settlements—This policy is 
issued in case of death in one sum, but 
with the consent of the assignee, if any, 
the insured or after the death of the in- 
sured (if he shall have made no election) 
the beneficiary may, by written notice to 
the company at its home office, elect to 
have the net sum payable under this 
policy upon the death of the insured, 
or the net proceeds of any other settle- 
ment hereunder, if not less than $500, 
paid in installments according to the 
company’s tables of installment options. 

Disability—Written notice of any 
claim because of disability must be given 
the company at its home office in the 
city of Wausau, Wisconsin. Indemnities 
shall not be claimable for more than one 
week before such notice is given. 

The insured shall furnish, whenever 
and as often as called for by the com- 
pany, a certificate from his attending 
physician as to the cause, nature, sever- 
ity, and duration of the disability and 
shall also at all times, when so required 
by the company, submit to being exam- 
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ined by a physician or physicians selected 
by the company. 

No indemnity shall be paid for any 
disability arising from sickness or in- 
jury willfully caused by the insured or 
resulting from his use of intoxicating 
liquors or narcotics, or from immoral 
conduct, or from voluntary or unneces- 
sary exposure to accident, contagion or 
infection, or from participation in mili- 
tary or naval service in time of war, or 
from dueling or violation of law, nor 
while the insured is not under the care 
and attendance of a regularly qualified 
physician; nor for any disability aris- 
ing while premium payments are in ar- 
rears, or having its origin in, caused by 
or existing by reason of any disease or 
injury prior to the date of this policy. 

If when disability occurs the insured 
have in force more disability insurance 
than his average earnings the company 
shall be liable hereunder only for such 
proportion of the indemnity named herein 
as the average weekly earnings bear to 
the aggregate weekly indemnities in- 
sured; provided that if the disability 
is from causes not covered by such other 
insurance, but covered hereunder, this 
condition shall not apply as to such in- 
surance. 

No disability benefits shall be payable 
under any paid up policy issued upon 
the surrender of this policy. After pre- 
miums have been paid for twenty years 
this policy is paid-up for its face value, 
and the disability insurance as herein 
provided contines to maturity date with- 
out further premium payments. 

Table of Installments for Each $1,000 

At the option of the insured the pro- 
ceeds of this policy may be made pay- 
able to the beneficiary either in limited, 
or continuous installments as shown in 
the following table: 

LIMITED INSTALLMENT OPTION 


Number Amount Number Amount 
of of each o of each 
Annual Annual Annual Annual 
Install- Install- Install- Install- 

ments ment ments ment 

2 $507.38 14 $85.95 

3 343.23 15 81.33 

4 261.19 16 77.29 

5 211.00 17 73.74 

6 179.22 18 70.59 

7 155.83 19 67.78 

8 138.31 20 65.26 

9 124.69 21 62.98 

10 113.32 22 60.91 

11 104.93 23 59.04 

12 97.54 24 57.32 

13 91.29 25 55.75 


Payable annually at the beginning of 
each year, for a fixed period of twenty 
years, and for as many years longer as 
the beneficiary shall survive. 


Age 
(at last (at last 
Birth- Birth- 
day) Amount day) Amount 
of Bene- of each of Bene- of each 
ficiary at Annual ficiary at Annual 
death of ment death of Install- 
Insured Install- Insured ment 
10 and under $39.52 43 $51.80 
11 39.70 44 52.46 
12 39.89 45 53.12 
13 40.08 46 53.80 
14 40.28 47 54.50 
15 40.49 48 55.19 
16 40.71 49 55.89 
17 40.94 50 56.60 
18 41.18 51 57.30 
19 41.43 52 57.98 
20 41.69 53 58.66 
21 41.96 54 59.33 
22 42.24 55 59.97 
23 42.53 56 60.58 
24 42.84 57 61.17 
25 43.16 58 61.72 
26 43.49 59 62.24 
27 43.84 60 62.71 
28 44.21 61 63.15 
29 44.59 62 63.54 
30 44.98 63 63.89 
31 45.39 64 64.19 
32 45.83 65 64.45 
33 46.27 66 64.67 
34 46.74 67 64.85 
35 47.23 68 64.99 
36 47.73 69 65.09 
37 48.26 70 65.16 
38 48.80 71 65.21 
39 49.36 72 65.24 
40 49.95 73 65.25 
41 50.55 74 65.26 
42 51.17 75 and over 


same as 74, 

The company agrees, as a special guar- 
antee for the payments under the in- 
stallment option selected, to deposit with 
the state in which the beneficiary re- 
sides at the time of the death of the 
insured securities sufficient to meet the 
Payment of the installments as they be- 
come due, if such deposit has been re- 
quested by the insured while living, or 
by the beneficiary after the death of 
the insured, whenever such deposit is 
permitted under the law and accepted 
in trust by such, state. 

The company upon application will fur- 
nish the necessary blank when payment 
is desired under one of the above in- 
Stallment options, and the insured while 
living, or the beneficiary after the death 
of the insured, when requesting that the 
Proceeds of the policy be made payable 
under either the limited, or continuous 
installment option may require payment 
to be made in semi-annual, quarterly or 
monthly installments. Payments in in- 
stallments will be made only when so 
requested, otherwise payment to the ben- 
eficiary will be made in one sum as pro- 


SELLING ON ITS MERITS 


AGENTS FIND PERSONAL 
FRIENDS DISADVANTAGE 








Salesmen Should Canvass Prospects on 
Business Basis and Not on 
Friendship 





_ The Northwestern National Life in 
its bulletin brings out an interesting 
point as to whether an agent is at a 
disadvantage among his _ personal 
friends. It says: 
“There is much food for thought in 
the action of an energetic young man 
who comes to the Northwestern Na- 
tional ranks from an official connec- 
tion with the Prudential, and with the 
request that he be allowed to establish 
headquarters away from the town in 
which he had entered the business and 
already achieved signal success. 
“This man is a keen thinker—a young 
man, and a man of great personal force. 
He correctly concludes that the com- 
munity in which he has grown up and 
in which he is known familiarly by his 
boyhood name and remembered for his 
not remote boyhood days, is a disadvan- 
tage rather than an asset. 
_ “He explains: “Everybody in town 
is my friend, and most of the men 
whom I would write up have known me 
as a youngster. I have an easy ap- 
proach to these men, but the difficulty 
is in getting their serious interest. I 
conclude that life insurance is easier 
to sell as a pure business proposition 
than one in which the interest is divided 
by making your visit appear one of 
personal familiarity.” 
Should be on Business Basis 

“For the kindred logic in this we em- 
phasize it for the benefit of the class 
of men who enter the business and be- 
gin at once to write their relatives and 
only those who will listen to a plea 
for personal patronage. This is all very 
well, so long as a man remembers that 
he is selling his goods strictly on their 
merits, and, after a fashion, conferring 
a favor on a prospect by drawing his 
insurance obligations to his attention, 
lest they be overlooked or not prop- 
erly attended to. Beyond this, how- 
ever, a man should sell insurance as 
an insurance proposition. A large ac- 
quaintanceship and an easy friendship 
is an enormous asset in canvassing, pro- 
vided the agent can disassociate this 
element from himself after making it 
serve for a pleasant introduction. 

Personal Side Predominates 
“An agent should always remember 





and discusses things of common inter- 
est is in a position to conclude that 
the visit is a personal one, and that 
the business of life insurance when 
proposed may be lightly treated as only 
incidental to the personal character of 
the visit. 

“By way of illustration, the home 
office recently cooperated upon request 
from a certain agent to frame up two 
or three insurance propositions of a 
nature expected to interest a likely 
prospect, and supplied the agent leav- 
ing the home office with a letter of in- 
troduction. Shortly afterwards the 
agent comes beaming into the home 
office again, and reports a successful 
interview. The man had treated him 
very cordially and pleasantly; had 
chatted and gossiped with him on a 
number of topics. It was not till the 
agent was asked, “Where is the ap- 
plication?” that he came to see his visit 
was really a rank failure. He had per- 
mitted the personal side to dominate 
the business proposition, and had 





squandered his interview. To avoid 
this, many an agent dealing with his 
familiar friends has reported best re- 
sults by making a special trip to talk 
insurance at a time and at a place that 
discourages any deviation into person- 
alities or gossip, or away from the busi- 
ness in hand. 
Should Sell on the Merits 


“Many an agent who has failed to 
realize that, badly handled, one’s friends 
and relatives are really the most dis- 
couraging prospects of all, has lost 
heart to take up general canvassing 
where the personal leverage is not so 
strong. Instead such agents would find 
themselves stronger selling life insur- 
ance purely on its merits to compara- 
tive strangers than in an attempt to sell it 
on personal pleas to relatives and 
friends, but he should sell them on the 
merits of his goods, and see that the 
mere incident of friendship or relation 
is made to serve and not to hinder.” 








ance solicitors. 


C, R. PORTER, President 


THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of the rich section of the United States 

nown as the South is marked by the accomplishment of the State 
Mutual Life Insurance Company of Georgia. 

F orty Million Dollars of Insurance has been placed on the books 

of this Company the first two years of its life as a legal reserve insti- 

tution. Over a million and a quarter of assets have been accumulated 


in this period and the Company's income in 1907 was $1,600,000. 
Its contracts are readily salable in the hands of reputable insur- 


State Mutual Life Insurance Company of Georgia 


HOME OFFICE, ROME, GA 








that a man who receives him pleasantly 


RELIANCE LIFE 


OF 
PITTSBURGH 


Policies that can’t be beat. 
Assets over two and one-half million. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa, Illinois and Alabama 
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The Northwestern 
Mutual Life Insurance Co. 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


1905 
1906 
1907 
1908 
1909 





1905 
1906 
1907 
1908 
1909 


history of the Company. 





$ 90,334,038 


Each year larger than any in the previous 


Commenced Business 1858 


93,563,452 
102,233,634 
109,685,428 
113,716,188 
Loan Feaures. 








NSURANCE MEN will note the significant in- 
crease in The Northwestern’s new business dur- 
ing the past five years. 
IMPORTANT FACTS relating to this business 
are shown by the following percentages: 


It is capable of easy demonstration that The North- 
western is the best Company to insure in. 

See The Northwestern's new (1910) policy con- 
tract with its Dividend Options, Paid-up and Endow- 
ment Options, Options of Settlement and the Premiam 


Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


Expenses Mortality Interest 
12.15 67 4.73 
11.76 59 4.72 
11.81 58 4.76 
10.76 59 4.84 
10.63 54 4.85 


H. F. NORRIS, 


Superintendent of Agencies. 











vided in this policy. 











iv 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 





June 9, 1910. 








MONEY IN THE BUSINESS? 
SOME OF THE METHODS TO 
USE IN FIELD 





Practical Advice to Agents as to How 
to Increase Their Profits of 
Service 


*BY THAD C. BELL 


I want to take for my text two 
proverbs. The first is of modern origin, 
and the second dates back to the time 
of Aesop. I believe the first is credit- 
ed to Bill Arp, who said: “It is better 
not to know so much than to know 
so many things that ain’t so.” The au- 
thorship of the second is lost in an- 
tiquity, but it points as true a moral 
today as it ever did, namely: “Don’t 
count your chickens until they are 
hatched.” 

In taking this double text, I shall 
leave it to you to decide which of them 
applies to any particular point. In a’ 
broad sense, and for the purpose of this 
paper, I take them to mean practically 
the same thing. : 

It is better to know a little than to 
imagine a great deal. A moderate cer- 
tainty is better than unlimited uncer- 
tainties. 

Better to Have Persistent Business 

In our business it is better to write 
$100,000 per annum of good, clean ap- 
plications upon which the company can 
issue straight policies, and on which 
the agent can place and collect full 
premium; than to write $200,000 in ap- 
plications, $50,000, of which the com- 
pany must reject, and only $80,000 or 
$90,000 of the balance can be placed 
and paid for. 

An application is a mighty good start 
for business, but let us get the idea out 
of our heads that the mere fact that 
we have an application filled out and 
signed has made us any money. After 
the application is signed, the next step 
is to have the applicant examined, and 
still we have made no money. Then 
we turn the papers in to the branch of- 
fice, and still we have made no money. 
The papers are forwarded to the home 


office, and still we have made no 
money. If the policy is issued and sent 
us for delivery, the negotiation is 


progressing favorably, but even yet we 
have made no money. 

When we have delivered the policy 
to the insured, got the money for it, 
settled with the cashier, completed all 
papers and signed the voucher for our 
commission, then and not until then 
have we made money. 

Paid Business Counts 

An application is only a start, and 
written business is only a step in the 
right direction, necessary but not final. 

It is paid business that counts. It 
is paid business that demonstrates 
whether we are successes or not. This 
is as true of a branch office or of a 
company as it is of an individual. Bet- 
ter not to have so many applications 
than to have so much business rejected 
or returned for cancellation. An appli- 
cation which does not result in a satis- 
fied policy-holder and an addition to 
our bank account is waste; wasted en- 
ergy On our part, wasted time, ours and 
the company’s, wasted material, unnec- 
essary expense; and also means disap- 
pointment and dissatisfaction, blasted 
hopes predicted upon false premises; it 
means unnecessary wear and tear on 
our mental equipment. 

Possession Is Necessary 

The average life insurance man is 
only too apt to look upon a list of pros- 
pects as money in the bank. A promise 
to take a policy from a reputable man 
is apt to make us feel that we have 
made the commission. And most life 
insurance men spend what they make 
when they make it. This mental atti- 
tude puts us where we feel that we have 
actually lost money when the company 
rejects a case or rates it up so that we 
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cannot place it. Is this true? No. You 
cannot lose what you have not got and 
never had. You cannot lose a thing 
that you never owned. Possession is 
necessary before you can be dispos- 
sessed. 

What's the Difference? 

You all know how depressed the 
average agent is when he gets a rejec- 
tion. He is often sore at the company; 
he is often disgruntled; and the pessi- 
mistic bug finds a free field for action; 
and all because the agent argues from 
a false standpoint. That same agent 
will fail to get a name on the dotted 
line and still come up smiling after the 
interview. He even feels a sense of 
elation over the hot fight he put up. 
He doesn’t regard it in the light of 
having lost money, but starts after an- 
other prospect with renewed energy 
and a renewed determination to con- 
quer. 

Preliminary Steps Necessary 

From a logical standpoint, why 
should he not feel the same way about 
an application? 

The interview and the application are 
both necessary, preliminary steps. One 
is as important as the other,. but he 
has not made any money, and conse- 
quently he has not lost any money by 
either one. He merely started a deal, 
the successful termination of which 
means money made. We do not feel 
particularly bad in the sense of finan- 
cial loss when our interview develops 
the fact that our man cannot get in- 
surance. We feel sorry for the man, 
and we go after some one else. Why 
should we feel differently when the 
company finds that the man is unin- 
surable? In one case, we discover his 
uninsurability, and in the other case 
the company finds it. Inasmuch as the 
company’s experience is a thousand 
fold greater than ours, the company is 
just that much better fitted to pass 
judgment on the case than we are. 

The depressing effects of a rejection, 
the inclination to criticise the company 
or its methods, or the tendency to feel 
that some other company would treat 
our prospect better, would be largely 
done away with if we would only train 
ourselves to rely on accomplished facts 
—policy delivered and money paid—in- 
stead of jumping at conclusions. De- 
pend on tangible results rather than 
trust our imaginations. 

Don’t Set Bad Eggs 

It is well to remember that the com- 
pany wants good business, and is will- 
ing to pay us well for getting it, but 
they do not pay us and they do not 
offer to pay us for any business that 
we do not get. They do not agree to 
pay us anything until we have com- 
pleted our part of the agreement by 
paying the first premium in cash. 
“Don’t count your chickens before they 
are hatched.” Never count your com- 
missions until they are hatched. If we 
set a fertile application and attend to 
it properly, it will probably hatch a 
handsome, healthy, legitimate com- 





mission; otherwise not. Don’t set bad 
eggs. Don’t take useless applications. 
It is just as foolish for an agent to 
expect to make any money out of an 
application on a bad risk as it is for 
a hen to expect to hatch out a brood 
of chickens from china eggs. 

Use Judgment in Selecting Prospects 

I do not say take fewer applications, 
but rather see to it that every applica- 
tion is a good one—one that will finally 
result in money made. Let us use 
more judgment in our selection of pros- 
pects. Remember that we have the 
first say in the matter; the company 
does not take the initiative. They can 
only deal with the applicants whom we 
select, and the careful agent can come 
pretty near selecting prospects that 
the company will only be too glad to 
insure. But if we do make a mistake 
once in a while and write an applicant 
with whom the company cannot do 
business, let us not blame the company. 
Tell your applicant that you are mighty 
sorry he cannot get what he wants. It 
is his misfortune, and he ought to ad- 
vise all his friends to get insurance 
while they can. 

Couple of Examples 

As an illustration I want to quote 
you the record of two agents in the 
same branch. They are men of about 
the same ability, work in the same field, 
with the same goods to sell. One of 
them wrote in 1909 $138,000 in applica- 
tions which were submitted to the 
company, and he paid for $64,000, less 
than one-half, and this is not counting 
optional cases. Thus you see, one-half 
of his time was wasted, one-half of his 
energy was expended for nothing. Or, 
to put it another way, he worked six 
months out of the year on cases which 
the company either could not take, or 
the applicant would not pay for. Think 
of it! He not only wasted his time, 
but out of the business issued by the 
company and sent to him for delivery 
he failed to place twelve cases, returned 
them for cancellation, and paid the 
company the medical fees on those 
cases. On this business he not only 
failed to make any money but actually 
spent money out of his own pocket in 
addition to wasting his time. 

Pigures on Lost Money 

The other agent wrote $130,000 and 
paid for $127,000. He placed every 
policy issued by the company, and had 
only one rejection. The difference in 
the amount of money which these two 
men made in commissions fails to tell 
the whole story. The first agent is 
mentally unfit for work about half the 
time. He thinks the company discrimi- 
nates against him. He is always more 
or less out of sorts. He is always fig- 
uring on the money he has lost on ap- 
plications that did not hatch, while the 
second agent has no grievances; he has 
money in the bank, and he believes that 
the life insurance business is the best 
business in the world. One man se- 
lects his prospects carefully; the other 
doesn’t. Truly, it is better not to have 
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sO many applications than to have so 
many medical fees to pay. 
Size Up Your Cases Beforehand 

Certain things are necessary before 
a man can get life insurance in my 
company. (1) He must be morally 
and physically fit; (2) he must be finan- 
cially able to pay the premium; (3) his 
occupation and his surroundings must 
be satisfactory to the company. All 
of these things every agent should 
know, and he should cultivate his pros- 
pect so thoroughly before he submits 
the application to the company as to 
form a pretty correct idea as to 
whether or not the prospective appli- 
cant can get insurance. He can be 
practically certain of all these points 
with the exception of the man’s physi- 
cal condition, and he can make a pretty 
shrewd guess at that, but we cannot 
always in advance agree with the medi- 
cal department. The agent is merely 
wasting time who takes an application 
from a person who is so deficient in 
any of the essentials that he cannot 
expect to get insurance. 

How to Make Money in Life Insurance 

All of which means, don’t waste 
valuable time, energy and gray matter 
on people who are clearly uninsurable. 
If a man’s occupation affects his rating, 
quote him the proper rate in the be- 
ginning. In addition to being careful 
in your selection of risks, be thorough 
in your part of the work. Give the 
company the benefit of all material 
facts that affect the case. Prepare your 
case with the same care and attention 
to details that a lawyer would use in 
presenting his case to the court. See 
that all papers are properly and fully 
made out. Assist the cashier in every 
way possible. In helping him, you help 
yourself; and above all, train yourself 
to realize that a prospect is not a 
policy-holder; that an application does 
not necessarily mean a policy taken; 
that written business does not neces- 
sarily mean paid business, and that paid 
business is the only business on which 
you can possibly make any money. 

“Don’t count your chickens before 
they are hatched,” and “Don’t know so 
many things that ain’t so.” 





NOTES OF INTRODUCTION 
_.The New York Life illustrates an 
idea that is used in its Omaha branch. 
An agent goes to a friendly policy- 
holder and after a personal chat asks 
him if he will sign a letter to some 
friend, that has already been type- 
written and only needs his signature. 
The usual form used is: 


Having a policy in the New York Life 
Insurance Company, for $........ , o 
which I think a great deal, I am taking 
the liberty of asking Mr.............. 
its representative, to show you one of 
their annual dividend policies. I feel 
sure that you will make no mistake if 
you give him a hearing. 

Yours truly, 

Almost any man will be willing to 
sign such a courteous note for one in 
whom he has confidence and who, he 
knows, will act tactfully and diplo- 
matically with the person to whom the 
note is addressed. 

They are also using in the Nebraska 
branch another note of introduction, 
signable by any.one who is a good 
friend of the agent, not necessarily a 


policyholder in the |company. This 
note reads as follows: 

| SEE Aa ee 

I i Goes ae cs deikiata , a friend of 


mine and a mighty good fellow. Use 
him right and we'll both appreciate 
your kindness. 

Yours truly, 





ITS REAL USE 
“Now, children,’ asked the teacher, 
“what is the use of a calendar?” 
“Please, mum,” answered Willie, “it 


tells where you’d orter git yer life in- 
sured.” 
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PROTECTION OF BUSINESS 


MEANS WHEREBY LIFE INSUR- 
ANCE PERFORMS FUNCTION 








Opportunity Offered Agents to Work 
Along New Lines in Selling 
Policies 





(By E. E. Rice in the New England 
Business Builder) 

A comparatively new function of the 
life insurance contract is the protec- 
tion of a business against the loss of 
the very factors which make the busi- 
ness a success, which are the brains, 
the financial acumen, or the untiring 
energy of the managing heads of the 
concern. 

The evolution of industry has result- 
ed in the constant narrowing of the 
field of activity of the individual work- 
er. The “jack-of-all-trades” may insure 
himself if he wishes, but nobody else 
wants to insure him. His family will 
miss his wages, but his employer has 
another man ready at a moment’s notice 
to fill his place. 

Worth of a Man 

It is the man who has locked up in 
his own individuality the success of his 
particular business, whose loss is never 
felt until he is gone. Then his employer 
has the only alternative of experimen- 
tation until he finds another strong man 
to fill the niche. This temporary em- 
barrassment may mean a loss of five, 
ten, twenty or fifty thousand dollars. 
In some cases it may mean failure. 

Right here is where the business form 
of life insurance steps in to avert the 
possibility of loss, in the manner which 
I shall endeavor to make clear. 

Business life insurance may be rough- 
ly divided into two classes: Mutual 
insurance of principals, and insurance 
by principals of employes. 

Partnership Protection 

Under the first head comes “partner- 
ship protection,” an insurance of part- 
ners in favor of each other. 

Two or three men decide to enter 
business together. Realizing the value 
of each other’s services or capital, and 
the greater value of their combined 
services, they build up through a period 
of years a business which is worth, say, 
$50,000 to each one. Suddenly one 
partner is taken away by death. The 
deceased partner’s estate is in such 
condition that his wia w requires im- 
mediate settlement. The surviving part- 
ner or partners have their money lock- 
ed up their business. It is a time when 
they need every dollar they can lay 
their hands on. What are they to 
do? They are absolutely obliged to 
stop doing business and realize what 
they can in order t~ fulfil their obliga- 
tions. This is an extreme case. 

How Business Is Crippled 


But cases are on record by the hun- 
dreds where businesses have been so 
crippled by the death of a partner that 
it has taken years before they got back 
to their old condition. 

It is not a question of the deceased 
partner’s interest alone. It is also 
a question of loss of his services. He 
might have held the key through his 
personality to the entire pusiness of 
the concern. This might never be 
found out until his death. 

How Life Insurance Helps 


Right here the life insurance contract 
enters. The concern can lay by each 
year a comparatively small amount, 
which is largely an asset of the busi- 
ness, and in event of death an amount 
sufficient to cover the contingency ‘s 
payable to the surviving partner;, there- 
by placing them in a position to pur- 
chase their partner’s business and con- 
tinue the interest as before. 

When it is further considered that 
the amount laid by each year can under 
some forms of partnership insurance be 
withdrawn after a period of years, in 
event of death not occuring, it will be 


ance has been the interest on the money 
laid by. There is further no doubt that 
the credit and assets of a concern are 
safeguarded through this form of life 
insurance as in no other way. 
Purchase of Partner’s Stock 

This form of insurance applies also 
when the partnership is in the form of 
a close corporation where it is desirable 
to keep the stock of the corporation in 
active hands. An agreement can be 
made between the parties interested 
whereby the deceased partner’s stock 
can be purchased at a certain figure by 
the survivors, the insurance contract 
furnishing the funds for this purpose. 

Insurance of Employees 
The second division of business in- 
surance relates to the protection of 
the business against the loss of mana- 
gers who are trained specialists. The 
large corporations employ men to 
superintend the various departments of 
the business at salaries ranging from 
five to ene hundred tiousand dollars 
per annum. These men would certainly 
not receive this salary unless they were 
worth as much to the corporation. It 
is a well-known fact that the executive 
heads of large businesses find it ex- 
tremely difficult to put their hands on 
men capable of handling their vast i1- 
terests. 

Concern Is Indemnified 
This being the case, whv should they 
not guard themselves against loss by 
insuring these valuable men to an 
amount sufficient to indemnify the con- 
cern. This is actually done in great 
number of cases, and is rapidly being 
followed by smaller corporations who 
recognize its advantage. The cost is 
small compared with the liability in- 
volved. 

Disability Is a Supplement 

This is often supplemented by dis- 
ability insurance, whereby a certain 
amount per week is paid into the busi- 
ness in event of the manager being laid 
up through sickness or accident. 

As in the case of the partnership 
form, the contract of insurance pro- 
vides to pay back all or the greater part 
of the money after a period of years, 
so that the yearly denosit made in- 
creases the assets of the concern pro- 
portionately. In fact, the amount laid 
by each year accumulates a snug reserve 
fund which can be used as collateral in 
time of need, to the great advantage of 
the concern. 

Covers a Contingency 

It is a well recognized fact that every 
manufacturer lays by a certain amount 
each year to cover depreciation in his 
stock, machinery and fixtures. Why is 
it not then a practical plan to lay by 
this amount in the form of insurance 
premiums, and at the same time cover 
the contingency of loss by death of the 
principal or managing heads of the 
business? 

There is no doubt that life insurance 
will be used more and more to cover 
business risks as business men learn to 
understand it better, and to realize that 
the money value of lives is far greater 
than the value of the pronerty they 
create and far more worthy of pro- 
tection. 
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SUCCESSFUL LIFE AGENT 


SOME POINTS THAT CAN BE 
OBSERVED IN CANVASS 








Methods that Can be Employed that 
Will Assist the Salesman in 
His Work 





By EB. G. McCORMACE, Assistant Gen- 
eral Manager Reliance Life 





You have often heard the remark that 
after a man has made a failure of every- 
thing else that he goes into the life 
insurance business. It used to be true, 
but not any more. The life insurance 
companies have found out by expe- 
rience that this kind of a man isalsoa 
failure in the insurance business and 
give him a wide berth. 

The successful life insurance men are 
taken from all walks of life, but if he 
is to be a success in the insurance busi- 
ness he must be a man of good judg- 
ment, good appearance, industrious, 
honest and tactful. 

A short while ago I was in conversa- 
tion with a buyer for one of the largest 
houses in Pittsburg, and the conversa- 
tion naturally drifted to the subject of 
insurance, and he remarked that he sup- 
posed for a man to be a successful in- 
surance man that he had to be a suc- 
cessful salesman, and said that often 
a salesman would come into his place 
of business and try to make a sale of 
his goods and would do something or 
say something to rub him the wrong 
way, or try to talk to him when he was 
busy. In other words, would show so 
little tact and judgment that he would 
invariably go out without an order, and 
that another man selling exactly the 
same line would come in immediately 
after him, who knew his business, knew 
how to approach his customer, knew 
what to say to smooth his feathers 
down, and would often make a sale 
when he didn’t have a bit better line 
than the man just before him. But he 
knew his business and was a judge of 
human nature. 

Must Make a Good Impression 

I think a man to successfully sell life 
insurance has to first make a good im- 
pression on his prospect, gain his con- 
fidence, say something to him that will 
get his attention and then create a de- 
sire for the policy he is trying to sell 
him. Make him want it. Talk some- 
thing to him that isn’t talked to him 
every day. Talk the disability clause 
or something else; anything to get his 
attention, and, when you have gotten 
him up to the point pull out your ap- 
plication and have him sign up before 
you talk him out of the notion, for I 
think often that a prospect is talked 
into insurance and then talked out 
again, 

I think another important thing in 
selling insurance is to find out all you 
can about your prospect, his family 
relations, his financial standing, and 
everything else that you can before you 
go to see him. Also find out how much 
insurance he is able to carry, the kind 
of a policy best suited for him and 
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then talk that one policy to him and 
nothing else. 
Be Pair and Square 

If your prospect is only able to carry 
one thousand of insurance, don’t try 
to sell him five; if he can carry five 
do not try to sell him one. In other 
words, be square and fair with him, 
tell him the truth, sell him what he 
can carry and he will always be your 
friend and will help you to get many 
a policy that you would not get other- 
wise. 

Another point I want to touch on is 
this: After you have written a man 
and delivered his policy to him and 
got the money, don’t feel like that you 
are through with him and lose interest 
in him. Drop in occasionally and see 
him and ask him how his policy is get- 
ting along. Show him the Bulletin; 
show him that you are on the leaders’ 
jist, and if you are not on, get on. Keep 
him interested in the company. Show 
him the detailed annual statement and 
ask him to give you the names of a 
few of his friends that you may call on 
them and possibly secure a nice ap- 
plication. 





ADVANTAGES OF THE POLICY 


The Pacific Mutual states that but 
few of its agents write the ten payment 
20-year endowment policy. The com- 
pany considers it a good contract and 
gives the following advantages: 

“The premium payment period is 
short, only ten years. And so are the 
most productive years of a man’s life 
short. If you should deduct ten years 
from this period in the lives of a great 
many men there would not be very 
many years left. How nicely this policy 
adjusts itself to that time in a man’s 
life when he is best able to make the 
payments. He can be reasonably sure 
of keeping up his payments for so short 
a term as ten years, but to be certain 
of doing it for twenty years is quite 
another matter. 

“The holder of such a policy has less 
to pay than if he should spread the pay- 
ments out over twenty years. If he is 
35 years old when he insures he pays 
$203 less for the policy per $1,000. 

“Then this policy has much larger 
values in the earlier years than the 
longer term endowments, and these 
values continue to increase from year 
to year after the premium payments 
have ceased. The policy is therefore 
an increasingly valuable asset through- 
out the twenty years. At the end of 
the dividend accumulation period it 
will, moreover, yield a larger return for 
the money invested than any other form 
of endowment given in the rate book. 

“To sum up in brief, the ten-payment 
twenty-year endowment policy requires 
fewer payments and less cash in the 
aggregate than any other form of en- 
dowment, involves less risk of failure 
to keep up the policy because of the 
inability of the insured to make the 
payments, and at maturity proves a 
most profitable investment.” 





Come and Prosper 


Among the 15 largest American Com- 
panies aan industrials) this is our 
1909 ranking: 7rs¢ place in percentage of 
gain in: insurance in force; third place in 
gain over 1908 in amount of paid-for new 

tusiness, 

New business first quarter of 1910 far 
in excess of first quarter of 1909. Our 
agents are busy and prosperous and are 
not driven by the Home Office. 

Write to or talk with Chicago Agency : 


L. BRACKETT BISHOP, Manager 
316 Merchants Loan and Trust Building 
Columbus Agency: 

1003 Outlook Building 
MASSACHUSETTS MUTUAL 
Life Insurance Company 
SPRINGFIELD, MASS. Incorporated 1851 








A STRONG ADVISORY BOARD 


BEST OF BANK REFERENCE 


350 STOCKHOLDERS 
SALESMEN WORKING ON LEADS 





These are some of the reasons why our salesmen are meeting with 
success in placing the stock. We want a few more men in Ohio, 
Indiana and Michigan, who will place stock, and then develop 
the field in which they have placed stock for Life Insurance. 





THE TOLEDO LIFE INSURANCE COMPANY 
TOLEDO, OHIO 


“Are We Looking for You? 


A large personal writer and organizer with 
an agency record of a million a year or better, 
can secure a state agency from one of the strong- 
est life insurance companies in the country. 
Very liberal arrangement with a large salary and 
bonus. Address in confidence, 27-B, 

Care The Western Underwriter. 














Life Insurance Men who are looking 
for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 


Chicago. 
If YOU are a salesman and 
can interest bankers in a live 


proposition where the banker 
can make money, 


Address 45-R. 


Care The Western Underwriter. 


A hustler for stock 
WONTE —salesman. A money 

maker for the right 
man. Stock has paid two dividends. 
This is a live proposition that will 
bear investigation. Address 14-0, 
care The Western Underwriter 
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PSYCHOLOGY DIDN'T WORK 
SLIPPED A COG SOMEWHERE 
IN THE PROCESS 





All Was Lovely Until the Prospect 
Balked on Signing His Name 
As Requested 





The insurance man had been doping 
his system with psychology and he 
made up his mind one day to work a 
form of auto suggestion on his victim. 

He had been camping on Brown’s 
trail winter and summer, all to no pur- 
pose. Now he was going to stop all 
monkey business and show Brown that 
he could have made him come through 
long ago, but was just endeavoring in 
his plain, unassuming way to be the 
gentleman. ‘ 

He came into Brown’s office with 
the air of a man who knows what he’s 
about or would like to learn the reason 
why. He pulled out a long sheet of pa- 
per, drew a chair up alongside the lit- 
tle table near Brown’s big roll top desk, 
spread the sheet of paper before him, 
and began to ask questions: 

“Let’s see; what is your full name, 
Brown?” he inquired, casually. 

Brown gave him a queer look, but 
told him all three of his names, smil- 
ingly. 

Then the insurance man asked Brown 
the exact date of his birth, whether 
married or single, the ages of his father 
and mother at the time of their death, 
what they died of, and a lot more 
interrogations, all of which Brown 
answered just as cheerfully as if he had 
been giving testimony in a cow case 
before a justice of the peace. 

The insurance man noted that he 
had his big application blank nearly 
filled. He chuckled to himself. 

“It’s a shame to take the money,” he 
thought, “but there’s nothing like just 
exerting the force of your superior will 
once in a while.” : 

“Here,” says he briskly, addressing 
Brown and handing his fountain pen 
to him at the same time, indicating 
with his finger the place for one’s sig- 
nature, “just you sign right here.” 

Brown gave him another look, but 
the insurance man didn’t see it. He 
was too busy thinking about what a 
good one he was getting over the plate. 

Brown took the pen and placed it on 
the line the man had indicated. Then 
he stopped and looked up helplessly. 

“Well, move my hand for me, why 
don’t you!” snapped Brown sourly, and 
the insurance man pricked up his ears. 

“All you have to do is just to sign 
your name here,” he says. 

“Uh, huh! That’s all I have to do, 
hey?” observed Brown. “Well, as long 
as I’ve got paresis and can’t make up 
my mind on my own hook when I want 
one of these blanks filled out with my 
deposition, you better write my name 
out for me, and I’ll make my mark. 
And, just take this from me, old pally; 
whenever I want anybody to come in 
and mesmerize me and show me where 
to sign my name for whatever it is that 
this calls for, I’ll send a special mes- 
senger over to let you know!” 





“I guess I didn’t quite get it over,” 
reflected the insurance man, while he 
waited for the elevator to take him 
downstairs. “I never had much faith 
in those condemned psychological 
schemes about the influence of one 
mind over another, anyway.”—A Nunn 
Amos. 


DIVIDENDS ARE EXPLAINED 
Mutual Life Shows How the Policy- 


holders in General Misinterpret 
Abatements on Premiums 











The Mutual Life says that dividends 
are misunderstood. It asserts in the 
way of elucidation: 

“The nearly universal application of 
the annual dividend system to policies 
written in recent years has aroused a 
new interest in methods of surplus dis- 
tribution. Frequent letters from policy- 
holders, however, as well as popular 
comment on the subject, indicate that 
the people generally have but vague or 
incorrect notions as to the character 
of these so-called ‘dividends.’ The im- 
pression seems to be that the returns 
thus realized are in the nature of profits 
on investments. In reality, they are 
not profits in any proper sense, nor are 
they dividends in the ordinary sense of 
the term. To illustrate: if a life com- 
pany could determine in advance pre- 
cisely what the cost of carrying each 
policy to maturity would be, a premium 
just large enough to cover the actual 
cost, and not a cent more, would be 
collected. In that case, there could be 
no dividends at all. The cost of life 
insurance, however, depends chiefly 
upon three factors which cannot be pre- 
cisely known in advance—the rate of 
mortality to be experienced in the fu- 
ture, the rate of interest to be earned 
on the funds, and the expense neces- 
sarily involved in the conduct of the 
business. While the effect of these fac- 
tors can be estimated approximately 
from the results of past experience, it 
cannot be forecast with certainty. 
Safety being of the first importance, it 
accordingly becomes necessary to col- 
lect premiums which, under any and all 
circumstances, will be sufficient to carry 
every policy to maturity. Otherwise, 
if premiums should ultimately prove in- 
sufficient for the payment of all claims, 
some beneficiaries would be left un- 
provided for. 

“A premium believed to be adequate 
beyond a peradventure having been 
fixed, if the subsequent mortality proves 
less than expected, if the interest ex- 
ceeds the amount counted upon, if ex- 
penses are less than anticipated, the 
receipts of the company will be larger 
than will be required for payment of 
claims. As the facts in these respects 
become known from year to year, the 
company is able to determine by how 
much the premiums collected exceeded 
the amount actually required, and the 
excess is accordingly returned at the 
end of the year in the way of a so- 
called ‘dividend.’ The latter, however, 
is really nothing more than the return 
of an overcharge in the premium, orig- 
inally made in the interest of safety and 
paid back yearly as soon as the actual 
excess is ascertained.” 





WANTED—County Agents 





Incorporated as a Stock Company by the State of Illinois 





\ 
COMPANY? 


Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through BANKS OF DEPOSIT 
which prepares the field for you—MR. AGENT. 


WHY don’t you write the Company AT ONCE? 








Union Life Insurance Co. 


OF CHICAGO 
—_——————————— 


HOME OFFICE 


FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 





EXCELLENT OPPORTUNITY 


Direct Agency Contract 








annual dividends attractive. 


Home Office: 


The Manhattan Life Insurance Company 
of New York desires to make direct contracts, with good producers, for 
unoccupied portions of the following states: New York, New Jersey 
Pennsylvania, Kansas, Idaho and Washington. 
contracts with allowance for office expenses will be made. The policy 
forms of the Company are up-to-date, the premium rates are low and the 


The usual commission 


66 BROADWAY, NEW YORK 








The Fidelity Mutual Life 
HSURANCE COMPANY 
—OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Iaformatien Apply to 
ALEXANDER McKNIGHT, Vice-President 


—L. G. Fousz, President—— 








THE HOME LIFE of New York desires 
a district agent at every county seat in 


Ohio. 
‘of special agent. 


Best commission paid. Assistance 


W.A.R. Bruehl & Co., S222. Cincinnati 


OHIO ACENTS, 


come by selling our LIFE, 
HEALTH and ACCIDENT POLI- 
CIES. All LIFE POLICIES con- 
tain SPECIAL ACCIDENT and 
TOTAL DISABILITY CLAUSES. 


The Columbus Mutual Life Ins. Co. 





COLUMBUS, OHIO 










| 
Attention !) 


You can add greatly to your in- | 


A Penn Mutual Premium, less a Penn Mutual 
Dividend, purchasing a Penn Mutual Policy- 
con! Penn Mutual Values, makes an Insur, 
ance Proposition which, in the sum of all its 
Benefits, is unsurpassed for net low cost and care 
of interests of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 


Would Like to Make 
You My Partner 


If you can handle insurance of any 
— real estate, stocks, bonds, 
mortgages, patents, etc., any- 
where in the United States. . 


If you mean business, “get rid 
Iam. You need not oad 


confidential.” I will. Address 
605 Smithfield Street 


JAKE TRUBY, or rscune Ps 


vili 
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Hints to the Salesman 


Accident Interviews—Accident agents 
or life men who, solicit accident busi- 
ness should get the prospect’s nearest 
birthday when they go after the acci- 
dent application. At such times noth- 
ing need be said about life insurance. 
However, during the canvass, the data 
as to birth and condition can be se- 
cured that will be valuable in shaping 
up a life insurance proposition later. 
During the interview there should be 
gotten much valuable information and 
it will enable the agent to fit a policy 
to the case. A definite illustration can 
be given and thus the usual preliminary 
canvass for life insurance can be saved. 











Select a Cardinal Point—We some- 
times meet a life insurance salesman 
who says there is little use in trying to 
insure men, particularly in large cities, 
because most of the people who have 
money to pay the premiums and the 
disposition to take policies are either 
already insured or nuts too hard for 
him to crack. Such a man has little 
knowledge of human nature or of the 
normal growth in population of the 
average town or city, and the constant- 
ly increasing number of prospects; 
otherwise he would surely know that 
the increase in the amount of life in- 
surance placed from year to year rare- 
ly keeps pace with the growth in popu- 
lation and the increase in subjects for 
insurance. The most effective way in 
which one writer with many years of 
successful experience goes about it is 
to take a particular point in his talk 
with a man, make that point the cardi- 
nal point, and never get away from it. 
—New York Life Bulletin. 





Weekly Habit—Some agents try to 
bunch all their work in a short space 
of time. They aim at a certain produc- 
tion. They set a mark for.a specified 
figure, but wait until the last week to 
do all their work. Then they have to 
exert themselves far beyond the nor- 
mal. They resort to all kinds of expe- 
dients to attain their end. 

The agent who parcels out his work 
at regular periods, who makes each 
week tell its own story, who labors one 
day the same as another, will produce 
a continuous business. He does not de- 
pend on any one week. He contracts 
the weekly habit. His business is well 
and permanently written. It is not stim- 
ulated or rebated. The first week of the 
month looks as good to him as the last. 
If some misfortune overcomes him to- 
ward the last week, he has something 
to show for the month. 

This going by fits and starts, the 
plan of accomplishing everything in a 
brief period, brings certain results, but 


ested. It is the continuous plodder, the 
regular worker in life insurance, that 
really does things for himself, his com- 
pany and policyholders. 





Reduction of Lapses.—Analyzing the 
source of this trouble of most vital im- 
portance to all, the writer is fully con- 
vinced from experience and observation 
that at least 50 percent of the lapses 
today are the result of improper, im- 
perfect or injudicious solicitation of the 
applicant. ‘ 

The applicant who has been properly 
solicited, who has had the contract in- 
telligently explained, and who has paid 
liberally upon the application seldom or 
ever wavers in carrying out the con- 
tract placed under these conditions. 

To be able to recognize our mistakes 
is a splendid thing. To set promptly 
about correcting them when we do rec- 
ognize them is even more splendid. It 
is essential in everv progressive move- 
ment that responsibility be consistently 
placed and assumed, and no decisive 
progress may be made without aggres- 
sive and intelligent generalship. There- 
fore, it is the duty of the superintendent 
to plan the campaign; thereafter, in- 
struct the assistant superintendent, so 
that he in turn may fulfill his mission 
in properly training and educating the 
agent to the highest point of efficiency, 
never losing sight of the fact that the 
quality of the new business placed upon 
the company’s books is the real key- 
note in the reduction of lapses. 

It would be presumptuous on the 
part of the writer to attempt to define 
or outline any definite mode of pro- 
cedure in this all-important proposition; 
suffice to say, there are but two real 
live points for consideration and ac- 
tion—these are quality of new business 
written and the reduction on arrears on 
old business. 

Aggressive and persistent action 
along lines indicated cannot fail in 
bringing about the desired result—re- 
duction of lapses, and in consequence 
act as a powerful stimulus in the pro- 
duction of a larger volume of high- 
grade new business.—Alex E. Grant. 





Course of Insurance 
Education 

Department for Fur- 
nishing Prospects 

New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 


OUR 


The Columbian National Life 
Insurance Company 


of Boston, Massachusetts 


Life, Accident and Health Insurance 


The Only Massachusetts 
Non -Participating Company 








"The New Columbian Policies are 
Unexcelled in Clearness and Liber- 
ality. 


Good Contracts and Tere 
ritory for Good Producers 


ARTHUR E. CHILDS, - - President 














EG 
INSURANCE COMPANY 
OF BOSTON MASSACHUSETTS 
ROLAND O. LAMB, President. 
WALTON L. CROCKER, Sec’y. 


Issues the most desirable forms of Life, Endowment, Term 
and Installment Policies. Annual Dividends. Cash and Paid 
Up Values. 

The most liberal conditions of any policy in the market. 

Excellent agency contracts await good men. 


ROBERT K. EATO 
Superintendent of Agencies, Bost 
3. C. CAMPBELL 


State Agent for Ohio and West Virginia, Capital 
Trust Building, Columbus, Ohio 








MEN FOR OHIO AND WEST VIRGINIA 
WANTED 


By a strong and active Ohio Company, writing non-participat- 
ing business, reliable energetic men who can do a little managing 
and a great deal of personal work as District Managers for 
unoccupied territory in Ohio and West Virginia. Also two 
up-to-date Home Office Agency Supervisors on commission, or 
salary and expenses, contracts direct with the Company. 
Address, giving information in detail as to previous con- 


nections and experience, 


33-H, care THE WESTERN UNDERWRITER, Chicago, Ill. 





LIFE INSURANCE STOCK 





If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 





1906 Results! 


That’s It 1909 

















they are not the best for those inter- | Write Home Office. 








THE 


AEGIS LIFE INSURANCE COMPANY 


OF DENVER, COLORADO 


are offering exceptional opportunities to Life and Accident men 
possessing the necessary qualifications. The Company and its 


Agents have the co-operation of over 1700 Stockholders 
throughout the West. 


Wanted for West Virginia 


To the right man we wiil give a liberal contract and complete charge of the State. 

If you are ambitious and would like to have a connection where your work is most 
congenial, providing you are a producer, you need look no further. 

Your business will stay on the books and will grow, for every policyholder wil 
become a booster. 


Careful consideration will be given all bona-fide replies, which will be treated as 
confidential. 











Address Agency Department 


MERIDIAN LIFE INS. CO., - Indianapolis, Ind. 











Record for 1909 


Assets - ° - $352,355.00 Iacrease, 

Premium Income - - - - 145,158.00 Increase, 

Legal Reserve - . - - - 110,782.00 Increase, 1727, 
(Deposits of Policyholders) 

Paid-for Insurance in force ~ $4,155.900 -« - Increase, 49% 


Dos’t like the picture? OHIO ONLY 


The Midland Mutual Life Insurance ,Company 


Home Office, Columbus, Ohio 
DR. W. O. THOMPSON, President B. F. REINMUND, Secretary 


LOW PREMIUMS— HIGH GUARANTEES 
AND LIBERAL POLICY CONDITIONS 


Are the Salient Features of all Policies Issued by 





THE CONSERVATIVE LIFE INSURANCE CO. 


WHEELING, W. VA. 


For this reason it is writing a large business in Ohio. 
Men who can make good can make good 
contracts with the Company. 


NOT AS BIC AS THE OLDEST BUT AS COOD AS THE BEST 





